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Latest American Standard Association 
Listing Requirements for temperature 
and pressure relief valves provide that 
they be sized more directly in relation 
to water heater input or output, for 
maximum protection in proportion to 
the size of the system. 


This means that the protection that’s 
supposed to be there actually is there, 
whereas the former method of rating 
relief valves did not provide for com- 
plete protection at times of extreme 
emergency. Properly sized and installed, 
the new temperature relief rating 
method guarantees a measure of safety 


never before available. 


The real object of the standard is to 


provide reasonable and adequate pro- 


ALL PARTS OF ALL WATTS PRODUCTS ARE MADE IN U.S.A. 


No. 3L 


PRESSURE 
RELIEF 
VALVE 


assures complete protection for hot water supply systems 


tection for 


mercial systems. 


residential and small com- 
It also assures more 
practical protection for the better instal- 
lations formerly protected in many 
cases by midget-sized. overrated safety 
valves not complementary to the other- 


wise good integrity of the installation. 


The new American Standard Listing 
the 
American Gas Association on January 
1, 1959. This now becomes fully effec- 


1961, when AGA 


from its listings all 


Requirements were adopted by 


tive on January 1, 
discontinues 
valves which have not been tested and 
accordance with these 


rated in new 


requirements, 


In view of this, we therefore recom- 


ASA Z21.22-1958 


mend that the new 


be specified asa nationally rec ognized 
basis of protection for hot water supply 
systems, as approved by the American 
Standards Association and sponsored 


by the American Gas Association. 


Watts has a complete selection of 
quality products listed by AGA, availa- 


ble for immediate shipment from stock. 


WATTS REGULATOR COMPANY — LAWRENCE, MASS. 


No. 500A 

\@ TEMPERATURE 
| GAS 

if SHUTOFF 
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You pay no more for unequalled SLOAN quality... 


Flush urinals Automatically 


WITH THE Sloan 
Flushing System 








is Flush Valve is 
AUTOMATIC 


NOT TOUCH 





In public and semi-public toilet rooms, the Sloan Automatic Flushing 

System provides important benefits for both user and owner. It is the 

most ideal method of urinal operation ever devised. 

Pioneered through Sloan research, the system: 

* Eliminates the need of user operation * Encourages better housekeeping 
of the toilet room * Assures more hygienic conditions 

The Sloan Automatic Flushing System provides accurate electric clock 

timing; is dependable in operation and trouble-free . . . while saving 

tremendous quantities of water. The Sloan Urinal Flush Valve is actu- 

ated by a Motor Operator (illustrated above); the flushing cycle is 


controlled by any one of several Timers (explained in captions below). 


Thousands of installations in satisfactory daily service prove the Sloan 
Automatic Flushing System. Here is another product packed with 
that bonus of quality you expect from Sloan. And, since you can have 


Sloan quality at no extra cost, why not make sure you get It. 


SINGLE CIRCUIT TIMER for DOOR-OPERATED 
flushing one Flush Valve A TIMER 
(or two simultaneously). 
THREE CIRCUIT 


DAY-NIGHT TIMER 
for large number of Flush 
>» Valves. Control rinal 
TIMER for sequential starts Timmer a8 user en stage = ols : : 
j us alves for ea i 
{ eng three Flush ters toliet room. Flush- ; ' 2 or eac = et 
alves. ne n n- } room in sequen at fiv 
Valves ther one co ing occurs within suc- 2 sapeony . 
nected to light switch so minute or one hour intervals 
hat flushing occurs onl Ceeeing seep srawes according to traffic hours of 
a) ' i 
tha 4 y while successive door 9 


vs j le re : En, : h Iding. 
when light is on and toilet openings have no effect. : the building 
room ready for use. 


employs door switch 
(not furnished) which 
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SLOAN VALVE COMPANY «4300 WEST LAKE STREET « CHICAGO 24, ILLINOIS 
Check 12-003-01 on Reply Card 


DomEstIc ENGINEERING, DECEMBER 1960 





December ¢« 1960 


DOMESTIC ENGINEERING 


Special in this issue 


Pipe Manufacturer Urges Wholesalers to “Sell American” 
New Construction Expected to Post an Increase in 
Seek End to Confusion Caused by Varying Methods 

of Figuring Heat Gain for Cooling Jobs............... 


Wholesaler Writes a Letter to Contractors: 
Explains Value of the “Middleman” 


Legally Speaking: When Is a “Plumber” Not a Plumber?.......... 
What You Should Know About Plumbing-Heating Imports (Part II)... . 


New Frontiers for the Plumbing and Pipefitting Industry 


Domestic Engineering Wins Business Journalism’s Top Award 


Are Plumbers Really Hydromechanics? New Name 
Suggestion Stirs Industry Debate 


Departments 


At Press Time It’s the Law 

Between Ourselves ... Dwmiste 2 Letterhead Design Clini 
Classified Advertising ..........138 Letters to the Editor 
Convention Dates ... Roe New Products ... 

Idea File sores ee News of the Month 


Index to Advertisers ed Trade Literature 


. . . continued on page 6 


Established 1889. Published monthly by Domestic Engineering Co., 1801 Prairie Ave., Chicago 16, IIl., 
U.S.A. Subscription rate $5.00 per year. Current copies 50c each; back copies $1.00 each. Second class 
postage paid at Chicago, IIl., and at additional mailing offices. Copyright 1960 by Domestic Engineering 
Co. The publication’s title is registered in the U.S. Patent Office. Vol. 196, No. 6, Whole No. 2322. DE 
unconditionally guarantees to refund the unexpired portion of any subscription if our service in any 
way is found unsatisfactory 


Domestic ENGINEERING, DECEMBER 1960 








“Just one call from our Yellow Pages 
advertising pulled a *10,000 job!” 


says E. H. Hosbach, partner, E. H. Hosbach & Son, Detroit, Mich. 











“This $10,000 job is just one of several really big jobs “We’ve been in the Yellow Pages 45 years, ever since 
our Yellow Pages advertising brings in every year!” we’ve been in business. It’s our very best advertising!” 





‘Ta 
(walsea) 4 We know our Yellow Pages advertis- “We dropped the Yellow Pages only once, to economize. 
| || ing sends customers in. They say so!” - We lost so much business we went back in —to stay!” 
<“—_ 


Display this emblem. It builds your business! 
Check 12-005-01 on Reply Card 
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, TRIPLE-PLATED POLISHED CHROME 
OVER 2,000 COMPLETE-FOR-JOB-KITS 
SIZE MARKING AND TRADEMARKING 
CELLOPHANE OVERWRAPPED TRAYS 


= OVER 250 VALVE SIZES AND STYLES 
‘ PRECISION MACHINING AND QUALITY CONTROL 
»\ FULL IRON PIPE RED BRASS NIPPLES «& 
» CLOSE TOLERANCE INSPECTION 
» INDIVIDUALLY PACKAGED 
Si» 1 PIECE CONSTRUCTION 
“> SOLID BRASS INSERT 
: ~— WW-P-541b 


oe ~ 4 
~ pes | Men, 
bs Ss Presa ing 
are 
ae “ aes C 
cae i Ss 


, WHAT QUALITY STEPS AT THE Tg it - 
my =—-MEAN TO YOU ON THE JOB 


Over 2,000 supply kits, conveniently pack- Over 14 Quality Steps and inspections go Have the confidence that comes with 
aged and completely protected, are custom into the manufacture of Speedway using nationally advertised, brand-name 
tailored to fit your needs . . . at produc- Supplies to eliminate on-job trouble. No material. Protect your professional reputa- 
tion line savings. matter how intricate the hookup, how tion and assure future job opportunities. 
difficult the job, there’s a trouble-free 
Speedway to fit your requirements. 


YOU DESERVE THE BEST...ASK FOR AND GET SPEEDWAY SUPPLIES BY BRASS-CRAFT! 


THE “SUPPLY CENTER” OF THE INDUSTRY WHERE OVER 2,000 COMBINATIONS ARE CUSTOM-PACKAGED TO FIT YOUR NEEDS. 


SPEEDWAY SUPPLIES by Panes y fiak 


DETROIT 1 MICH. 
©1960 Brass-Craft Mfg. Co 


WRITE DEPT. D, BRASS-CRAFT MFG. CO., DETROIT 1, MICH., FOR YOUR NEW WATER SUPPLY CATALOG NO. 91560 


Check 12-007-01 on Reply Card 
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offers the 


FIRST ana ONLY 


Silica-Gel P.A. 400 
and Molecular Sieve 


BLOCK DESICCANT 
FILTER-DRIER 


to the 


REFRIGERATION, 
INDUSTRY 


Important Advantages 
and System Benefits: 


1. Exclusive Alco binder assures a block of 97% pure 


. Rigidly controlled activation—factory sealed 
desiccant. 


2, Manufactured by Alco’s specially developed forming 6. Maximum system protection against acids and other 
process (not pressure moulded)—eliminating packing foreign matter. 
effect—assuring greater uniformity of flow. 


: f 7. Copper (ODS) fittings mean easy brazing. 
Geometry of ADK block exposes maximum surface to 


adsorb and filter out moisture and fine particles. 8. Brass (SAE) fittings means no flare nut creep. 


Directed and even distribution of liquid gives filtration 
in depth—coupled with short flow path means low 9. Full flow fittings mean low pressure drop. 
pressure drop—longer system life. 
ALCO DRI-KLEANER is your insurance for a 
longer, more. trouble-free system life. 





e BUY SECURITY 
e BUY QUALITY 
e BUY ALCO 





The one complete line of refrigerant controls: Thermostatic Expansion Valves - Refrigerant Distributors . Solenoid Valves 


Refrigerant Filter-Driers » Suction Line Regulators+ Flooded Evaporator Controls and Reversing Valves 
Check 12-008-01 on Reply Card 
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 OCRNEOTEALERS 


on the PROFIT STAGE 0} BUSINESS 


@ It’s the added profit, the increased dollar ia that makes your 
business prosperous—that makes life worth living! General Filters 
products can help i a BIG way! Every heating plant service 

K call you make is an opportunity to either install new units or renew 
efficiency with General Filters products. When you look at your sparkling 
monthly profits column you will find GF products are the best scene 
stealers you have ever seen. They give a stellar performance every 
time—all the time! 


Ry: 
cucams 
AND, on euTeR ibe, a A 


ANDARD MODE = a 


1A-25A 
Generals 





Genntl — Genee@@ EAN RIGHT 
FILTER | “’Moisture-Matic”’ Soot Remover 


800 HUMIDIFIER © *<ii2in2%',tetm co's na 


e Works in every type heating plant— 
oil, coal, gas, wood. 


1 and steel con- 
Wy rust re-:_ @ Lifetime neoprene diaphragm. 


| at to stir g , : 
iy ion weat to stick, clog, er rust e Fast acting! Consumes a 4” layer of 
» Wool felt cartridges (replaceable) e Corrosion-proof molded pan. soot in 2 to 5 minutes. 
trap moisture, dirt, lint: pre a: »niat 
ae rer clogging. pond ote e “nrome-plated valve. _ +:  @ Safe! No flash, no flare, no intense heat. 
: e Holds up to 15 ‘Porous Weave” ? 
| ) (replaceable) plates. -  @ Non-corrosive; won’tharm burner parts! 
e Wool felt element cleaned and : 
bonded to center mesh core. - @] year guar antee on parts. . e Light, powdery—can be sprayed or 
1 F “spooned’’ into chambers and flues. 
* Installs in 30 minutes (average 
e Two sizes fit all plants— time). e Use on every call; sell to customers. 


Member 
Humidifier 


os Ask Your Jobber for these GF Products 
me GENERAL | on oe Tato 43800 Grand River Avenue 


NOVI, MICHIGAN 


IN CANADA: Canadian General Filters, Ltd., 39 Crockford Blvd., Scarborough, Ont. 


Check 12-009-01 on Reply Card 
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Pipe Manufacturer Urges Industry 
Wholesalers to “Sell American’ 


Wallace cites import gains, 
wholesaler facilities over to 


Miami Beacu, Fita.—‘‘Don’t turn 
the nation’s front lines of distribu- 
tion over to imports! Take a stand 
and handle only American-made 
products!” 

This was the strong request 
made to wholesalers last month by 
a major speaker at the American 
Institute of Supply Assns. conven- 
tion. He’s Henry Wallace, presi- 
dent of the National Tube Division 
of U.S. Steel Corp. 

Speaking with particular refer- 
ence to steel pipe, Wallace pointed 
out that industry is 
“rapidly losing ground to imports.” 

“Prior to 1956,” he said, “butt- 
weld pipe imports into this country 
insignificant. In that year, 
imports took 3 percent of our do- 


American 


were 


Wholesalers Paying Bills 


Cuicaco—Wholesalers are paying 
their bills more slowly than they 
have at any time in recent years, 
according to a national survey by 
the Manufacturers Clearing House. 
The study was reported in the Cen- 
tral Supply Assn. News. According 
to the survey, the percentage of 
wholesalers taking their discounts 
dropped from 79.8 in January, 1960, 
to 77.8 in July, 1960. 

The report stated that this drop 


decries ‘turning 
foreign pipe’ 


mestic buttweld market. They have 


grown 
taking about 20 
American market.” 
Buttweld shipped into the U.S. 
comes mainly from Japan, Austral- 
ia and Western Europe—the bulk 
of it from the latter, according to 
Wallace. 
“The 


booming,” he said. “European pipe 


percent of the 


European economy is 
mills are operating at near capac- 
ity, while American mills, on the 
other hand, are operating at half 
capacity. 

“And the irony of the situation,” 
he said, “is that our own front lines 
of distribution are being made 
available so freely to foreign com- 
petitors, this despite the fact that 


More Slowly 


not only was one of the sharpest 
in recent years, but the downward 
trend appears to be headed for the 
low mark of 74.6 percent recorded 


in April, 1940. 


a ‘It’s doubtful that the next re- 
port, due in January, will show 
improvement,” the item concluded. 

The high mark was reached in 
1946, when 92 percent of the whole- 
salers took their discounts. 


steadily, and this year are 


Henry Wallace 
“Our front lines of distribution 
are being made available too 


freely to foreign competition.” 


the only advantage offered by for- 
eign pipe is price.” 

The 
the wholesaler a quality product 
that is readily available by truck 
Wallace. He 


technical, promotional and adver- 


American producer offers 


or rail, said offers 
tising services. He offers a person- 
al relationship with some membe: 
of the 


a personal contact 


of management mill with 
which he deals 
and relationship that is reflected in 
confidence in the company and its 
long-range policies. 

The American producer, Wallace 
told his wholesaler audience, “of- 
fers his distributors sound market- 
ing practices that contribute in no 
small measure to the stature, the 
the prosperity of 
your distributing industry, the like 
of which does not exist in Western 
Europe.’ 

On the price, the 
foreign product does have an ad- 
vantage, Wallace said, since Amer- 


strength, and 


matter of 


ican wages are at least four times 
those of Western Europe. 
There was a time, said Wallace, 
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DomMEsTIk 


when the product that was sold on 
the basis of price alone was found 
in an outlet outskirts of 
with a sign that said “iron 
and steel scrap” or “new and used 


on the 
town 


direct 
Sut not any more, Wal- 


pipe” or “cash and carry 
to you.” 
lace said. “The established Ameri- 
can pipe distributors are doing it 


exclusively.” 

a Many wholesalers, he said, as a 
matter of policy have elected not 
to handle foreign pipe. In many 
important marketing areas, no es- 
tablished 


eign buttweld. 


distributor handles for- 


In some other large marketing 
areas, Wallace went on, more than 
half of the buttweld is imported 
Wholesalers who have engaged in 
the distribution of this pipe have 
justified it by competitive circum- 
stances, and those competitive cir- 
cumstances were created by an- 
other member of their own indus- 
try, he said. 

“Members of the very supply as- 
sociations affiliated with this Amer- 
ican Institute are making available 
to foreign producers their ware- 
houses, their trucks, their salesmen, 
their their 
their communities, their credit ar- 


services, prestige in 


and their 


Wallace asserted. 


rangements customers,” 


a “You 
type of price-emphasis 
Wallace said. 
distribution 


wholesalers are not this 
outlet,” 
“You are the normal 
channel for quality 
products made by American man- 

market under 
proudly identify 
themselves with their product and 
who stand behind it. 


“American producers absolutely 


ufacturers who 


brand names, 


depend on you quality wholesalers 
to distribute their products. We 
feel that that is 
should be doing.” 


just what you 


a In conclusion Wallace asked his 
wholesaler audience to “recognize 
the position you occupy in the pipe 
industry and the compelling rea- 
sons for performing your market- 
ing function for American-made 
pipe.” 

Officers of the also 
the They 
are president Lee Watson, Brown- 
Tex.; first 


association 
addressed convention. 


wood, vice president 
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GOING ABOVE the sales quota set by York Insulation Co., Hillside, N.J., won 
a trip to Florida for Mrs. Marie Glicksman, right, the firm’s New York State 
representative, and her daughter, Marilyn. The couple were among several 
winners in York’s annual “Happy Holiday Free Florida Vacation for Two” 
contest, originated by Richard Jaffer, York president. 


New Construction to Post an Increase 
Next Year, Business Study Shows 


Housing starts expected to be up 1 percent 


New 


spot on the 


The brightest 
horizon in 


YorkK City 
economic 
1961 will be construction, according 
to the annual outlook statement 
released last month by F. W. Dodge 
Corporation. Dodge economists ex- 
that construction 


pect contracts 


will show a slight increase next 
year, despite an expected mild dip 


in general business activity. 


a The construction industry as a 
whole is not likely to be adversely 
affected by the expected business 
Some 
segments of construction, particu- 
larly 


dip, the analysis indicated. 


those involving business 
spending, may go down next year, 
but public projects, which account 
for more than a third of the total, 


should show strength. In addition, 


John McCann, Atlantic City, N.J.; 
second vice president E. L. 
Jr., Winston-Salem, N.C.; 


George Underwood, executive sec- 


Davis 
and 


retary and treasurer. 


easier money should help the hous- 
ing sector, at least to the extent of 
preventing any further decline. 
The outlook statement, prepared 
by Dodge vice president and chief 
economist George Cline Smith in 
collaboration with other staff mem- 
bers, indicates that total construc- 
tion contracts in 1961 will amount 
to some $35.8 billion, a gain of 1 
the 1960 
level, and the second highest figure 


percent over estimated 
on record. 

Most of the strength in 1961 is 
expected in 


contracts for heavy 


engineering construction, that is, 


public works and utilities. Heavy 
engineering contracts next year are 
forecast to total $8.9 billion, a gain 
of 5 percent over 1960. 

Residential building contracts, 
by far the largest major construc- 
tion category, are expected to be 
up about 1 percent next year, to- 
taling some $15.3 billion. Residen- 
tial floor area is also estimated to 
rise 1 percent in the year ahead. 

Total private and public non- 

(Please turn to page 12) 





News. . . continued from page Il 


I 


STILL WORKING, this 1911 wooden tub Maytag washer was displayed at the 


Canadian National Exhibition 


in Toronto. 


It was purchased second-hand 45 


years ago for $26 by Mr. and Mrs. James Ballantyne, of Lethbridge, Alberta 
Mrs. JB reported they never had a serviceman look at it, although the ma- 
chine had been used “four or five times a week’ during the 45-year period 


Seek End of Confusion Caused by 


3 Methods of Figuring Heat Gain 


CLEVELAND—T hree associations 


concerned with air conditioning 
drew a step closer last month to re- 
solving what they term the main 
deterrent to industry progress as 
they announced a proposed all-in- 
dustry method for figuring heat gain 
the National Warm 
Air Heating and Air Conditioning 
the Air 
Refrigeration Institute and the In- 
stitute of Boiler and Radiato1 
Manufacturers 


The groups 


Assn., Conditioning and 


decided to study 
the problem collectively after of- 
ficials of the Federal Housing Au- 
thority complained that thei 
respective methods of calculating 
heat loss each produced a different 
answer. 


a The result, FHA said, has been a 


disparity in comparative bidding 
thorn in th 
side of FHA, mortgage lenders, and 


ndustry people alike.” 


“which has been a 


Demonstrative of this problem 
was a typical case cited by the Los 


12 


Angeles office of FHA in which the 
heat gain for one house, calculated 
according to the three industry- 
propounded methods, ranged from 
33,000 to 60,000 Btu/hour 
this, the 

group was asked by FHA officials 
in Washington to look into the prob- 


Following warm ail 


lem to determine what could be 


done to resolve it. This resulted in 
the invitation and acceptance of the 
other two associations to join in a 
collective study 

the three 
groups first met in a special “Indus- 
try Heat Gain Joint Study Group” 
in September of 1959. At that time 


= Representatives of 


a sub-committee was chosen con- 
sisting of Herb Gilkey of the origi- 
nator organization, Frederick Reed 
of the ARI and John Woodworth of 
the I-B-R 

These three were joined by two 
engineers responsible for industry 
research at the University of IIli- 
nois, I-B-R Warren Harris and Ed- 


the NWAHACA 


Harris and Brown, using the in- 


ward Brown of 
formation available at the universi- 
ty, analyzed data obtained from five 
research dwellings and a final re- 
port was prepared 

Together, the five men drew up a 
recommended procedure which has 
been accepted by the Joint Industry 
It is now being referred 
their 


Committee 
to all three associations for 
consideration 

The reported target date for pub- 
lication of the expected “unified’ 
method is early in 1961 


New Construction 
to Post Increase 


(Continued from page 11) 
farm 1961 are 
estimated at 1,325,000, a gain of 2 
percent over the 1960 
level of 1,300,000. 
The that 


some evidence that the backlog of 


housing starts in 
estimated 


report stated there is 


housing demand is not as strong 
as it has been in the past, and that, 
while easier money will undoubt- 
edly have some upward effect in 
1961, it may not be as great as in 
previous recessionary periods 
Non-residential building con- 
tracts are expected to drop 2 per- 
cent in 1961 to $11.6 billion, prin- 
cipally because of a falling off in 


business spending for new indus- 


A NEW 20-PAGE CATALOG describing 
Rapidayton submersible pumps, in- 
cluding the new models which feature 
“loose tube” construction and auto- 
matic built-in overload in the motor, 
has been issued by The Tait Manufac- 
turing Co. of Dayton, O. 
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trial and commercial building off- 
setting gains in some of the other 
non-residential building types. 

In terms of physical volume, 
non-residential floor area is likely 
to decline by 3 percent, slightly 
more than the decline 
Physical commercial, 
manufacturing, and social and rec- 
reational 


in dollars. 
volume of 


buildings is forecast to 
decline; schools to stay even; while 
hospitals, public buildings and re- 
ligious buildings are likely to rise 
somewhat 

#On balance, the says, 
“constructon contracts should move 
upward a little in 1961, ending the 
brief decline of 1960. The industry 
may well be resuming its upward 
course, paralleling the growth of 
the nation and the economy to be 
expected the 
alded currently 
counted Sixties.” 


report 


during much-her- 


and over-dis- 


Byers Co. Announces 
Entry in Steel Pipe 
PITTSBURGH 
uc, < producer of 
wrought iron pipe, has entered the 
steel pipe field, according to A. S 
Chalfant, the firm’s vice president 
in charge of sales. 
In making the 
Chalfant disclosed that the 
pany market the steel pipe 
through its national sales force and 


The A. M 


long-time 


3yers 


announcement, 


com- 
will 


present distributor network as well 
as new distributors appointed to 
handle this line. 
According to Chalfant, inven- 
tories for Byers steel pipe will be 
maintained at Sharon, Pa. 


Walt Reichle’s Dad Dies 


Micu.—E. L. Reichle, 
89, one of the founders of the 
Reichle Supply Co. and father of its 
present owner, Walter Reichle, died 
here on November 15 after a linger- 
ing illness. 

The elder Reichle helped estab- 
lish the company here in 1926, In 
addition to Walter, who is a past 
president of the Central Supply 
Assn., he is survived by his wife 
and one daughter. 


SAGINAW, 
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New Deming Plant 
Boosts Pump Output 


Rocers, ArK.—In a move to ex- 


and decentralize its water 
systems operation, the Deming Co. 


last month opened a modern new 


pand 


plant here. The ribbon cutting was 
Winthrop Rocke- 
chairman of Arkansas 
Commis- 
sion, and Walter Deming, president 
of the 80-year-old firm. 

the opening, 
company officials and local and na- 


performed by 
feller, 


Industrial 


the 
Development 


Following formal 
tional dignitaries attended a lunch- 
eon, which was followed by an 
open which 
1,500 townspeople visited the plant 
and toured its facilities. 


house—during some 


a Speaking at the luncheon, Dem- 
ing stated that the new plant will 
the 


line of water systems, while the in- 


manufacture firm’s domestic 
dustrial line will be produced at 
the headquarters plant in Salem, O 

Deming added, “The Rogers op- 
eration will employ approximately 
50 to 60 people. It is designed for 
the most efficient flow of produc- 
tion, with all machinery being of 
the latest automatic design.” 

Harry told 
the luncheon meeting that the firm 


Carloss of Deming 


KEY FIGURES in the formal opening 
ceremonies of the new Deming Co. 
plant in Rogers, Ark., were Winthrop 
Rockefeller, chairman of the Arkansas 
Industrial Development Commission, 
left, and Walter Deming, president of 
the Salem, O. pump manufacturer 


distributes over 700 types of pumps 
in 65 foreign countries and employs 
a total of 800 people 
Among the others 
Kenneth Hoyt, 
pointed general manager for the 


introduced 


was newly ap- 
Rogers plant. He formerly was as- 
sistant plant manager at Salem 


Sales Training for Contractors to 
Be Expanded in All-Industry Program 


Bal 
ment was the byword of the Plumb- 


Harsour, Fira. — Achieve- 
ing-Heating-Cooling Information 
Bureau’s annual meeting here, as 
members reviewed the year’s rec- 
ord, elected officers and outlined 
future plans in a single, busy day of 
activity 

One of the most impressive re- 
ports heard during the day was the 
fact that the PHCIB Selling Fun- 
damentals Course graduated more 
than 1,250 plum bing contractors 
since last January, a figure twice 
that originally planned for. 

This was reported by W. A. Fitz- 
patrick, retiring president, of Day- 
ton, O., who is the newly elected 


He also revealed that 


readership of newspaper releases 


treasurer 


sent out by the bureau exceeded 500 
million. 

Another chief speaker was Lee 
Martin, president of Nibco, Inc., 
Elkhart, Ind., who was elected as 
the group’s new president. Martin 
has been a leading supporter of the 
Selling Fundamentals Course and 
said, “We consider this record of 
sell the 
products of our industry of prime 
importance. 


training contractors to 


“It is especially gratifying be- 
cause it received the cooperation 
and financial support of represent- 

(Please turn to page 14) 





News . . . continued from 


YOUR 


YOUR ADDRESS 


one 


COLORFUL CALENDAR, 


page 13 


NAME 


YOUR TELEPHONE NUMBER 


the “Story of Water,” is offered to dealers by the 


Plumbing and Heating Division of American-Standard. It gives emphasis to 
the dominant part played by the plumbing contractor in the development of 
our modern civilization. Illustration shown is one of 12 produced by Stevan 
Dohanos, well known for his Saturday Evening Post cover scenes. 


Sanitary Engineering Convention Acts 


to Protect the Nation's Water Supply 


San Dreco, Cauir. 
tect the country’s potable water 


Action to pro- 


supply, headed by an attack against 
growing pollution, was a key sub- 
ject of the 54th annual meeting of 
the American Society of Sanitary 
Engineering here. 

The seriousness of the problem 
was first touched upon during a 
two-day refresher course preced- 
ing the actual business sessions, as 
speakers representing leading man- 
ufacturing firms andsanitation 
agencies presented papers on a va- 
riety of technical subjects (a report 
on these papers will appear in a 
forthcoming issue of DE). 


s Among the topics covered during 
this course relating to the water 
problem were “Water Demineraliz- 
ing Fundamentals and Applica- 
tions,’ “Detergents and Other Con- 
taminants in Water Supply” and 
“Steril-Aqua Systems,” which de- 
scribed a new process for producing 
sterile pyrogen-free distilled water. 


14 


In the three days of meetings that 
followed, the problem of water sup- 
ply and contamination continued to 
gain prominence as committees re- 
ported on related topics. 

The Technical Standards Com- 
mittee described several standards 
now being developed with respect 
to piping and water supply, and a 
by the Research 
Committee covered “Drinking Wa- 
ter, How Pure Is It?” 

A third such report was made by 
the Research and Endowment Fund 
Committee and described a study of 
viruses in drinking water currently 
being conducted by Dr. Paul Ban- 
croft of the University of Nebraska 
and underwritten by the fund. 

Also, the Water 
Committee reported a proclama- 
tion by the governor of New York 
for Water Conservation Week and 
the issuance of a postal stamp com- 
memorating conservation. 


report Disease 


Conservation 


The climax to the water problem 


(Please turn to page 16) 


Sales Training 
Program Expanded 


(Continued from page 13) 

ative members of the entire indus- 
try manufacturers, wholesalers, 
contractors and labor. We intend to 
accelerate the program in 1961.” 

Also serving with Martin will be 
two newly elected vice presidents, 
Charles Hamilton, president of the 
Alabama Pipe Co., Anniston, Ala., 
and Irving Rechkemmer, secretary - 
treasurer of the Rechkemmer 
Plumbing & Heating Co., Canton, O. 

Another new officer named is 
J. S. St. Clair, president of the 
Hajoca Corp., Ardmore, Pa., secre- 
tary. J. R. Schmidt, Chicago, is ex- 
ecutive director. 


aln his report on the Selling Fun- 
Schmitt 
recommended that it be stepped up 
in the coming years, saying “We 
hope that by the end of 1963 all 
plumbing contractors in the nation 


damentals Program, 


will have had a chance to attend one 
of the classes.” 

Schmitt also discussed prospects 
for inaugurating follow-up training 
programs, saying that the most often 
discussed subjects thus far have 
been a business management course 
for contractors and some phase of 
journeyman selling. 

In addition, he said, “There ap- 
pears to be a definite need for the 
industry to make credit buying of 
its products easier for consumers. 

“To gain wider use of credit buy- 
ing of our products and services by 
the consumer,” Schmitt concluded, 
“is one of the objectives of our Sell- 
ing Fundamentals Program.” 


FUTURE PLANS for the PHCIB were 
discussed by Lee Martin, the bureau’s 
newly elected president, at the 
group’s recent annual meeting. 
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BLUEPRINT for DE PENDABILITY x 


ON YOUR 
PUMPS 















































Franklin Nema “C’’ motors feature locked in ball bearings for high 























thrust-carrying capacity . . . specially insulated start and run windings _ 





.. , long-life centrifugal switch design . . . controlled ventilation . . . and 
- Other features that make Franklineered pumps more dependable for performance and longevity. Because 
water service depends on pumps,-most leading manufacturers specify Franklin Motors for dependability. 


Insist on Franklin-powered pumps. . . and you'll get dependability! 


Prankelin Electric ex, Tuc ‘ 


345 EAST SPRING STREET e BLUFFTON, INDIANA 


HOME OF DEPENDABLE ELECTRIC MOTORS 


Check 12-015-01 on Reply Card 
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News... continued from page 14 
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FRIENDLY, AND FUNCTIONAL, this news-type letter is sent by the W. H. Kiefaber 
Co., Dayton, O. wholesaler, to its customers and prospects. A picture of Warner 
Kiefaber Jr., vice president and general manager, plus the accompanying in- 
formal message at the top, add a persona! touch, while the subsequent discus- 
sion is aimed at conveying a favorable image for the firm and its services. 


Wholesaler’s Letter to Contractors 
Explains Value of the “Middleman” 


Dayton, O. 
may merely trust and hope their 


Some wholesalers 


contractor relations are good, but 
the W. H. Kiefaber Co 


taken an 


here has 


active role to improve 
them by initiating a series of friend- 
ly, informative letters. 

The first in the series begins with 
a narrative approach, stating, “The 
other day a fellow put it to us blunt- 
ly: Why do we need a wholesaler?” 

In reply, the letter develops the 
following six main points: 

We Buy for You: 

We devote our time to looking 
for the best merchandise at the best 
possible prices. Purchasing is made 
by trained specialists who know 
all the lines in the field. 
ing is done in quantity 


Purchas- 
and sav- 

We buy 
keeping 


ings are passed on to you 


with our money, your 


capital free for other 
take the risk by estimating you 
needs . . . which is particularly im- 


portant in a declining market 
We Handle the Complete 
Transaction: 

When we buy for you, we place 
the order, we are responsible fo 


getting shipments in on time, we 
pay the invoices, keep the books, 


pay the insurance and the taxes. 


uses. We 


We Warehouse for You: 

What we buy goes into our ware- 
house, where it is kept in factory- 
fresh condition until the moment 
you need it, keeping all your space 
free for your productive use. Ours 
is the fire risk, the theft risk, the 
depreciation risk. 

We Give It to You 
When You Want It: 

We constantly carry in stock 
about 80,000 items. This merchan- 
dise is available from Dayton or 
from our branches in Hamilton and 


Chillicothe. 


No matter what you 


ASSE Acts to Protect 
Country's Water Supply 
(Continued from page 14) 
the 


when the group heard the report 
of the 


phase of meetings occurred 
resolutions committee. 
Though a majority of the proposed 
resolutions dealt with routine-type 
business such as policy and financ- 
the eight that were 
passed outlined specific action to be 
taken regarding water. They are: 

Resolution VII. Recreational 
Sanitation: Advise the governors 
of various states and the U.S. Pub- 
lic Health Service of the state of 
these 


es, three of 


recommend 
that they be made subject to local 
regulations. 


conditions and 


Resolution VIII. River Water 
Pollution: We recognize this as a 
national problem and will advise 
proper national authorities. 

Resolution IX. Ground Water 
Pollution: U.S. Public Health Serv- 
ice will be advised to conduct 
research to eliminate detergents 
and other materials which pollute 


ASSE also to con- 


duct studies into this subject 


ground waters. 


need, we can often have it in your 
hands today—or tomorrow at the 
latest. We take calls 
24 hours a day, including holidays 
We Can Help You Sell: 


If you are a retailer we can help 


emergency 


you sell your merchandise profit- 
ably. If you need help on estimat- 
ing a job, on installing it, or on 


(Please turn to page 104) 


Three-Day Hydronics School to Open 
in January; Will Travel to 20 Cities 


New York Criry—tThe Institute of 
Boiler and Radiator Manufacturers 
will conduct three-day schools in 
hydronics from January through 
June of 1961 in 20 cities throughout 
the country. 

The list of cities, which was re- 
leased by R. E. Ferry, general man- 
ager of the I-B-R, includes Dayton, 
O.; St. Louis; Detroit; Cleveland; 
R.I.; Portland, Me.; 
N.J.; Richmond, Va.; 


Providence, 
Newark, 


Gaithersburg, Md. (Washington- 
Baltimore area); Philadelphia; 
Garden City, L.I., N.Y.; Chicago; 
Minneapolis; Duluth, Minn.; Mil- 
waukee; Boston; Buffalo; Syracuse, 
N.Y.; Williamsport, Pa.; and White 
Plains, N.Y. 

Further regarding 
dates, tuition and curriculum may 
be obtained by writing to the Insti- 
tute at Room 408, 608 Fifth Ave., 
New York City 20. 


information 
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TEAMWORK PAYS OFF! 


...When you order 
your pipe through the 


You can be sure this winning combination will supply 
= you with steel pipe of unvarying high quality, job after 
ON PIPE job. And your Wheatland distributor sees to it that you 
MADE get the pipe you need .. . on time! 


IN U.S.A. , er ? 
See your Wheatland Pipe Distributor for black or galvanized 


Wheatland Steel Pipe. 


.- falfee wile The yearmark / 
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WHEATLAND TUBE COMPANY 


Bankers Securities Bidg., Phila. 7, Pa. 
MILLS: Wheatiand, Pa. « Oelair, N. J. 


Oa 
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Check 12-017-01 on Reply Card 
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Proof Needed to 
Show Negligence 

A woman was severely in- 
jured escaping 
ploded in her apartment. 


when gas ex- 
She 
sued a plumbing contractor 
whose serviceman had inspected 
a defective gas range shortly be- 
fore. The woman contended that 
one of the valves on her range 
lacked a that the 
plumbing serviceman should 
did not 
Was the contractor held liable? 


part and 


have replaced it, but 


= Courts the 


A missing 


require proof of 


cause of an accident. 
valve part did not necessarily 


this 


gas 


mean from 
The 
another 
point for all the court knew. The 
judge decided that theories, 
however logical, are not proof 
in themselves and that the con- 
tractor could not be held liable 
without 


gas escaped 
exploded. 


have come from 


valve and 


could 


more substantial 
dence than that given. 
Citation: Boyce v. 


Co., 297 Pac. (2d) 820. 


evi- 


Northern 


When Is a ‘Plumber’ 
Not a Plumber? 


IT’S THE LAW! 


Legal Decisions of Interest to Contractors 


v 


He had listed himself as 
a “plumber” 


license. 
claimed four 
years’ experience, including di- 
rection of other workers. The 
board contended that the word 
“plumber” implied a journey- 
man while, in fact, the partner 


and 


had only been an apprentice. 


Therefore, it argued, the partner 
had misrepresented himself and 
the company had no right to a 
master plumber’s license. 


= The court disagreed. The word 
“plumber” can apply to either 
apprentice or journeyman, it 
said, and therefore was no mis- 
representation. In addition, the 
partner’s experience, never chal- 
lenged, was ample enough in the 
court’s estimation for a master 
plumber’s status. 


#In another state, with different 
licensing decision 
different. So 
it’s important that anyone ap- 
plying for a license know the 
laws applying to him. 

Citation: Backman v. 
333 P. (2d) 830. 


laws, the 


might have been 


State, 
END 








Ba 


YOU BE THE 


If you were a judge, how would you decide this case? 

An undertaker had a radiant heating system installed 
in his casket showroom. The system was not used for 
three years. When it was turned on, it developed leaks. 
Investigation showed the building was so situated that 
water seeped into it, corroding the piping. The undertak- 
er brought suit against the installer. 


4005 


JUDGE 


Did he collect? 


The contractor, said the court, “took the building as 


; Wee .3 eae = eae ei 
A state licensing board re- he found it... neither his skill nor his representations re 
quired him to foresee that the building would act as a 
sponge and expose the piping to extraordinary corrosion.” 


The undertaker didn’t collect. 


voked the master plumber’s li- 
cense for a plumbing partner- 
ship, alleging that one partner 
had misrepresented himself on 





(Citation upon request from Domestic Engineering.) 
his original application for the 
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lheitchen Aid. 
dishwashers 
with “more 
for you” 





a KitchenAid for every kitchen... every budget 





look at 
lhitchen Aid. 


CREATE-YOUR-OWN-CYCLE—True 
VariCycle action! With Kitchen- 
Aid dishwasher push buttons and 
manual Timer Control, every 
homemaker can select or create 
dishwashing cycles to fit her 
needs ... even change it to best 
fit each dishwashing situation. 
She can advance, skip, repeat or 
interrupt the wash, rinse or dry 
action any time even ‘Plate 
Warm.” Power Reset Drive ad- 
vances timer to “OFF” position 
immediately after short cycles 
KitchenAid is always ready for 
the next desired cycle 








new convenience 


VariCycle PUSH-BUTTON CONTROLS-Just push the “RINSE 
and HOLD” button to give partial loads a short power- 
rinse that removes food particles without hand-rinsing 
—real economy. KitchenAid holds and stores the dishes 
until racks are full—no worry about foods “drying on.” 
Press the “FULL CYCLE”’ button to give tableware 
KitchenAid’s new and exclusive complete wash-dry action 
Touch the “UTILITY and UTENSIL” button and pots, pans 
and utility items get their own individual treatment that 


helps soak away burned and baked-on foods eases 
those hand-harming scraping chores. 


KitchenAid’ Su) 
by Ho 





new capacity 


KING-SIZE CAPACITY-The whole 
day’s tableware for an average- 
size family can be handled in 
one washing. Convenient, front- 
loading racks accommodate 12 
complete place settings (NEMA 
standards). Heavy Plastisol coat- 
ing “cushions” china. Adjustable 
dividers in the 2-position adjust- 
able upper rack enable variable 
arrangements for big pots, pans, 
and odd-shaped pieces 


yo} \ 


} i Val 


art 


(available in built-in and free-standing models) 











new washability 


DOUBLE WASH, TRIPLE RINSE-KitchenAid’s 
famous power-wash system, long considered 
the most efficient, now scrubs twice—there 
are two separate washes (or a power pre- 
rinse and single wash, if you choose) fol- 
lowed by three rinses ... then Flo-Thru sani- 
tized hot-air drying. The Dual Detergent Cup 
in the door can be filled for two washes (or 
just one side of the cup for power pre-rinse 
and single power wash). The desired amount 
of detergent is released automatically for 
each ‘Guided Action,’”’ power wash. 


Here is truly the finest dishwasher ever de- 
signed—just compare it, feature for fea- 
ture. New economy is built into KitchenAid, 
too—it will wash tableware for only pennies 
a day. Behind all the new features and con- 
veniences of this superb KitchenAid dish- 
washer is the unexcelled reputation of 
Hobart, the dishwasher pioneer. KitchenAid 
is the dishwasher of “‘proven’’ quality—just 
ask any user. 


NEW BEAUTY—Modern styling all 
around creates a new luxurious look. 
The attractive chrome-trimmed con- 
venient control panel, with “in action” 
indicator light, across the top of the 
front lends an added note of distinc- 
tion. Push button starting. 


WIDE CHOICE OF FINISHES—now in- 
cludes natural WOODS, satiny stainless 
steel, glowing copper tone, rich an- 
tique copper, gleaming white. You can 
even use plastic laminates to match 
counter tops. Special woods and colors 
can usually be matched locally. And 
Vari-Front panels are easily changed. 


PERFECT DRYING—A Rinsing Agent 
Dispenser automatically releases a 
wetting agent in the last rinse to help 
dry dishes spot-free—regardless of 
local water conditions. Dispenser need 
only be filled periodically. Exclusive 
Flo-Thru drying assures perfection. 


other new 
KitchenAid 
dishwasher series 


available in many models 


KitchenAid Imperial 

Every inch feature-packed 
dishwashers, the Imperial 
series has king-size capacity 
for 12; pre-rinse and wash or 
double wash, with triple rinse; 
adjustable rack dividers; wide 
choice of finishes with Vari- 
Front panels. Rinsing Agent 
Dispenser optional, Built-in; 
free-standing; dishwasher- 
sink; convertible-portable 


models available. 


KitchenAid Custom teal value 

for the economy-minded. This beautiful unit 

has the same Hobart wash arm, Dual Filter Guards and Flo-Thru 

drying system as the Superba and Imperial, with traditional KitchenAid quality 
throughout. Comes in a variety of finishes. Capacity for ten. Available in 
built-in and free-standing models. Rinsing agent dispenser optional. 


very new KitchenAid’ dishwasher has: 


Tes" quent cause of spotting. The evapo- 

YY | rated moisture in a KitchenAid can’t 
be redeposited on the dishes—posi- 
tive drying and brighter dishes every 
time. Money-saving feature: the 
KitchenAid drying element operates 
only during the drying cycle. 


“Guided Action” wash arm that 
scrubs, while others just spray or 
shower. Exclusive big, blue, lifetime 
wash arm extends full width of the 
wash chamber... has newly designed 
jet openings that scientifically con- 


Exclusive Dual Filter Guards— 
Precision-engineered filters have 
hundreds of self-cleaning openings 
that trap food soil and prevent spray- 
back over dishes. The recirculated 


trol and balance both volume and 
velocity of the water for complete, 
effective coverage of every square 
inch of the wash chamber. While lit- 
erally scrubbing dishes clean, it’s 
safe for even delicate china. 


Exclusive Flo-Thru drying—A 
constant current of sanitized hot air 
flows over, under and around each 
item. The electrical drying element 
is outside the wash chamber, with the 
hot air fan-circulated—insuring even 
heat and uniform drying, with no 
“hot spots” to craze china, or warp 
or scorch good plastic-ware. Dishes 
don’t dry from the bottom up, a fre- 


wash-and-rinse water is always filter- 
clean. Stainless steel filters are self- 
seating—simply lift out for cleaning, 
if ever needed. 


Still more KitchenAid features: 
Timer Control Indicator tells what 
operation is being performed . . . also 
permits Manual Control and Plate 
Warming. Porcelain interior is self- 
cleaning, chosen for long life. In- 
dependent cushion coated racks. 
Designed for a service-free, cool op- 
eration. New, quiet, hushed-per- 
formance. Solid-unit construction 
principle with rigid frame and rust- 
proof design—assures long life. 


a KitchenAid for every kitchen... every budget 





hot-air dry 


and Flo- Thru 
vstem found in built-in KitehenAid dishwashers 
KitchenAid portable model, It washe 

di he come 


ime tamou power wa h. Dual Filter Guard 
are meorpor ited in this 


tableware for ten or more out clean and bright 
Only KitchenAid has Porcelain Inside and Out. Other 
features include 


rate Start Control 


wide guide bar for easy movability sepa 


toe space all around double wall con 
struction for cool, quiet operation. Even when random-loaded, 


the efficient power-wash pattern covers thoroughly. This 


KitchenAid portable is pul to work the day it’s delivered 


nects to faucet in seconds. And, no installation expenses! 


con 


faitchen Aid’ portable dishwashers 


portable today > 


The KitchenAid convertible portable is a front-loading 
portable that can be installed as a built-in later simply 
and conveniently. Maple cutting top, 4 square feet and 
114 inches thick. adds a luxury touch. Available in 
the new Imperial series, it has king-size capacity; mul 
tiple washes and rinses, and Flo-Thru hot-air drying; 
adjustable dividers in the 2-position upper rack; push 
button control panel; self-storing Fill-Drain Hose and 


power cord. Rinsine Agent Dispenser optional. 


LF 


builtin tomorrow 


| 
i 
i 


kitchen... 


rca tk tO NW S 


every budget! 





MODEL SERIES KD-2P PORTABLE 


CAPACITY 
(N.E.M.A. Standard Place Settings) 10 


ELECTRICAL SPECIFICATIONS 60 cycle standard 
MER Ss eae) scutarees rye ; . 


; 115 
Watts (Maximum) 


1000 


PLUMBING SPECIFICATIONS 
Hot water Inlet. 
Drain (Gravity). . . 
Drain (Pump) 


. Hose Connection 


WATER CONSUMPTION—Gallons per Full Cycle 913 


FINISH 
Porcelain 


inside and 
out 


Colors and special woods 
can be matched locally. 


DIMENSIONS—(inches) D Ww H 
Built-in 
Free Standing 
Dishwasher-Sink . 


2842 23% 34% 


KitchenAid Home Dishwasher Div., The 


ALER 


Form 5-1060 


CUSTOM IMPERIAL SUPERBA VARICYCLE 


12 


< 


115 
1000 


Yo’ 
14” 12 


Ql, 11% 11% 
White, Stainless, 
wood hue Copper 
Tone, Antique 
Copper 


White, Stainless, 
wood hue Copper Tone, 
Antique Copper Plate, 

Unfinished Birch 


“ i an ny hn top 
D W 4H > WwW FR 
242 24 34% 2442 24 34% 
25 24 36 23 24 30 
25 48 36 


CONVERTIBLE 
PORTABLE 
(Imperial) 


12 


115 
1000 


Hose Connections 


11% 


Solid maple 
cutting top 


D W 4H 


26% 24 3642 


Hobart Manufacturing Company, Troy, Ohio in Canada: 175 George St., Toronto } 


LITHO IN U.S.A. 





GIVE US 
A TRY... 


ue 


Saving you money is the business 
of your Republic Pipe distributor’ 


It’s true. The business is pipe, fittings, fixtures, and controls. 


But your Republic Pipe distributor doesn’t stop there. 

To save you money, time, and trouble, this man stocks in depth. 
He employs enough people—the right kind of people—needed to service 
your account fully. And, he maintains a full-time delivery system... 
men and trucks that can load, leave, and get there fast. 

Your Republic Pipe distributor wants your business. 
He’ll work hard and long to earn it. His steel pipe is the world’s finest. 
It is delivered clean, dry, and rust-free...as you need it... 


in the sizes and weights you specify. 


INSIST ON PIPE MADE IN U.S.A. 


 ——. 
\&- GF Phone your local distributor for fast delivery of... 
DIR 


cs REPUBLIC Gteel Pipe «> 


Check 12-023-01 on Reply Card 
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Change Plumbing to Hydromechanics? 
New Name Suggestion Stirs Debate 


Does the plumbing industry 
need a more favorable “image” 
with the public? Would a name 
change be a logical first step in 
gaining this new image? 

In last month’s issue, the chair- 
man and president of a leading 
industry manufacturer tock the 
both 
They suggested the term “hydro- 


affirmative on questions. 


mechanics” as their candidate 
for anew name. (See “The Zurn 
Brothers Tell Why They Want 
a New Name for Plumbing,” No- 


vember, page 75.) 


« Their has 


evoked 


every 


suggestion 


scores of responses from 
level of cur industry, represent- 
ing all shades of opinicn between 
strong endorsement and sharp 


Scme 


sented below. Others appear in 


disagreement. are pre- 


the feature article beginning on 
page 85 of this issue 


The Lead Worker in 
Our Trade Is No More 


Cuicaco—Frankly, I 
Zurn 


believe 


the brothers have scme- 
thing in their suggestion of hy- 
dromechanics as a new name for 
the plumbing industry. However, 


if I were to pick a term, it would 


be “hydromechanical engineer.” 
It’s more meaningful than “plum- 
ber” or hydromechanics. 

What’s more, it would be more 
representative of the entire trade. 
After all, the lead worker is no 
more. In our firm, we’re now en- 
gineers. This might sound strange 
coming from a man who’s been 
in the plumbing business all his 
life. But in looking back over 
many years, it’s apparent to me 


that the trade has changed a 
great deal. 

To bring about such a change 
in terminology would take some 
education. But if a national asso- 
ciation got behind it, it would 
help considerably. 

ALEX GAMMIE 


(Contractor) 


Few Contractors Are 
“Plumbers,” He Says 


Port ArtHuR, TEX.—I like the 
term hydromechanics, because 
that’s what we are. I am not a 
“plumber” and few contractors 
today are 

RupoLeH LANDRY 


(Contractor) 


A Mechanic’ 
Works with Engines 


Reep City, Micu.—I agree that 
the plumbing industry needs a 
new “image” with the public, and 
also that a first step in getting 
this new image is to change the 
1ame of the plumbing industry 

I do not, however, like the term 


hydromechanics — because the 


What Ever Happened to Hal 
Bergdahl? Ask Joe Schmitt 


Cuicaco—My compliments on 
your new human interest series 
beginning in November DE. You 
ask ‘“‘What ever happened to Hal 
Bergdahl?” 

I'll tell you what happened to 
Hal Bergdahl. He is now working 
full time the same as he did when 
he was in our industry. But I 
must sadly report that he is de- 
voting his energy to casting a 
shadow on the Plumbing-Heat- 
ing-Cooling Information Bureau. 

You see, the new Chicago sky- 
scraper, for which he is now the 
assistant leasing manager, is < 


41-story tall building which will 
be built right outside of the win- 
East 


beautiful 


dows of our offices at 35 
Wacker Our 
view of Chicago will disappear 


Drive. 


30th floor location will 
truly be in the shadows. 


and our 


s The PHCIB will remember Hal 
Bergdah! for many reasons, in- 
cluding the new United Ameri- 
can-Bergdahl Building. 

JOSEPH SCHMITT 

Executive Director 
Plumbing-Heating-Cooling 
Information Bureau 
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impression I have is that when 
the public thinks of mechanics, 
they think of a man who works 
with engines. 
How about “hydroengineers?”’ 
JOHN RINGLER 
(Contractor) 


Wants to Increase 
Licensing Requirement 


ABERDEEN, Mp.—The time-hon- 
ored title of the plumbing me- 
chanic from the builders of 
Roman aqueducts to the present 
licensed “guardians of the na- 
tion’s health’—is just as worthy 
today as ever 

Instead of changing the name 
of the industry, let’s increase the 
technical requirements for licens- 
ing and enforce the sanitary 
codes now in effect. 

M. SHIER 
(Wholesaler) 


Cx vesco Ine 


Here's a Woman's 


Viewpoint 
Wess City, Mo. 


dromechanics would be a suit- 


I think hy- 


able new name for the industry, 
although I also believe the public 
would tend to resist it. If the pub- 
lic thought the word meant more 
than “plumbing” does now, they 
might be afraid that prices would 
be higher. People are funny! 

This is a woman’s viewpoint, 
since my husband is in the hos- 
pital at present and is unable to 
do anything 

Mrs. L. M. Triton 


(Contractor’s wife) 


Let's Not Hide Behind 
a Long Name 
Pa.—I 


that the plumbing industry could 


BaLa-CyNwypD, agree 


improve upon its “image” with 
the public, but I don’t see how a 
change in name will help. Hydro- 
mechanics would be a meaning- 


less term to the public, since it 
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denotes nothing. The 
able 
been created by the plumbing in- 
dustry 


Top Award Is Given to DE for Best 


Issue Published’ in 


18-Month Span 


Reichle Report is called “best editorially” in 
competition with 707 business paper entries 


Cuicaco — Congratulations! 
DoMESTIC ENGINEERING has won 
the first place award for the best 
single issue published in its clas- 
18-month 
June 30, 1960. 
Your award is for the best issue 


sification during the 


period ending 
published in the Merchandising, 
Trade and Export classification 
f Industrial Marketing’s 22nd 
innual Editorial Achievement 
Competition for business publi- 
ations 


» Winning out in a competition 
which involved 707 entries—by 
far the largest number in his- 
tory—is no mean feat. 

This year we plan to present 
the awards (including your first 
place bronze plaque) at a public 
luncheon in the Waldorf-Astoria 
Hotel in New York City on 
Tuesday, November 29. 


# We think this public recogni- 
tion of superior editorial achieve- 
ment by business papers is par- 
ticularly important now, when so 


many advertisers and agency 


“unfavor- 
image’ we now have has 


so what would prevent 


the creation of the same image 
for the new name? 


Let’s not run away and hide 


behind a long name. We should 
strive instead to correct the faul- 
ty impression by positive action. 


R. H. MontGoMERY 


(Contractor) 


e For other opinions on the term “hy- 
dromechanics,” see page 85. 


men are expressing increasing 
interest in editorial merit. 

Henry Silldorff, chairman of 
the board of G. M. Basford Co., 
one of the most important indus- 
trial advertising agencies in 
America, who was one of the 
judges of the competition, will 
be the principal speaker. This 
should be an impressive occasion 
and a noteworthy opportunity to 
emphasize the editorial values of 
the business press in general, and, 
of course, of your publication in 
particular. 

G. D. Crain Jr., Publisher 

Leo ANDERSON, Editor 
Industrial Marketing Magazine 


# DE gratefully accepts this award 
in behalf of its subscribers, with- 
out whose support and encourage- 
ment it would not 
possible. 


have been 

The award was given to DE for 
its June 1960 issue, which featured 
the 49-page special report on the 
Reichle Plan for direct-to-consum- 
er selling by a wholesaler. 


2 Our thanks and appreciation go 
also to wholesaler Walter Reichle 
and the dozens of contractors in his 
trading area who showed their con- 
fidence in DE’s editorial integrity 
by giving so freely of their time, 
knowledge and opinions to our six- 
man editorial team during their 
study in the Saginaw Valley. 


= The response to DE’s June issue 
throughout the industry was elec- 
trifying. Many called it the “best 
reporting job they’d seen in any 
segment of the business press.” 

For more information on the 
award, Domestic Engineering’s 17th 
in the 22-year history of the com- 
petition, see page 82. 


(LETTERS continued on page 26) 
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(Continued from page 25) 


Where Should You 
Put the Pump? 


Co.Lumsus, O.—Your article in 
the October issue on hot water 
heating was very interesting. 
Please send six extra copies for 
the use of our sales force. 

CHARLES BEURNIER 
Integrity Supply, Inc. 


e@ The article to which wholesaler 
Beurnier refers was presented in two 
parts under the titles: ‘‘Where Should 
you Put the Pump for Best Results in a 
Hot Water Heating System?” and 
“Let’s Spend a Day with Contractor 
Smith.” Extra copies of the articles 
are available to other subscribers who 
request them. 


e Certain conclusions in the article 
have stirred up a debate by two in- 
dustry authorities. Their views are 
given in the feature beginning on 
page 78 of this issue. 


Lien Law Is Attacked in Indiana; 
Mortgage Lenders to Seek Priority 


Battle may reach state legislature in 


January as contractors 


INDIANAPOLIS, INp.—May 


have your permission to carry 


we 


a slightly condensed version of 
the excellent article you had on 
mechanics liens in your Novem- 
ber issue? We would like to use 
it in the December issue of our 
state publication. 

The mortgage brokers and the 
building and associations 
are proposing to modify the me- 
chanics lien law in Indiana dur- 
ing the next session of the state 
legislature, beginning in Janu- 
ary. They wish to have their 
claims given priority in the event 
that money for a construction 
project must be collected through 
the lien law. 


loan 


a If they win, it would make our 
very good mechanics lien law al- 
most valueless to the entire con- 
struction industry. Your article 
will help to alert our members 
to this threat. 

Jor Fritscu, Editor 

and Executive Secretary 
Indiana Assn. of Plumbing 
Contractors 


e Permission is gladly given. The 
article appears in DE’s November is- 


26 


gird for fight 


sue under the title: “If the General 
Contractor Goes Broke, What Can You 
Do to Collect Your Money?” 


DE readers will recall that the 
Indiana association was faced with 
a similar legislative battle over 
plumbing ordinances several years 
ago. Through the brilliant efforts of 
its members, that fight was won. 


If any reader can tell us where sim- 
ilar efforts have been made to weak- 


been 
there. 


en the lien laws—and have 
defeated—we'll take it from 
It may help win this fight, too. 


Can Waste Water Be 
Made ‘Re-Usable ? 


CLEVELAND 
who has a home in an area where 


Is Scarce. 


We have a customer 


water 
We would like to have a domestic 
sewage system that could be placed 
in the basement of the house. The 
solids would have to be removed 
and the water so purified as to 
be usable again‘in the water closet. 
Is such a product manufactured? 
RALPH STERN 
e The 
facturing 
to Mr. 
same 


name of a 
such a_ product 
Stern. Others desiring 
information may have it 
writing to the editor. 


company manu- 
sent 
the 
by 


was 


It Pays 5 Ways 
to Modernize 


AuSsTIN, TEx.—I expect to instruct 


another “fundamentals of selling’ 
course for the Plumbing-Heating- 
Cooling Information Bureau in Fort 
Worth. 


35 contractor 


A class enrollment of 30 to 
students is antici- 
pated 

Could you send me 35 DE posters, 
“It Pays 5 Ways to Modernize,” fon 
One of 


distribution to this class? 


(Please turn to page 30) 


Top Wholesaler Likes DE Remodeling 
Aids; Will Develop Promotion Campaign 


Newport News, Va.—I am grate- 
ful for the substantial package 
of remodeling merchandising aids 
which you were good enough to put 
together for me in my endeavor to 
find a promotional program worthy 
of the name for the Southern 
Wholesalers Assn. 

You have been very cooperative 
in this, and I surely hope that we 
can reciprocate fully. Many thanks. 

Lioyp U. Noranp, JR. 

Chairman of the Board 
Noland Company 
e We appreciate 
Mr. Noland 
largest 


the kind words. 
is head of the world’s 
independent plumbing and 


heating distributing organization (38 
branches in the South and Southeast), 
and is president of the Southern 
Wholesalers Assn. In this latter role 
he’s preparing a sales promotion pro- 
gram which can be used cooperatively 
by contractors 
sell more 


and wholesalers to 
industry products, par- 
ticularly to the modernization market. 


e@ Among the DE 
Mr. Noland 
manuals, 


materials sent to 
are remodeling 
advertising and promo- 
programs, point of sale dis- 
plays, and a wide variety of other 
materials that have been developed 
by Domestic Engineering and made 
available to both wholesalers and 
contractors. Sample copies will be sent 
to others requesting them. 


sales 


tional 
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7 REASONS WHY THIS PUMP 


WILL LIVE 
TO A RIPE 
OLD AGE 


1. Motor lives longer. The motor 
lasts longer in the Goulds Silent- 
Flow submersible. 


That’s because guide vanes, im- 


pellers, and cover plates are made of 


BYRITE—a special lightweight 
plastic. Light rotating element needs 
less power to get it going. Motor 
starts are easier. Motor strain- 
and wear—stay at a minimum. 


2. Resists corrosion. Water in the 
pump touches only corrosion-resist- 
ant BYRITE parts and _ stainless 
steel bowl and shaft. 


3. Resists abrasion. Tough BY- 
RITE plus special design of im- 
peller hubs makes the Silent-Flow 
highly abrasion-resistant. 


4. Parts keep their shape. 
BYRITE parts do not absorb water. 
They keep their size and shape 
permanently—and keep pumping 
efficiency at its peak. 


5. More water with less power. 
Smooth BYRITE surfaces provide 
efficient water passages that min- 
erals and algae don’t cling to. You 
get more water at high pressure with 
less power—and less motor strain. 


si 


6. No vibration. Entire rotating 
element balances perfectly. Shaft 
never deflects or vibrates. 


7. Hex-a-Drive shaft. This unique, 
stainless steel, six-sided shaft stays 
permanently aligned. It gives a 
positive drive with the least pos- 
sible wear. 


New low cost. Miracle-tough 
BYRITE brings down the price of 
the submersible without lowering 
quality. That’s because this strong, 
long-wearing plastic costs so much 
less than expensive special metals. 


New drop cable makes instal- 
lation easier. Three leads in a 
single cable jacket simplify installa- 
tion of the Silent-Flow. You just 
plug it in—no splice to make, no 
chance of wrong connections at the 
pump end. All controls stay at the 
surface for easy accessibility. 





Easy to disassemble. Should 

repairs ever become necessary after 

the pump is installed, disassembly is 

a lead-pipe cinch. And parts are 

inexpensive. Pump pressure is con- 
Check 12-027-01 on Reply Card 


tained by stainless steel bowl con- 
struction, without gaskets, rather 
than by the casing itself. This 
allows plenty of clearance between 
casing and bowls, making disas- 
sembly as simple as taking apart 
a jet pump. 


Jet mounted on 12-gallon tank. 
New, compact Shallow-Flow and 
Prime-Flow jets feature positive 
self-priming. Available on 12-, 30-, 
or 42-gal. tank or as basic pumps for 
use with separate tank. 


For information on how Goulds Silent- 
Flow, the pump that lives to a ripe old 
age, can help you build a more profit- 
able business, drop us a line. Maybe 
you'd like to hear more about the jet 
line, too. Write to Goulds Pumps, Inc., 
Dept. DE-120, Seneca Falls, N. Y 


GOULDS (@ PUMPS 











So easy to use 
...80 hard to abuse! 


Check 12-028-01 on Reply Card 





that’s the unbeatable combination you'll get from 
Wheeling Continuous Weld Pipe. Here’s why: 

So easy to use — Wheeling always produces its 
continuous weld pipe from uniform, top-grade steel. 
What’s more, Wheeling Pipe has even wall thickness 
and accurate circumference. As a result, it’s fast cut- 
ting...easy bending...and gives you quick welds 
or joints every time. 

So hard to abuse — Wheeling Pipe has all of steel’s 
inherent strength and dimensional stability. So you 

















don’t have to “baby” it on the job site ... don’t have 

to worry about damage from handling or fabrication. 

And, finally, you know Wheeling Pipe has the strength 

and dependability that will assure continued safety 

for the building’s occupants for many years to come! 
Get the complete story on Wheeling 

Continuous Weld Steel Pipe, both black 

and galvanized, from your Wheeling rep- 

resentative this week. Wheeling Steel 

Corporation, Wheeling, West Virginia. 


Installing Wheeling 1” Continuous Butt-Weld Steel Pipe in ice-skating rink 





. 








WHY WHEELING STEEL PIPE IS FIRST CHOICE! 


¢ Lowest cost with durability 

« Strength unexcelled for safety 
* Formable — bends readily 

* Weldable — easily, strongly 


¢ Threads smoothly, cleanly 

e Sound joints, welded or coupled 
e Grades, finishes for all purposes 
e Available everywhere from stock 


ALWAYS INSIST ON PIPE MADE IN THE USA! 


ING STEEL CORPORATION - IT’S WHEELING STEEL! 


WHE 


District Sales Offices at Atlanta, Boston, Buffalo 


Detroit 


Houston, New York, Philadelphia, St 


Check 12-028-01 on Reply Card 





Chicago, Cincinnati, Cleveland, 


Louts 


San Francisco, Wheeling 
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(Continued from page 26) 
= - the contractors’ homework assign- 
lies easily installed ments would be to put the sins 
up in their respective firms as mer- 
=. fast heat transfer chandising pieces. Due credit 
would be given to DE, of course. 
WILLIAM BrIDGES 
Executive Director 
Assoc. Plumbing & Heating 
Contractors of Texas 





e We're delighted to add our assist- 
ance to the success of the sales funda- 
mentals course in Fort Worth by sup- 
plying the posters to Mr. Bridges. And 
we'll be glad to donate any of our 
free sales aids to any other sales fun- 
damentals courses being offered 
throughout the country under the aegis 
of the PHCIB. 








Cost Accounting for 
a Heating Business 


VANCOUVER, B.C.—We find Dom- 
ESTIC ENGINEERING very interesting. 
We intend to revise our cost 
accounting system. Where can we 
get particulars on a system applic- 
able to furnaces and their installa- 
tion? If such a specialized one isn’t 
available, do you know of one 
applicable to oil and gas heating 
Engineers specify the Bryan | as a whole? 
500 Series Boiler with confi- M. Cutos 
dence .. . certain of rapid, maxi- 
mum heat transfer with proven 
Bryan Copper Tubes. Compact, ©The data requested by Mr. Culos 
= . é A was sent to him. Others desiring the 
space saving and completely as- ; ; 
ikiad’ Mine Mamas Me tiaialin same information may have it by 
sembled, the Bryan 590 installs | qaiiliaig te: Ae -allene: 
quickly anywhere. 


Rudy Kason Ltd. 


Bryan Boilers are also avail- 


able with firing rates as low as Industrial Piping 


25,000 BTU’s. 
125,000 BTL for the Auto Makers 


Oak Park, Micw.— Will you 
SPECIFICATIONS please send us five dozen copies of 
————$ 1 ciceia cas aA NATL APES tir DoMESTIC ENGINEERING for August? 
| Firing Rate | | | Net Load Recommendations | sg 
— {= ———$_}+ 1 Gross Output a R. A. CARTER 
BTUs per BTUs p } Hot ee) ee | 
Hou 


Hour adiati on 





2 500 000 ee 0 1,200,000 | 900,000 
519 1,759,000 1,400,000 1,060,000 
522 | 2,000,000 1,600,000 | 1,230,000 





who specializes in industrial piping 
3750 for the auto industry. A story on his 
4420 | specialty was featured in that issue. 


6000 

7100 

8200 5130 

523 — 1,800,000 | 1,400,000 | 9300 | 5850 
i j = : 


i] 
| 
} 
| 
| 


E aa e Mr. Carter is a big-job contractor 
| 
| 
| 
| 
| 
| 


Germans Want to Lea: 
More About Hydronics 
ryan Copper Tube boilers are designed 


mth ) built to the requirements of the A.S.M.E. Ke a | iu wee eS West Gexuany—We 
Code. Gas-fired models A.G.A. approved. NPR ne ee 
Cin a helping hand again—and we have 

another question. 
We want to read up a bit on 


Pe) ‘gia | modern practices in hydronics, par- 
BRYAN STEAM CORP. Peru, Indiana @ 


(Please turn to page 32) 


For further information, write or phone 


Check 12-030-01 on Reply Card 
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Duct heater is suitable for downstream opera- 
tion in accordance with latest codes. Provides 
heating cycle for remote cooling units, such as 
the TRANE Self-Contained Air Conditioner. 
Drain pan (shown in inset) is standard equip- 
ment. ‘The unit has low static resistance, is of 
aluminized construction. Operational modula- 
tion valve reduces input as much as 80%. 
2-stage, 2-input valve available. 


Propeller-type heater uses a new, quiet TRANE 
Fan that is designed exclusively for unit heaters. 
Access door on bottom of casing makes unit 
easy to clean. Complete range of sizes from 
33,000 to 250,000 Btuh input. 


New Trane gas-fired heaters have 
advanced styling, compact design! 


High-performance blower and 
propeller units— plus duct models 
approved for downstream operation 


Here’s a new line of gas-fired heaters from TR *NE 
that combines smart, modern appearance with peak 
performance and versatility! These TRANE Heaters 
are ruggedly built for long life—yet they’re light in 
weight, compactly designed for use where space is at 
a premium. 

Three basic types are available: propeller, duct 
and blower. All models feature an aluminized steel, 
all-welded heat exchanger that assures long, trouble- 
free operation. The steel, ribbon-type burners have 
stainless steel inserts. And the burners are removable 
individually for service and maintenance. 


Blower-type heater usesa 
forward-curved centrifugal 
fan. Free delivery or duct 
work installation; adjust- 
able fan belts to provide 
proper air delivery against 
varying static pressures. 
Streamlined fan inlet for 
exceptionally quiet opera- 
tion. Louver-Fin Diffusers 
increase air throw. Sizes 
from 33,000 to 250,000 
Btuh input. 


The TRANE Duct Heater may be used for down- 
stream operation, for use with remote cooling units 
(such as the TRANE Self-Contained Air Conditioner). 
All parts of the duct heater that are exposed to the 
cold air stream are of aluminized construction— includ- 
ing the drain pan, which is standard equipment. 

True 2-speed, 2-input propeller units available in 
5 sizes. The motor speed and gas input can be auto- 
matically cycled to maintain more even temperatures; 
to provide greater operating economy. 

The light weight of these new TRANE Heaters 
means more Btu’s per pound. Freight costs are lower; 
and installation is simplified: minimizes the need for 
expensive structural reinforcement. 


WANT MORE FACTS on these gas-fired heaters? Just 
ask your nearby TRANE Sales Office; or write TRANE, 
La Crosse, Wisconsin. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, 
HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT 
THE TRANE COMPANY. LACROSSE, WIS. © SCRANTON MFG. DIV.. SCRANTON, PA, 
CLARKSVILLE MFG, DIV.. CLARKSVILLE. TENN. © TRANE COMPANY 
OF CANADA. LIMITED, TORONTO @ 100 U. S. AND 19 CANADIAN OFFICES 


Check 12-031-01 on Reply Card 





Here’s Why 
I like 
KUHNS 
Fittings... 


Regardless of the job, “K” 
fittings save time and elimi- 
nate problems. For instance: 


e They’re easy to start be- 
cause of the chamfered 
entrances. This prevents dam- 
age to the threads also. 


e “K's” run up quickly and 
make tight, positive joints be- 
cause the threads are full and 
clean. 


e@ These rugged fittings don’t 
crack under strain because of 
their strong, uniform walls. 


“K” fittings reflect extra care 
in manufacturing and inspec- 
tion. This assures you of extra 
quality...helps eliminate 
costly call-backs...helps you 
do a better, more profitable 
job. That’s why so many con- 
tractors say Kuhns fittings 
are their favorites. Condensed 
catalog available. 


* 


¥ 
: 
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(Continued from page 30) 
ticularly including convector heat- 
ing, baseboard installation, ete. 

Can you give us the title and the 
publisher of a suitable book? 
A. SHUHAHN 
Loewe Pumpenfabrik 
(Pump Mfg. Co.) 


@ A long list of sources of information 
was sent to our German subscriber. 
Other readers desiring the same data 
may have it by writing to the editor. 


Are Bid Depositories 
the Answer to Abuses? 


SAN FrRANcIsco—We’'d like to re- 
ceive 100 copies of the article “Bid 
Depositories: Are They the Answer 
to Bid Handling Abuses?” 

If copies are available we'll send 
you our check in payment 

STEWART SMITH 

Executive Manage 
Mechanical Contractors Assn. 
of Northern California 


@ Single copies of the article are 
available without charge 


Where Can He Get a 
Water-Testing Plug? 


Victoria, B.C.—Greetings from 
the Pacific coast of Canada! Con- 
gratulations on a fine magazine. I 
have been following your many 
programs with interest—that is, re- 
modeling, Privazoning, Quelified 
Contractor, etc 

We'd appreciate assistance on 
two items. One—do you kncw a 
manufacturer or source of supply 
of an inflatable, bladder-type test 
plug for water testing portions of a 
plumbing system, zs for example, 
water closet seals? I understand 
that such a product is made, com- 
plete with tubing and hand inflator. 


mSecondly, can you help us re- 
design our letterhead? We are in 
both new work and remodeling and 
have four trucks on the road. 

P. S. BALLAM 


Re UE aie elem & Rawlings 


1800 McCALL STREET - DAYTON, rey ite) @ The information on an _ inflatable 


: : cs. test plug requested by Mr. Ballam 
Cast, ductile and malleable iron fittings wn emt to him: Add geting « 


new letterhead, there’s one coming 
up for Ballam & Rawlings END 
Check 12-032-01 on Reply Card 
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NAC \N HOT WATER SPECIALTIES... 


SUPERIOR DESIGN 


easy balancing—lower installation cost 


Superiority of Dunham-Bush balancing elbows 
and fittings (Pat. 2,817,489) cuts balancing 
time for forced hot water and cooling systems to 
a minimum. Unique sloping valve seat 

provides V-shaped opening for more accurate 
balancing. Vane opens immediately and is 

easily adjusted with simple screw driver 

slot showing position. 


largest free water flow area 


Superiority of Dunham-Bush circulator valves 
provides the largest free water flow area 
available anywhere. This unmatchable design 
advantage reduces water friction and 
pressure drop with resulting reduction in 
circulator load. New T-type handle indicates 
vane position, fully opened or closed with 
only a quarter turn. 


all bronze—thread to thread—sweat to sweat 
Superiority of Dunham-Bush divertor fittings is 

evident in both threaded and sweat 

connection fittings, all machined from one-piece 
bronze castings. Yet at the same cost as cast 

iron types. A complete size range to fit any job. 
Superior design ensures proper water flow 

through convectors, baseboard or other types of 
radiation in one-pipe hot water systems. 


"One Source-One Responsibility’? for a 
COMPLETE LINE OF HOT WATER SPECIALTIES 





AIR SEPARATORS HORIZONTAL FLOW CONTROL VALVES 





DUNHAM-BUSH, INC. 


WEST HARTFORD 10, CONNECTICUT, U.S.A. 


SALES OFFICES LOCATED IN PRINCIPAL CITIES 


SEE US AT BOOTHS NO. 32 AND 38 
15TH INTER'L. HEATING & AIR COND. EXPOSITION 


Check 12-033-01 on Reply Card 
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Continued Mr. O’Connor, “The kind of homes you 
build is the kind of reputation you build. We have 
a reputation for building quality homes and we want 
to maintain that reputation. So, naturally, when we 
planned Bonwin Acres, we insisted that the plumbing 
and heating lines be of the best material . . . that 
means copper. In fact, these homes are equipped 
with 100% copper, from the service lines into the 
houses to the drainage and waste lines as well as the 
vent stacks. It’s been our experience that with that 
kind of a set-up maintenance worries are over. The 
prospective home owner never questions the plumb- 
ing if he or she sees that copper has been used.”’ 
Now let’s hear what Mr. Kirsch has to say from the 
plumbing contractor's point of view. “When we 
work with copper, we have many things to our 


advantage. First of all, copper water tube is easy to 


easier and less costly 
to install than 


rustable materials," 


says John L. Kirsch, President 
H. C. MAPES CORPORATION 
Buffalo, N. Y. 


ot ge” 
Pitas es. » * sgl 


prefabricate in the shop or on the jobsite. It is quickly 
and easily soldered without worry about leaky joints. 
DWYV lines can be set right into the regular 2” x 4” 
studding without any extra furring out, are much, 
much lighter than conventional drainage material 
and do not require caulking. And, I’ve never known 
copper drainage or waste lines to clog, so that does 
away with expensive call-backs. Finally, copper gives 
you all these advantages for the same money as 


rustable materials.” 


Engineers, contractors, home builders and architects 
have also found that copper water tube is equally 
important for use in air conditioning lines, radiant 
panel heating, oil burner and processing lines. It’s 
also important that you specify a particular brand 


.. . Revere, the oldest name in copper. 


REVERE COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 
Executive Offices: 230 Park Avenue, New York 17,N. Y. 


Sales Offices in Principal Cities, Mills: Rome, N. Y.; Baltimore, Md.; Chicago ana 

Clinton, Ill.; Detroit, Mich.; Los Angeles, Riverside and Santa Ana, Calif.; Neu 

Bedford and Plymouth, Mass.; Brooklyn, N. Y.; Newport, Ark.; Ft. Calhoun, Neb. 
Distributors Everywhere. 


Check 12-034-01 on Reply Card 
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"Copper 
is the mark of 
quality installation 
-..- makes homes 


easier to sell," 


ays H. C. O'Connor, President 
BONWIN ACRES 
Youngstown, Nw. ¥. 


emt 


SECTION OF THE 110-HOME DEVELOPMENT AT Youngstown. Architects: MAKING JOINTS IS A CINCH when you use Revere Copper Water Tube. 
SHACKLETON & FITZGERALD, Niagara Falls, N. Y. General Contractor: Note how vent stack fits into standard 2” x 4" studding, and how easy it is to 
FRANK J. BALCERZAK & SON, INC., Medina, N. Y. work in tight places. 


RE es Fe one 5 e 
THERE’S NOTHING NEATER THAN an all-copper job. 33,260 feet of HERE YOU SEE FURNACE HOOK-UP using Revere Copper Water Tube, 
Revere Copper Water Tube, in sizes from V2" to 3", were used for DWV, — which was furnished by Revere Distributors, WARD BROTHERS, Lockport, N. Y. 
water service, plumbing and heating lines. and COMMERCIAL PIPE COMPANY, Buffalo, N. Y. 

Check 12-034-01 on Reply Card 
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He built a growing business in ‘round-the clock 
emergency service contracts for big buildings 


WHERE CAN you find a maxi- 
mum number of repair prospects 
without a large outlay of time 
and money? 

The answer is a big one—in 
apartment buildings, cooperative 
housing projects, shopping cen- 
ters and the like. 

Bob Wynn, proprietor of the 
Bluebird Plumbing Co. in Den- 
ver, Colo., has developed a high- 
ly profitable repair business by 
selling 24-hour emergency serv- 
ice to superintendents, agents 
and owners of mass housing and 
business buildings. 


a The advantages, he says, are 
With one contact—say, 
with the owner of a 


many. 
group of 
apartment houses—he gains en- 
tree to as many as 200 kitchens 
and bathrooms, as well as to less 
but more profitable 
central jobs such as the main 
boiler, the water heater, and 
sewer and water connections. 

By using these customers as 
the nucleus for his steadily ex- 
panding service business, Wynn 
has been able to level out any 
seasonal ups and downs he may 
otherwise experience. 


numerous 


There is almost a continuing 
need for repair work in bigger 
buildings—and most of it is on 
an emergency basis. Few tenants 
are willing to wait when some- 


thing goes wrong with the 
plumbing or heating. 

Wynn’s method of establishing 
himself as a friend-in-need to 
big-building operators is simple. 
He names of manage- 
ment officers, both on the prem- 
ises and in realty offices, and 


calls on them personally. 


collects 


He has learned that most are 
harrassed by plumbing com- 
plaints, both large and minor, 
and are eager to find a qualified 
person they can depend on 24 
hours a day. Until Wynn appears 
the many managers 
telephone contractors on a hap- 
hazard basis, hoping they can get 


on scene, 


quick service. 
“If I can depend on getting 


your service calls, large and 


| 240R~ 
EMenoeiey 


SERVICE 


MANAGEMENT TIPS FOR CONTRACTORS 


small,’ Wynn tells them, “you 
can depend on priority service. 
And you'll know you'll get good 
service because I want to get 
further business.” 

Wynn’s making 
Bluebird Plumbing accepted by 


success in 


such operators was proved when 
Denver, during a drought, or- 
dered all apartment buildings to 
install water meters. Wynn’s 
round-the-clock 
duty as many of the housing and 
building agents in his trading 
area turned to Bluebird. 

But that was “freak” business. 


What 


shrewdness is 


men went on 


really proves Wynn’s 
daily full 
schedule of standard repair jobs 
in the biggest market possible 


under 


the 


“one raof.’ END 


HERE’S A LANDLADY who's popular with everybody—the ten- 
ants because she arranges for emergency service when some- 
thing goes wrong with the plumbing or heating, and con- 
tractor Bob Wynn (Denver) because she gives him the business 


DomESTIC 
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JENKINS FIG 


at that Wheel — Tough malleable iron. 


Design unequalled for « 


at the Index Plate Has Fig. No. 
Held by 
by rolled-over spindle end 
at that Spindle — Made of high tensile 
bronze. See how much heavier it is how many 
more deeply cut threads engage bonnet. And, the 
crowned head that reduces friction on disc holder. 
Sure, it cost re to make a spindle this way 
But it wear, preserves packing 
easier operation 


at the Packing Nut and Gland—Note 


the heavy and deep bronze hex. And, that bronze 
gland designed to compress packing toward spindle 


sure grip 


etched in green background wheel t 


which is 


reduces means 


at that Packing Box — Its depth 
times spindle diameter. More packing 


equals 1% 





J IZ, yy j i \ 


wees ned 
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mm atatatatadade 


106-A BRONZE GLOBE 


space meat repacking. An asbestos, lubri- 


ted packing is used. 


that Bonnet 


over design with big hex 


- One-piece 
surfaces is easy to 
look at the be 
ody, serving as an internal 


screw- 


emove extra joint 


yetween bonnet and | 
crushing effect of the bonnet 
of Fig. 196-A in use for years 
distortion and 


assem 
prove this unique desig 
springing 


1ICKS 


at the Disc Holder — It's the Slip-on 
Stay-on type originated by Jenkins. Correct pro- 
tective depth prevents flaking or cracking of disc. 


at the Disc — Easily renewed without 
line. Made of compositions to 

. and made by Jenkins, the 
only maker both valves and discs. 


suit various 


THE FIRST renewable composition disc valve was a Jenkins Valve, originated 
nearly a century ago. Compare today’s Fig. 106-A Bronze Globe with any other. See 
why so many valve users agree that a Jenkins is still the FIRST for top value. For 
descriptive folder No. 189-B on the full line of Jenkins Bronze Globe, Angle and Check 
Valves write to Jenkins Bros., 100 Park Avenue, New York 17 


Check 12-037-01 on Reply Card 





150 LBS. STEAM. . . 300 LBS. 0.W.G. 


at that Body — Just compare wall 
thickness of this high tensile bronze body witt 
any other of safety is many 
times higher th es. See the curved 
rtion by pipe 
t is higher to 
permit more resea pe iS... and wider, 
wont cut into Pipe threads are full 
h and clean cut 
at this . . . for Throttling 
Just replace the standard disc 
nut with this Throttling Nut and 
a Fig -A becomes well-suited 
to throttling service. This unique 
nut reduces the effects of wire 
drawing and its long legs restrict 
flow for accurate cont Many plants take ad- 
vantage of this versatile valve to reduce valve and 
parts inventory 


JENKINS _ 
VALVES & 


Note that the 


—— 


— 





HEAD IN FEET OF WATER 


NEW LOW PRICE! 


So 


— RUBBER. WASHERS 


AND GASKETS 


= 


BUILT-IN 


TRUS poi 


PROTECTION 


4 SIZES 
INTERCHANGEABLE 
FLANGES~ SIZES 


a"’, V", We", 1 


model A FAIRUSH 


Water Circulator 


MobERN DESIGN! Simplified construction! 
ewer parts! Lower cost! That’s the new Model A 
F parts! I t! That 
Thrush Water Circulator. Quiet, too, because of im- 
proved motor design plus special rubber insulators in 
flanges to eliminate vibration. Model A is easy to service. 
Seal assembly can be replaced quickly with ordinary 
tools and less maintenance is needed. Get the profit 
story on this new high value Circulator . .. see your 


wholesaler today or write Department 4-12. 


Quality Hydronic Heating Specialties 


H. a. THRUSH « company 


PERU, INDIANA 
Check 12-038-01 on Reply Card 
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Architects: Harrison & Abramovitz 

& Harris 

Contractors: George A. Fuller Company 
and John Lowry, Inc 

Mechanical Engineer: Syska & Hennessy 


Structural Engineer: Edwards and Hjorth 
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To assure enduring service, steel 
pipe was first choice for water, 
waste and vent lines in the seventy 
million dollar Time & Life Building 














It’s significant and newsworthy that steel pipe 
services vital needs in new Time & Life Building 


Rockefeller Center’s new 48-story Time & Life Building has 
over 1.5 million square feet of new, ultra-modern executive office 
space serviced efficiently with steel pipe water, drainage and 
vent systems. Its electrical and communications distribution sys- 
tems, too, rely on a complex of steel conduit. 

There are good reasons for the universal use of steel pipe in 
soaring, multi-story office buildings. 

Steel pipe is available everywhere in required sizes, 
lengths, finishes and quantities. 

Longer lengths of steel pipe need less expensive fittings, 
less joining. 

Rigid, load bearing steel pipe permits quick vertical and 
horizontal aligning. 

Steel pipe is unsurpassed for strength, will support heavy 
loads, takes more abuse. 

For these reasons—and others, too—steel pipe is the most 
widely used pipe for heating, plumbing, snow melting and ice 
making, fire prevention systems, power, gas and air transmission. 


and vent lines required horizontal suspension. Because 
Ciranet far ented , , , steel pipe was used—the lines needed less support, were 
ppaidiss epaape ; ; WEOD OF COUP quickly installed, and materials and labor costs were low 
e Forma 


STEEL PI PE IS FI RST CHOICE In the Time & Life Building, much of the water, drainage 


e Low 


oA 


y 


penne a 3 COMMITTEE OF 
ae | STEEL PIPE PRODUCERS 


7 


ee ee eee 150 East Forty-Second Street, New York 17, New York 
Check 12-042-01 on Reply Card 
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How to achieve a modern look without sacrificing 
the image of experience in your business... 


“WE DON’T HAVE a good letter- 
think time 
Could you design one 


head—and we it’s 


we did. 
for us? We stress quality work 
and have striven to earn a rep- 
utation for reliability. We'd like 
our letterhead to convey this im- 
pression of our company.’— 
Robert Decker, Sparta, N.J. 


=» The 


artist 


DE’s_ design 
Mr. Decker 
projects the aura of quality that 
he was looking for. It does so by 


letterhead 


created for 


a careful combination of ele- 
ments that give the over-all de- 
sign a streamlined, modern look 


—one that nevertheless also sug- 


PHONE: PARKWAY ‘ 
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ROBERT M. 


gests long business tenure and 
stability. 

First of all, the logo naturally 
features the company name. For 
added design interest the name 
is spelled out at a slant—not 
such an extreme one, however, 
as to make it difficult to read or 
give the letterhead a “gimmicky” 
appearance. 

The Decker part of the total 
ccmpany in color, for 
added emphasis. The name itself 


name is 
is enclosed in an_ irregularly 
color—also 
done to attract attention without 
looking extreme. 

The placement of the address 


shaped outline of 


‘Decker 


ed 


176 HUNTERS LANE 


Te EE ee eee 


“QUALITY, STABILITY, DEPENDABILITY” are among the 
things Robert Decker offers his customers. To make sure 


they realize 
services, 


PLUMBING AND HEATING 


that 
Decker has incorporated them into his logo. 


gives the logo the horizontal bal- 
ance necessary to keep the over- 
all design from looking lop-sided. 
And the phone number is put in 
the upper left-hand corner, also 
to add balance and to make it 
stand out among the other ele- 
ments of the letterhead. 


s Finally, the company motto— 
“quality, stability, dependabil- 
ity”—is spelled out in color, un- 
derscoring the company’s qual- 
ity story. In addition, like the 
address, it gives the necessary 
horizontal weight and balance to 
the lower part of the over-all 
letterhead design. END 


BOX 224, SPARTA, N. J 





these are important features of his 


43 





VOLUME 
HOT 
WATER 
USERS 
LIKE ACE 


x 





Commercial operators like Ace's fast heating 
action... 9 times faster than conventional 
systems. The method? A patented radiation 
feature which assures maximum heat transfer. 
Write for free booklet. 


ACE TANK AND HEATER CO. 10847 South Painter Ave., Santa Fe Springs, California 


Check 12-044-01 on Reply Card 
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BUILDINGS THAT USE nec com ma 
West Virginia University 
Morgantown, West Virginia 


Architect. 
C. E. Silling & Associates, 


rT.) Charleston, W. Va. 
ft h be X T aa A f Associate Architect 
get the EXTRA advantages o C.}?, 1D. sencditoias Architect 
co-ordinated plumbing dramoge 
Chicago, Ill. 
Engineer: 
John Paul Jones, Cary and Millar, 
Cleveland, Ohio 
Plumbing Contractor: 
Wm. H. Singleton Co., 
Springfield, Va. 


Straeses 
~~ ™ Seeeeee 


— eke ai 


IEPT Lei aeeerees TULTEETENE! ae 
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Series No. 4010-B 
Roof Drain 





Series No. 5420 
Non-Clog Floor Drain 

a modern buildings like the great new Medical Center Building at 

West Virginia University are planned to give service to countless future 

generations. To be assured of getting maximum performance and lasting 

dependability from the plumbing drainage system, Josam Plumbing Drainage 

Products were used throughout. Since every Josam Product is made to 

conform with co-ordinated standards, it not only performs its specific function 

in coordination with the entire plumbing drainage system but with all Series No. 1480 

other structural elements. *Co-ordinated Plumbing Drainage by Josam Shock Absorber 

costs no more than a mismatched selection of products, yet provides the for Pipe Lines 

advantage of easy installation, peak performance and maximum life. For 

complete’ details on the entire Josam Line send for Catalog K. 


5" = 3 


Series No. Y-110 
Cleanout 


Series No. “JH" 
Grease Interceptor 


Series No. C-328 * t= 
Series No. C-400 Lavatory Carrier Series No. C-715-W 


Sink Carrier Closet Fitting and Carriers 


JOSAM MANUFACTURING co. 3 JOSAM MANUFACTURING CO. 


General Offices and Manufacturing Division Dept. DE-12, Michigan City, Indiana 
MICHIGAN CITY, INDIANA be Please send copy of Catalog K. 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 
West Coast Distributors 
JOSAM PACIFIC CO. 


765 Folsom Street San Francisco 7, Calif. Address 


Josam Products are sold through plumbing supply whol City . 
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Check 12-045-01 on Reply Card 
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Keonomy never came 
in such a choice! 


NEW FORD 


FOR I96I 


619 new models! All engineered with one idea 
in mind . . . economy! New Econoline models 
that pack bigger loads in three feet less truck 
length! New 44-ton chassis for multistop serv- 
ice! New “Big Six’’ power for 2-tonners! All at 
prices that give you a flying start to long-term 
savings on any type of truck you need. And... 
on all 1961 Ford Trucks, each part, except tires 
and tubes, is now warranted by your dealer 
against defects in material and workmanship for 
12 months or 12,000 miles, whichever occurs 
first. The warranty does not apply, of course, 
to normal maintenance service or to the re- 
placement in normal maintenance of parts 
such as filters, spark plugs and ignition points. 





New! Light Duty Models 


The 1961 Ford Light Duty models are available 
with new cowl for simplified special body mount- 
ing. And look at these savings: 


Save on price! Traditionally, Ford Trucks have 
been priced below other leading makes! Save up 
to $219 on gas! Ford Sixes beat all leading com- 
petitive sixes in certified tests—scored up to 27% 
more mpg. That figures out to $219 in 50,000 
miles! Save up to $150 on tires! In certified tests 
of leading trucks, Ford front tires lasted up tc twice 
as long. In 50,000 miles, that can add up to $150! 


FORD DIVISION Sordi Motor Company, 


FORD TRUCKS COST LESS 


YOUR FORD DEALER'S “CERTIFIED ECONOMY BOOK" PROVES IT FOR SURE! 
Check 12-046-01 on Reply Card 
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New! P-100 
Parcel Delivery 


Ford’s Parcel Delivery Series offer the 
ultimate in operating economy for door- 
to-door service. New '¥-ton models, 
available as stripped-chassis units, are 
designed to fill the need for special 6- 
to 9-ft. low step-in bodies with load- 
space up to 250 cu. ft. Ford supplies 
the chassis and you select the body 
best-suited for your needs in four basic 
series with GVW’s up to 15,000 Ib. 














New! Econoline Van 
America’s lowest-priced* van! 


Meet a revolutionary new delivery unit that saves 
more ways than any truck you've known! Modern cab- 
forward design pares away over a thousand pounds 
of dead weight. It’s three feet shorter over-all, yet 
there’s as much as 57 more cubic feet of cargo space 
than conventional 14-ton panels. Floor is level, too— 
no rear engine hump! You get lively performance and 
proven gas economy with the popular Falcon Six! 


*Bosed on ac 


manufacturers 








New! Highway-Proved Heavies 


Ford's Heavy Duty models are built for unprecedented dura 
bility! Compact 102-inch BBC permits longer bodies for a 
given over-all length. Wide power train choice, short 28-inch 
front axle setting and new more durable cabs and sheet 
metal are typical of the advancements that add up to greater 
earning power for you 


New! “Big Six” Engine 


More power for America’s savingest 2-tonners with a big 262-cu. 
in. Six designed to give the durability of heavy-duty construction 
and the gas economy of 6-cylinder design! Available early 1961. 
New 2-ton toughness, too, with a stronger, heavier frame .. . 
new riding comfort with new, smoother-acting springs . ‘ 
and a rugged front suspension that can give up to twice the 
tire life of ‘‘soft’’ suspensions! 











Check 12-046-01 on Reply Cord 
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A ms DATES 


CONTRACTOR ASSNS... . National 


Jan. 8-10 (1961)—NARDA—Annual 
eonvention of the National Appliance 
& Radio-TV Dealers Assn.; Sheraton 
Towers Hotel, Chicago. 


Feb. 13-16 (1961)—ASHRAE—An- 
nual meeting of the American Society 
of Heating, Refrigerating & Air Con- 
ditioning Engineers (held in conjunc- 
tion with the 15th International Heat- 
ing & Air Conditioning Exposition); 
International Amphitheatre, Chicago. 


Apr. 23-26 (1961)—O H I—Annual 
convention of the Oil Heat Institute 
of America; Statler-Hilton Hotel, 
Washington, D.C. 


MANUFACTURER ASSNS. 


Dec. 12-15—IBEC—First Industrial 
Building Exposition & Congress; Col- 
iseum, New York City. 


Dec. 13-15—BHC—Annual meeting 
of the Better Heating-Cooling Coun- 
cil; Hotel Pierre, New York City. 


Jan. 7-10 (1961)—NSPI—A nnual 
convention of the National Swimming 
Pool Institute; Hotels Adolphus and 
Baker, Dallas, Tex 


Feb. 9-11 (1961)—HIPS 
provement Products Show; 


New York City 


Home Im- 
Coliseum, 


Feb, 13-16 (1961) —IHACE—15th In- 
ternational Heating & Air Condition- 
ing Exposition (held in 
with the annual meeting 
ican Society of Heating, 
& Al 


ternational 


conjunction 
of the Amer- 
Refrigerating 
Engineers); In 
Amphitheatre, 


Conditioning 
Chicago 


PBIL—Winter 


Plumbing Brass In 


Feb, 20-22 (1961) 


meeting of the 


May 9-12 (1961)—MCA—A nnual 
convention of the Mechanical Con- 
tractors Assn.; Fontainebleau Hotel, 
Miami Beach, Fla 


June 18-22 (1961)—NAPC—Annual 
convention of the National Assn. of 
>lumbing Contractors (held in con- 
junction with the annual Plumbing 
& Heating Exposition); Cobo Hall, 
Detroit. 


Aug. 26-30 (1961)—ASSE—Annual 
meeting of the American Society of 
Sanitary Engineering; Jefferson Hotel, 
St. Louis. 


stitute; 
Calif. 


Riviera Hotel, Palm Springs, 


Apr. 16-19 (1961)- 
nual meeting of the American Home 
Laundry Manufacturers Assn.; Boca 
Raton Hotel & Club, Boca Raton, Fla 


AHLMA—An- 


Apr. 23-26 (1961)—OHI 
convention of the Oil Heat 
of America; Statler-Hilton 
Washington, D. C 


Annual 
Institute 
Hotel, 


LPGA—An- 
Liquified Pe- 
Conrad Hilton 


Apr. 30-May 3 (1961) 
nual convention of the 
troleum Assn.; 
Hotel, 


Gas 
Chicago 


May 14-17 
meeting of the 
search Assn,; 
Springs, Va 


(1961)—-CBRA—Annual 
Copper & Brass Re 
Homestead Hotel, Hot 


June 12-15 (1961)—-NDHA—Annual 
meeting of the National District Heat 
ing Assn.; Wentworth-by-the 
sort Hotel, Por mouth, N H 


Sea Re 


18-22 (1961)—PHE—Annual 


Plumbing & Heating Exposition (held 
in conjunction with the annual con- 
vention of the National Assn. of 
Plumbing Contractors); Cobo Hall, 
Detroit. 


WHOLESALER ASSNS. 


Jan. 29-30 (1961)—PHWNE—Annual 
convention of the Plumbing & Heat- 
ing Wholesalers of New England; 
Statler-Hilton Hotel, Boston. 


Feb. 19-21 (1961)—WDA—Annual 
convention of the Wholesale Distrib- 
utors Assn.; Shamrock-Hilton Hotel, 
Houston, Tex. 


Apr. 5-7 (1961)—CSA—Spring 
meeting of the Central Supply Assn.; 
Palmer House, Chicago. 


Apr. 9-11 (1961)—MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall Hotel, Atlantic City, N. J. 


Apr. 19-21 (1961)—SWA—Annual 
of the Southern Whole- 
Assn.; Americana Hotel, Bal 
Harbour (Miami Beach), Fla. 


convention 
salers 


June 23-25 (1961) —PHWNE—Spring 

meeting of the Plumbing & Heating 
Wholesalers of New England; Equinox 
House, Manchester, Vt. 
Sept. 24-27 (1961)—AISA—Annual 
convention of the American Institute 
of Supply Assns.; (hotel not yet deter- 
mined), San Francisco. END 


TRADEMARKING was the subject of 
a survey conducted among plumbing 
contractors and wholesalers by Brass 
Craft Mfg. Co. The Detroit firm re 
ports that all questioned felt this is 
means of 


an important “protection 


against inferior substitutes.” How 


Brass-Craft products are trademarked 


is shown by the illustration 
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Now, all Spang CW Galvanized Steel Pipe carries this new marking which is your assurance of top-quality domestic steel pipe. 


Look for this marking when you buy steel pipe 


It spells two important 
advantages for you: 

1. Pipe made in the United States of 
America must meet the high product 
standards set by definite technical 
specifications established for all pipe 
manufacturers. When you buy Amer- 
ican-made steel pipe, you know 
you're getting a fine, standard prod- 
uct with good working characteris- 
tics and assured long life that will 
meet specified service requirements, 


2. The Spang CW Steel Pipe mark- 
ing indicates that extra measure of 
quality, When you buy Spang, you 
know you're getting a product that’s 
carefully controlled during manufac- 


Check 12-049-01 on Reply Card 


turing and thoroughly tested and 
inspected before shipping to assure 
you of a top-quality product, uniform 
throughout, for fast, economical, 
trouble-free installations, 


Don’t take chances by making 
second-rate installations with ques- 
tionable foreign imports, It’s worth 
your reputation to buy Steel Pipe 
made in USA. It pays in the long run! 

Look for this Spang marking on 
your next pipe order, You can’t buy 
a better pipe! Your local Spang 
Distributor can 
give you top- 
quality service. 


Steel's Symbol 
of strength, 
long life, 

and economy 
Give him a call! 


New “Made in USA" marking on Spang CW 
Galvanized Steel Pipe is applied after pipe has 
been quick-quenched following galvanizing 


THE NATIONAL SUPPLY COMPANY 


Two Gateway Center, Pittsburgh 22, Pennsylvania 


Subsidiary of Armco Steel Corporation Wenge 





PRE-ENGINEERED FOR PROFIT 


FITS ANY TYPE OF BOILER 





Top outlet > 
upfeed 








downfeed 


Side outlet 
downfeed 


BsG Hydre-Fie PAK 


CUTS BOILER PIPING TIME FROM HOURS TO MINUTES 


Why waste expensive time cutting and fitting boiler 
piping, assembling components, hanging the compres- 
sion tank? Now you can do the job this better, faster way! 

Here, neatly packaged, is all the auxiliary equipment 
for most residential hot water heating systems. Pre- 
planned and pre-engineered to make a correct installa- 
tion in an incredibly short time... gives you control of 
your labor costs because you know accurately the time 
required to pipe the boiler. 

In the B&G Hydro-Flo Pak, the basic piping around 
the boiler is furnished, cut to exactly the right lengths 
for any type of installation—takes only minutes to in- 
stall the various pieces of equipment. The Pak features 

as the B&G Airtrol System—the only guaranteed method 
Q ee of removing air from a hot water system and keeping 
Se. Ss it out. 





Ask your wholesaler today about the B&G Hydro-Flo 
Pak—discover how to cut installing time! 


The B&G Hydro-Flo Pak consists of a B&G Booster, famous 
for quiet operation... guaranteed B&G Airtrol System...choice 
of B&G Relief Valve or Flo-Control Valve or both...separately 


packed B&G Compression Tank. Pipe and fittings are also Late) BELL & GOSSETT 


included, cut to exactly the proper lengths. COMPANY 
Dept. GL-1, Morton Grove, Illinois 


Canadian Licensee: S.A. Armstrong, Ltd., 1400 O’ Connor Drive, Toronto 16, Ont, 
Check 12-050-01 on Reply Card 
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Have you seen this new 
cast drainage fitting for 
back-to-back waste lines? 
Ana ja Fitting 1835-3-3 
yo nstall eaded nipples to 
copper stack pr to plastering. 
( f } lists com- 
plete range o! drainage ft ttinas 
Ask r Anacond Publication 
C 


Longer Lengths—Fewer Joints 


PREASSEMBLY WITH COPPER TUBE CUTS COST. You save time 
using Anaconda copper tube and solder-joint fittings for drainage lines— 
plumbing trees can be assembled in the shop or at the job—when and 
where it’s most convenient. Copper tube gets the job done quicker—con- 
struction schedules are maintained. Fatigue and strain from handling 
heavy materials, particularly in overhead work, are eliminated because a 
copper installation weighs only one fourth as much as one of ferrous 
piping. (No heavy tools needed either.) Save time, effort and money— 
install the modern drainage system with Anaconda copper tube and fit- 
tings. For more information on copper tube, write: Anaconda American 
Brass Company, Waterbury 20, Conn. In Canada: Anaconda American 
Brass Ltd., New Toronto, Ontario. ou 


® COPPER TUBE AND FITTINGS for soil, waste and vent lines 
Available through plumbing wholesalers. Anaconda American Brass Company 


Preassembly—Saves Time 


L 


Check 12-051-01 on Reply Card 
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FOR LEADERSHIP in the ficld.. 


Ae — _ = a bid for quality 


i 


roduct leadership, as a 
goal of fixed accomplishment, often takes years to build 
up, particularly when the surge of design and sales com- 
petition has been stiff. 








However, when a well planned product hits the field, 
as the SHERWOOD Ball Cock Line did decades ago, it 
can be said, ’’A thing well begun will hold its own in the 
sun!” And this is true, for the SHERWOOD leader, No. 
86-A, through a simple and exceedingly efficient one pin 
operation, has done that very thing. Its quiet, smooth 
running, long lasting, water saving performance has met 


the requirements of a discriminating and experienced 
market. 





Yes, SHERWOOD has won its leadership and held fast 
to a quality standard befitting to the times. For products 


worthy of your confidence, specify the SHERWOOD Ball 
Cock Line. 


SHERWOOD TROUBLE FREE 
ONE PIN ASSEMBLY 


The SHERWOOD No. 86-A The SHERWOOD one pin assembly, on 
a quality leader in its field pian ata eg ee Bo: 
Order from your wholesaler Co:k unit. Add to that, top quality 


materials with perfect machine toler- 
ance and you have a prestige, build- 
ing piece of merchandise 


\ / SHERWOOD No. 86-A 


M Only ONE PIN ASSEMBLY 
SHERWOOD BRASS WORKS | 


6331 E. JEFFERSON DETROIT 7, MICH. 
Established 1903 


Check 12-052-01 on Reply Card 
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A FRIENDLY, BUT STRAIGHT-FROM-THE-SHOULDER 
CHALLENGE TO EVERY SINK INSTALLER IN AMERICA 


Tf we cant deliver 
a Carlton 
Stainless Steel Sink 
that can be 
adapted to meet 
your specifications, 
we will pay you 


ten dollars! 


})” YOU KNOW that Carlton Sinks are now 
JF made in over 200 different shapes and 
sizes and that you can get almost any one of 
these shapes and sizes drop-shipped on 24 
hours notice? Moreover, if we haven't got 
Carlton Sinks in stock to meet your require- 
ments, we ll gladly custom-build them for you. 
In fact, every time you happen to send us a 
bonafide stainless steel sink order that we can’t 


fill, we will gladly pay you TEN DOLLARS! 
This is merely our way of emphasizing that no 
plumbing wholesaler or dealer in all America 
ever has to carry more than one line of stain- 
less steel sinks if he standardizes on Carlton! 
Send for our latest Carlton Sink Catalog 
No. LP 460 today. If the sink you're looking 
for isn’t there, we'll build it for you! See for 
yourself why we proudly say... 


There's a Carlton Sink to suit every purse and purpose 


— i ee wot oe SL 


SINK DIVISION, CARROLLTON MANUFACTURING COMPANY, CARROLLTON, OHIO 


SCULLERY SINKS * INSTITUTIONAL SINKS * HOME SINKS * CUSTOM-MADE SINKS 


Check 12-053-01 on Reply Card 
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For Your Next 
Sales Meeting 


“Integrity and wisdom are es- 
sential to success,” said a con- 
tractor to his employees. 

“By integrity, I mean that 
when you promise a customer 
something, we must keep that 
promise even if we lose money.” 

“And what do you mean by 
wisdom?” asked an employee. 
“Don’t make such damn fool 


99 


promises in the first place! 


Just Like Some TV 
Shows We've Seen 


Winter Park, Fla. has installed 
a closed TV circuit to spot leaks 
in its sewers, and we think the 
name of the TV operator is par- 
ticularly appropriate: 

Douse & Sons. 


Clean Up with Soapy! 


American politics are being 
cleaned up. While former pres- 
idents often were nominated in 
smoke-filled rooms, modern ones 
may leap to fame from a bathtub 

One of the men who thinks up 
those all-important campaign slo- 
gans, Emanuel Ress of Rego 
Park, N. Y., has confessed that 
he gets his best ideas while sit- 
ting in a tub of warm water, far 
from the mudslinging and back 
slapping of the political arena. 

Such cogitating was put .to 
work to help 1960 presidential 


e The lighter side of the 


tub-thumpers with slogans like, 
“Win with Jack,” “I’m for Stu— 
Are You?” and “Nixon: Man of 
Steel.” 

But one thing worries us. With 
Michigan Governor “Soapy” Wil- 
liams being mentioned as a 
strong possibility for a post in 


news in our industry 


net, lets hope he isn’t nominated 
as Secretary of the Treasury with 
the slogan “Let’s ‘clean up’ with 
Soapy!” 


“Count Me Out!” 


A man’s bathroom is his cas- 


President-elect Kennedy’s cabi- tle, according to George Kido of 














Customers Can Be Funny 


The plumbing contractor’s side of the human comedy 
has at last been heard. In a recent issue of The American 
Mercury, Jean Muir writes about the funny things cus- 
tomers do. 

One case involved a lady who got stuck in a tub with 
a built-in seat. So firmly was she wedged in that the 
serviceman had to climb into the tub to get enough lever- 
age to free her. His thanks? A bawling out for tracking 
up the floor. 

Walter Diss, who works at E. Sugarman, Inc. in San 
Francisco, told the author about a do-it-yourselfer who 
installed a maze of pipes in his homemade plumbing sys- 
tem. The reason he gave was simple—he didn’t have a 
cutter so he just strung out the pipe until it came out even. 
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a Detroit suburb, and no census 
taker is going to spy on its ram- 
parts if he can help it. 

During last summer’s national 
census, George ushered out a lo- 
cal nose counter when she asked 
him about his plumbing. The 
census taker marched back with 
her supervisor, and a cop who 
explained nobody wanted to use 
Kido’s facilities — just count 
them. “And,” said the official, 
‘“there’s a fine for not answering 
census questions—I Kido you 
not!” But George still refused to 
discuss plumbing. 

At last report, the census 
bureau had retreated from the 
locked bathroom door much like 
the bewildered father with five 


teen-age daughters 


Remember Ching? 


What happens to sports greats 
when the years take the snap out 
of their muscles and reactions? 

The lucky ones find their ex- 
perience fits them well for the 
business and trade world. Like 
Ching Johnson, for example. 

If you read the sports pages 


(Please turn to page 56) 


Big League Soldering 


_ 
2 


SPORTS ANNOUNCER Mel Allen (right) 
and Jay Fidler of Hercules Chemical 
Co. discuss the script for a new 16 mm 
color film, “Big League Soldering.” 
Produced by Hercules and narrated by 
Allen, the 15-minute film is available 
for free group showings from the firm 
at 416 Broadway, New York City 13. 





| 
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THE POWERS REGULATOR COMPANY 
Dept. 1260, Skokie 46, Illinois 


Send me a free copy of Powers Engineer's Manual For Steam-Water Service 


Name: 


| 


Title: 


Company: 


| 


Address 
City 


Specific requirement or problem: 


———-—-—--—-—--------4 


Packed With 
Information On 
Steam-Water 
Control 
Systems 


Typical storage heater diagram 


Domestic Hot Water 
Two-Temperature Hot 
Water Systems 
Process Hot Water 
Oo Sane 
STRAINER Storage Heaters 
QA steam rear Pressure Reducing 
Instantaneous Heat 
Exchangers 
Heat Exchangers For Cooling 
Jacket Water Cooling 
Fuel Oil Heaters 


Typical water jacket cooling diagram 
rwennobeeren . 
sieneed iieaven ae Powers Engineer’s Manual, 
opengl WATER MIX Steam-Water Service is yours for 
the time it takes to fill out the 
if above coupon. All sections feature 
simple diagrams and practical en- 
gineering information to help you 


in your job capacity. 


ms 


Send for your 
free manual today! 


THE POWERS REGULATOR COMPANY 


Dept. 1260, Skokie 46, Illinois 


In Canada: The Powers Regulator Co. of Canada Ltd. 
Downsview, Ontario 
Check 12-055-01 on Reply Card 


POWERS CONTROL 





Between Ourselves 


(Continued from page 55) 
back in the 20’s, you'll know 
that Ching was the “Babe Ruth 


of hockey” in the golden age of 


No. 88-M-M ] sports. Where is the New York 
e J 


Ranger hero now? 
TEMPERATURE Al Laney of the New York 
Herald Tribune says Ching is 
stil’ a flat-bellied, 210-pound guy 
& with a happy smile—and with 
| good reason. He’s got a key job 
PRESSURE VALVE | with Perrin and Martin, a heat- 
| ing and plumbing firm in Arling- 
ton, Va. 








| v.| | NB. | 





Dry Humor 
gives you George Wright, a Miami (Fla.) 


plumbing contractor, picked up 
| a bottle recently, but he had no 
THE MOST | intention of getting a glow on. 
George was fishing with some 
friends miles off Miami Beach 
A.G.A. 110,000 BTU/hr when he spotted the bottle bob- 
bing in the water. 
' He gingerly opened it, thinking 
or that maybe it carried a message 
of distress from a far-off Carib- 
THE LEAST bean isle. Then he really got a 
belt—all that was in the bottle 
were instructions for making it 
a ee into a lamp. It was put into the 
ocean currents a year before by 


an English liquor company on its 


A valve designed and built for: 


BETTER SERVICE & LONGER LIFE 


200th birthday. END 





%” inlet 34” outlet 

#88-M-M.1. has 6” O.A. Extension 
PRESSURE—MAX. 170 Ibs. PSI 
TEMPERATURE—210° 


ESTABLISHED 1894 
THE BEATON & 


CADWELL COOK AN EGG ON PAPER? It’s pos- 


MANUFACTURING CO. CADWELL NO. 75 | sible with this new RCA Whirlpool gas 
al Adjustable 25 to 175 Ib. pres range. Introduced at the American Gas 
NEW BRITAIN, CONN sure relief, with or without | Assn. convention last month, the range 
fusible plug for temperature contains a blower mechanism which 
relief provides a cushion of air between the 

flame and cooking surface. 





Check 12-056-01 on Reply Card 
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TRIPLE-COMPARTMENT 
1” FLANGE TYPE 


KITCHEN EASE BOWL 


SINGLE-COMPARTMENT LEDGE TYPE 
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Rounding out the famous Just Line of stainless steel sinks, counter 
tops, drinking fountains and other stock and custom equipment, 
is the all-new Stylist line of bowls. 

The finish reflects the usual JUST quality. 

The craftsmanship is a matter of JUSTifiable pride. A quarter- 
century of working with stainless steel makes it so. 

The line is broad ...turns prospects with questions into 
customers with orders. 

The price is right. Competent manufacturing techniques 
reduce costs. 

Compare the Stylist line yourself. Send for free literature today. 


e Complete line of single-, double-, and triple-compartment bowls 
in all standard sizes. 


Nickel stainless steel. 
Available in both 18- and 20-gauge. 


SOLD THROUGH AMERICA’S LEADING PLUMBING WHOLESALERS 


Ze 


KS 


_ #8 — 
. EE LS 


* ™ 


DRINKING FOUNTAINS CABINETEER SINK & COUNTER TOPS LAVATORIES HOSPITAL EQUIPMENT 


9233 KING AVENUE e¢ FRANKLIN PARK, ILLINOIS 
Check 12-057-01 on Reply Card 





This mark tells you a product 
is made of modern, dependable Stee! 


“We've been buying from 
National Tube Distributors 
for almost 25 years—and 

they've never let us down.” 


So says Mr. Stanley Carter, President, 
Stanley-Carter Company, Mechanical 
Contractors, Detroit, Michigan. “‘Good 
distributor service is tremendously im- 
portant to our profit margin. That’s why 
we've been working with National Tube 
Distributors as long as we have. 

*‘We’ve never had a single project held 
up because of a late delivery from a 
National Tube Distributor—men and 
equipment tie-ups because of late ship- 
ments can waste a lot of money.” 


“We kept a big job right on schedule 
in Nashville, Tennessee, when the USS 
National Pipe arrived exactly at the time 
they promised it. 

“It looked like we were headed for 
trouble on a big Detroit job this year. We 
needed a lot of pipe in a hurry. All it took 
was a few phone calls. We received the 
pipe within 24 hours.” 


58 


**National Tube salesmen and distrib- 
utors back us with technical assistance. 
They not only keep us abreast of changes 
in specifications but offer recommenda- 
tions if specifications need to be changed.”’ 


“On this job, the distributor worked 
with the architect when a spec change was 
needed—the new specification was just 
as good for this particular job, and it 
saved us serious delays. 

““A National Tube salesman helped 
recommend a specification equal to the 
original spec but for a less expensive 
material on a plant expansion job we 
were doing. Cut the cost about 10%.” 


“Another thing we like. These Na- 
tional Tube Distributors carry a complete 
stock of pipe sizes. 

“And the quality is excellent. In the 
past 20 years, we've had no trouble with 
USS National Pipe. If trouble were en- 
countered, we know help is as close as 
our telephone. We can call our National 
Pipe Distributor or National 1 ‘ube, and 
the team goes into action immediately.” 


USS and NATIONAL are registered trademarks 


Check 12-058-01 on Reply Card 


DomeEstTIC 


Watch United States Steel's 
special Christmas show, The 
Coming of Christ, in Color 
on NBC-TV, Wednesday, De 
cember 21, 8:30 P.M., E.S.T 


National Tube 
Division of 
United States Steel 


Columbia-Geneva Steel Division, San Francisco 
Pacific Coast Distributors 


United States Steel Export Company, New York 
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HYDROMECHANICS 





A. Dramatic New 


Meaning for “Plumbing” - - 


HYDROMECHANICS 





A Modern Concept to Keep 
With an Industry on the Move 


The times demand a new concept! 


Whereas ‘plumbing” has progressed steadily through 
the years with new ideas, new methods and new 
products, the public's concept of the industry has 
remained static. 


This is an unfair and unrealistic viewpoint. The 
plumber of today is a highly-skilled specialist. His 
projects encompass a scope of knowledge which far 
transcends the limited role ascribed him by the public 
viewpoint. 


His profession outstrips the defined limitations of 
“plumbing” as known today. Actually, he is practicing 
HY DROMECHANICS “that branch of physics 
which treats of the mechanics or laws of equilibrium 
and motion of fluids.” 


Admittedly, a new name will not in itself meet the 
challenge of the times. But it is the beginning towards 
a new concept. To that end our own efforts are 
directed .. . and effective immediately we are 
changing the name of our plumbing division” to the 


“Hydromechanics Division”. 
in this challenge. 


We invite others to join 





A Sp Mead of Tomorrow 
ZURN INDUSTRIES, INC. 
HYDROMECHANICS Div. + ERIE, PA., U.S.A. 


© 1960 ZURN INDUSTRIES, INC Printed In U.S.A. 














READY FOR FRAMING 


FULL-SIZE 





Creative Designers 
Of These Modern 
Hydromechanic-€entrols 


ZURN THINLINE SYSTEMS 
For supporting commercial 


off-the-floor fixtures 
ZURN SYSTEMETTES 
For supportiag residential 
off-the-floor fixtures 
ROOF DRAINS 
Expansion j@ints, flasiting sleeves 


R DRAINS 


Trap priméfs, backwater valves 
INTERCEPTORS 


Enzyma yreaseptors 
Just send your request . 


solids interceptors 


for your % SHOKTROLS 


Water hammer arrestors 


FREE COPY rs smneno ca 


outs an 


of the new HYDRANTS 


HYDROMECHANICS MURAL sentigg 


INSPECDORS 
Inspection and ac 


exactly as it appears on the inside to: eal ints eiasebeaneen 


yply and drainage controls 


STRAINERS 


Sinlex and Duplex type 





Pri wee A Sz 0 Mead! of Lf MO 
\ ) ZURN INDUSTRIES, INC. 


— sHYDROMECHANICS DIV. «+ ERIE, PA., U.S.A. 
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WHOLESALER Erwin Heieck of San Francisco's 
Heieck & Moran has been stocking imports for 
about five years. Price advantage is a big fac- 
tor, he says, and he believes that foreign product 
quality is about on a par with the U.S. Typical of 
some other wholesalers interviewed by DE, H&M 


is becoming concerned about the effect imports 
are having on the U.S. job situation. He believes 
some type of “buy American” policy might have to 
be adopted—but sees difficulty in making it effec- 
tive because people generally figure “what's best 
for me.” See following pages for other interviews 


What You Should Know About 
Plumbing-Heating Imports 


Part 2: How wholesalers 
are meeting the “import 


problem” 
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What 500 
wholesalers 
told us 
about their 
experiences 
with 
imports 


continued ... 








What is, or will be, the effect of imports on the plumbing 
and heating industry? 

As part of its study on this question, DE mailed a five-page 
questionnaire (below) to 3,200 of the industry’s wholesalers. 

Our questions sought statistical information that could be 
used to show the extent to which imports are becoming or 
might become a problem for the industry and the nation’s 
economy generally. 

We probed wholesaler attitudes on imports and their ac- 
ceptance or rejection of a “buy American” philosophy. We 
sought wholesaler opinions on the encouragement of free 
world trade as an instrument of U.S. national policy. 

We asked wholesalers to give the industry the benefit of 
their experiences with imports—from the standpoint of re- 
placement problems, standardization, guarantees and contrac- 
tor acceptance or rejection. 

About 500 wholesalers had answered the questionnaire as 
this issue was going to press. A summary of their answers 
appears below and on the following pages. 


Do you stock plumbing or heating imports 
in any category? 
VYeeiaitee 30% 


If you're not now handling imports, do 
you expect to? 


ui ON No. .':..seete 
(Continued on page 66) 


A PILE OF STEEL PIPE lies on a 
Chicago dock 

It has traveled 8,000 miles 
from Australia, over oceans and 
seaway channels, yet sells for 20 
percent less in Chicago than lo- 
cally produced pipe does. 

This feat of long-distance 
transport plus low cost is dupli- 
cated almost every day by for- 
eign pipe, tube, fittings, valves, 
flanges, plumbing brass and 
other products of vital concern 
to our industry. 

It’s duplicated not only in ma- 
jor ports of entry like Chicago 
or New York City or San Fran- 


; cisco, but to only somewhat 
THE IMPORT QUESTIONNAIRE for wholesalers is five pages long. It contains . 
24 major questions, with as many as 26 individual categories under some lesser degree in inland towns 


64 
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Where plumbing and heating imports are being sold in the U. S. 





Wholesalers in 44 states who responded to DE’s ques- 
tionnaire said they stock imports from a total of 18 
countries. The heaviest import concentration is along 
the seaboards. But the necessity of inland transporta- 


and cities accessible to rail or truck transport. 
Also duplicated in at least 44 of the 48 “ 
land” states is the dilemma of the p-h wholesaler 


main- 


and contractor who has to decide whether or not 
to stock imports. 

He’s in a dilemma because his decision is by no 
means a simple one to make. 

Besides the practical considerations of product 
quality and price, there are factors involved that 
have national and international ramifications—on 
altruistic, ideological, economic, political and mili- 
tary levels. 

Last month, in the first report of this special 
series on imports, some of the pros and cons of 
the complex situation were spelled out. We ex- 
plained why we believe every contractor and 
wholesaler has an “import problem.” We dis- 
cussed the context in which we believe his prob- 


lem has to be resolved. And we expressed the 
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MINNESOTA 


tion is by no means a deterrent to import sales. Trans- 
portation costs apparently do not nullify to any appre- 
ciable degree the big price advantage enjoyed by foreign 
products because of low wage scales in effect abroad. 


view that every contractor and wholesaler who 
makes a decision on whether or not to handle 
imports is helping to forge his own industry’s 
and country’s future. 

What do contractors and them- 
Do they 
how serious do 
they think it is? How do they propose to resolve 
the problems that may arise in connection with 
a continued growth of imports? 


wholesalers 
selves think of the “import question”? 
agree there is one, and if so 


These are among the 20-plus questions DE edi- 
tors asked 1,000 contractors and 3,200 wholesalers 
as a part of our special depth study. About 500 
manufacturers also were queried on the impact 
of imports upon our industry. 

What contractors and manufacturers had to 
say will be detailed in future reports. 

What wholesalers told us is summarized in the 


(Please turn to center of page 66) 





continued... 


What 500 
wholesalers 
told us 
about their 
experiences 
with 
imports 





(Continued from page 64) 
Do your contractor-customers ask for 
imported products? 


Do your contractor-customers specifi- 
cally reject imported products? 


Have you noted any increase in the 
quantity of imports in the past two 
years? 


Continued from page 65) 
accompanying statistics. However, while statis- 
tics are interesting and revealing, on important 
and controversial issues they cannot tell the com- 
plete story. They only partly unveil the think- 
ing behind the “yeses” and “noes” and the figures 
cited. They have the rigidity that goes with any 
absolute statement, whereas controversy is sel- 
dom reducible to the absolute of yes and no or 
black and white. There is always some qualifying 
ingredient to be injected. 

The more complete thought of the wholesaler 
“on the firing line” can 
best be stated only in his 
own words. So below, 
and in the following 

pages, we'll give you ver- 
batim excerpts of what 
wholesalers had to say 
on the more controver- 
sial issues. Taken in toto, 
a revealing profile of the 


Have you noted any improvement in the 
quality of imports in the past two years? 
TOb 64655 54% 


If you carry imports, how long have you 
been doing so? 


Average: 3.1 years 


If you stock imports, what percent of 
your total sales was in imports in the 
following years? (Answers are median 
of respondents. ) 

1960... .8.7% 


1959... .7.99% 


1958... .9.79%, 
1955... .4.0% 


If you carry imports, what are the fac- 
tors that influence you to do so? 
73% 
1S % 
30% 
18% 


mentioned price advantage 
mentioned acceptable quality 
said contractors ask for them 
said foreign products they car- 
ry are of superior quality 

said “‘forced to do so because 
competitors do” 


12% 


you do not stock imports, what are 


pro-import and an equally revealing profile of the 
anti-import wholesaler emerges 


= Question: It has been said that American finan- 
cial and technical aid is building industry abroad 
—and that this foreign industry is turning out 
products that are being exported to the U.S. and 
competing with American-made products. 

This financial and technical aid to countries 
that may become competitors in the American 
market is being used by the U.S. government 
as a diplomatic and economic tool in winning 
allies for America in competition with communist 
countries. Do you approve of this use of financial 
and technical aid as an instrument of foreign 
policy? 

Replies: Forty-two percent of the respondents 
said yes and 58 percent said no. 

Typical comments: 

“If you have to buy an ally, you don’t have one 
Let the foreign countries stand on their own two feet 
for a change, without our support.” Boyd Light, man- 
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the determining reasons for your not do- 
ing so? 
88° said they're opposed to imports 
on principle 
16%, said quality of products isn’t 
acceptable 
said there isn’t enough price 
advantage 
mentioned disadvantages of 
double stocking 
said their contractor customers 
won't buy them 
said their American suppliers 
object 


Do you think imports in general con- 
form to American standards or speci- 
fications so that they are compatible for 
use with U.S. products on the same job? 
25° said most products conform to 
American standards 
said some do 
said few do 


If you stock imports, do you have de- 
livery problems with them? 


ger. Morrison Supply Co.. Houston Tea 


“We cannot compete in the labor area, and we cer- 


tainly are unpopular throughout.the world. Since 


imports are on the increase, obviously our foreign 
policy is of no value diplomatically. 

“I think our foreign help should be in the form of 
giving U.S. food surpluses to countries in distress, 
helping with health and education problems and help- 
ing to build roads and dams.” Henry Simons, Simons 
Supply Co., Pawtucket, R.1 


e “Up to a point, I approve. There’s more at stake 
than just good business. We may have to reduce our 
standard of living in order for our way of life to sur- 
vive in the struggle with Russia. It’s a battle of life 
and death, actually 

“T agree that tariffs should be closely studied and 
based on sound economic as well as foreign policy 
reasons.” F. G. Abernathy, Southern Wholesalers. 
Dalton, Ga. 

“Good competition reduces inflation and maintains 
a supply and demand status.” Eau Claire Plumbing 
Supply Co., Eau Claire, Wis. 

“By helping industry abroad this way, the imports 
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Do you have trouble getting parts 
replacements? 


Note: Wholesaler comments indicate that in gen- 
eral they do not stock imports that might 
require replacement parts. Hence these 
percentages do not reflect a true picture of 
the potential problem in getting replace- 
ments for some products. 


From what sources do you buy imports? 


Sales agents or representatives .32% 

Importers 

Direct from abroad 

Stocking warehouses and local 
distributors 

Specialty houses 

American manufacturers carrying 
foreign lines 


Brokers 


Do you think American industries being 
hurt by imports should be protected by 
tariffs, import quotas or other means? 


No 
(Please turn to page 68) 


are causing unemployment in the U.S. In order for 
us to compete, I believe there should be a tariff so 
that goods will be bought for quality and not price.” 
Midden Supply Co., Decatur, IIl. 

“It’s a dilemma. If we don’t, Russia will.” George 
Schelling, McArdle & Cooney, Inc., Philadelphia. 


= Question: Industry and business leaders pre- 
dict that imports will greatly increase during the 
coming years. Do you think increased imports 
will “take jobs from Americans to the degree 
that it will affect the American standard of liv- 
ing,” as some people claim? 

Replies: Forty-four percent said yes and 56 per- 
cent said no. 

Typical comments: 

“We are sacrificing American buying power.” Hen- 
ry Schaefer, Cleveland. 

“American ingenuity will always find cheaper ways 
to produce products to offset the influence of imports.” 
Economy Supply Co., Milwaukee. 

“Other product fields will open up to take up the 


(Please turn to center of page 68) 





continued... 


What 500 wholesalers told us about their 


(Continued from page 67) 

Industry and business leaders predict 
that imports will greatly increase during 
the coming years. Do you think in- 
creased imports will “take jobs away 
from Americans to the degree that it 
will affect the American standard of 
living” as some people claim? 


Yes ......44% 


(Continued from page 67) 


slack. This has been the history of our economy fo1 
many years.” Mott Haven Plumbing & Supply Co., 
New York City. 

“We must import to be in a position to export ou 
surplus.” Eau Claire Co., Eau 
Claire, Wis. 

“We have gotten used to the idea of not earning what 


Plumbing Supply 


we are paid, and we feel that ‘big government’ will 
We are 
just reaping the fruit from seeds planted back in 1934- 
38.” Connor Co., Macomb, Ill. 

“Not permanently. This will depend to what extent 
people in foreign countries consume their own as well 


provide us with all our needs, so why worry 


as our exported products.” Wefford Supply Co., Cadil- 
lac, Mich. 


a “It will, if it’s not balanced by greater exports. If 
both increase proportionately, we'll all benefit. Hard- 
ship cases caused by low foreign wages plus new, 
efficient factories abroad, produced by our technical 
aid and paid for by the U.S., should be given tariff 
protection. This is only fair.” General Pipe & Brass 
Co., St. Louis. 

“The growth in imports proves the fact that imports 
are already putting some Americans out of jobs. The 
fact that Remington Rand is moving a large portion 
of its typewriter plant to Europe is good evidence that 
a large number of people will lose jobs.” 
Pipe & Supply Co., Fairbury, Neb 


“U.S. design, engineering, ingenuity and know-how 


Fairbury 


should be able to compete with low wages in foreign 
countries up to a point. However, labor must take a 


better attitude toward wage increases, fringe benefits, 


68 


Do you approve of the use of financial 
and technical aid as an instrument of 
foreign policy? 


Some business leaders feel that indus- 
iries that are important to the military 
security of the U.S. should receive spe- 
cial governmental protection against im- 


since wages are such a big fac- 
Glendale Supply Co., Milwaukee 


“It’s very simple. Most aid programs cannot lift the 


feather bedding, etc., 
tor.” 


economy of depressed nations to our level. The result 
can only be that of raising their level partially and 
eventually bringing our level down somewhere closer 
Melrose Supply Corp., Melrose Park, IIl. 

“Imports cannot help but destroy jobs. In fact they 


to theirs.” 


have already destroyed some industries completely.” 
The Butler Co., Butler, Ind 

“Imports have already caused idleness in the steel 
and copper industries. This should be reason enough 
for some action.” 
N.M. 
“It is obvious that the less we 


Albuquerque Lumber Co., Albu- 
querque, 
manufacture in this 
country, the fewer employees we need. However, we 
may employ more dock workers as imports increase.” 
Harry Cash Co., New Orleans, La. 


= ‘Imports will not increase to the point of economic 
danger, because buyers will shift to ‘Buy American’.” 
Case-Ederfield Inc., Niagara Falls, N.Y. 

“Americans have a competitive advantage in many 
of the products we manufacture. Our foreign neigh- 
bors have the same advantages in other products 
Displaced workers will migrate to the industries that 
produce products that are the best value in both ou 
W. Palmer Jr.. 
Rochester, N.H. 


own as well as in foreign countries.” 
Palmer Plumbing Supply Co., 
« Question: Do think American industries 
being hurt by imports should be protected by 
tariffs, import quotas or other means? 


you 


Replies: Eighty-four percent of the respondents 
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experiences with imports 


ports, to keep them vigorous and in 
an “‘expanding frame of mind.”’ Do you 
agree with this viewpoint? 


50°, 


Would you be in favor of a “Buy Ameri- 
can” campaign for certain products sub- 
stantially affected by imports? 


said yes and 16 percent of them said no 
Typical comments: 
“Where, suddenly, has our spirit of free enterprise 


disappeared to? The very people, large and small, 
who always decry such things as subsidies and gov- 
ernment intervention—in the face of a serious prob- 
lem—suddenly want laws, government help and what 
amounts to subsidies to keep their profits churning. 
Let them think, work and fight hard.” Plumbing Spe- 
cialties Co., Boston. 
= ‘We cannot live alone. Other countries are on the 
rise in industrial know-how and production, and we 
would alienate friends and push them closer to our 
political enemies if we imposed tariffs.”” Charles Sales 
Corp., Miami, O. 

“Temporarily, until foreign labor rates catch up 
with ours.” Coburn Co., Beaumont, Tex 

“Tt does not help to build other nations up if in the 
process we tear ours down.” Grondin Supply Co.. 
Biddeford, Me. 

“Let’s say just two copper mills could stay open 
because imported copper had taken the rest of th: 


market. Then war broke out. Imports would imme- 


(Please turn to page 70) 


ROBERT LENTZ, secretary, Peerless Pennsylvania Co., 
Philadelphia: ‘There’s been a long-established policy 
against imports at our firm. My father started this policy 
and I’m continuing it. | feel that increased imports will 
hurt our economy. One way to combat plumbing imports 
would be a ‘Buy American’ program.” 
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H. N. BENSON, Palmer Supply Co., 
Seattle, Wash.: “We've been stocking 
a small amount of imported steel and 
black iron pipe, but our contractors 
just don’t seem to be interested in 
imports. We may discontinue them.” 


L. P. HIX, president, Kansas City Pump 
Co., Kansas City, Mo.: “Our company 
doesn’t stock or sell imported goods 
and we have no plans at the present 
to do so. The reason in our case is 
largely a matter of principle.” 





©. CABOT KYLE, Peninsular Supply Co., Miami, 
Fla.: ‘We've stocked imports for 10 years because 
of the price. Our plumbing imports have com- 
pared favorably with U.S. quality. But we feel 
that imports may eventually injure the economy 
and that protective measures should be used. 


GEORGE SCHELLING, president, McArdle 
& Cooney, Philadelphia: “Import competi- 
tion can be met by aggressive selling that 
emphasizes quality, convenience of sup- 
ply and availability of technical aid for 
contractors and their customers. 


(Continued from page 69) 
diately stop. What then?” Albuquerque Lumber Co., 
Albuquerque, N.M. 

“T do not believe we should import unlimited quan- 
tities of materials which we now produce in sufficient 
quantities unless prices can be brought into balance.” 
Farris Plumbing Supply Co., Metairie, La. 

“Foreign countries should appreciate the help 
already given. American industry or the American 
people cannot bail out foreign countries forever 
They should now sink or swim without further help.” 
Frontier Water Steam Supply Co., Buffalo, N.Y. 

“It’s too soon to take protective measures. We will 
be hurt for a time by unlimited imports but, after all, 
our intentions have been to help foreign countries 
help themselves. They export most of their manufac- 
tured products to us now, but we’re in hopes their 
living standards will rise to where they will consume 
their own products and perhaps some of ours.” Wef- 
ford Supply Co., Cadillac, Mich. 


= “I am a firm believer in freedom of enterprise to the 
extent that all are equal. Every man, woman and child 
should have the opportunity to enter the business field 
and live the capitalistic way of life to the fullest. 
Open, good clean competition is what our country wa: 
built on. But I do not believe that imports made with 
slave labor constitute good and fair competition.” 
Rayes Pipe & Supply Co., Globe, Ariz. 

“On tariffs, quotas, etc., I believe care must be exer- 
cised to avoid a situation that would brand us as ‘ob- 
structionists’ to world trade, and create unfavorable 


continued... 


HAROLD BROWN, 
Mid-States Supply, 
Kansas City, Mo.: 
“We don’t carry im- 
ports. Fur:hermore, 
most of our contrac 
tor-customers make 
it a point of refus- 
ing to buy all for- 
eign p-h products.” 


HOWARD WEIN- 
STEIN, Philadelphia: 
“Occasionally, we 
fill import orders on 
the direct request of 
the customer. But 
we do not regularly 
stock any foreign 
plumbing products.” 


ERNEST SHERMAN, 
Pacific Supply Co., 
Seattle, Wash.: ‘We 
must buy from other 
countries if they are 
to buy from us. Over 
an extended period 
of time, universal 
free trade will level 
the standard of liv- 
ing all over the 
world. Since ours is 
the highest, we can 
expect that it will 
be lowered a bit.” 








international conditions for U.S. exports.” Name with- 
held, Baltimore 

“If we want free enterprise—and we preach it—then 
we must bear the unfavorable aspects as well. Monop- 
olies and cartels are illegal. The above restrictions 
smack of monopoly and cartelism.” Name withheld, 
Gary, Ind. 

“To some extent, but not to the point of guarantee- 
ing a profit. Possibly we should be protected to the 
point that foreign material would be on the same 
footing as our minimum wages—$1.00 per hour.” 


B. A. Adams, Tampa, Fla. 


s “Labor and management must strive for more auto- 
mation to keep the cost spread as small as possible.” 
Name withheld, Indianapolis. 

“I feel we can hardly retain desired world friend- 
ships by barring the trade which we initially fostered 
and encouraged by our aid.” Western Metal Supply 
Co., San Diego, Calif. 

“The foreign countries whose quotas we may raise 
will retaliate by raising their quotas and what does 
this accomplish? Americans should not be afraid to 
compete in world markets.” W. Palmer Jr., Palmer 
Plumbing Supply Co., Rochester, N.H. 

“It never worked before (remember 1928 and 1929?) 
so why would it work now?” M. P. Wilkins Supply 
Co., Toledo, O. 


# Question: Some business leaders feel that in- 
dustries which are important to the military 
security of the U.S. should receive special gov- 
ernmental protection against imports, to keep 
them vigorous and in an “expanding frame of 
mind.” One example is the brass mill industry 
Do you agree with this viewpoint? 

Replies: Eighty-six percent said yes and 14 per- 
cent said no 

Typical comments: 

“There is too much of this. We have grown soft 
and expect good old Uncle to feed, clothe and nurse 
us any time there is a possible chance of our not mak- 
ing 100 percent on our investment,” Connor Co.. 
Macomb, Ill 

“We must keep our industry healthy, but we must 
be sure their complaints are real. We're all guilty of 
screaming when we’re hurting only a little.’ Wefford 
Supply Co., Cadillac, Mich 

“To a certain extent. This poses a problem of dis- 
crimination. But it could be disastrous if a national 
emergency arose and we lacked those vital facilities 
because imports had put them out of business.” Fair- 
bury Pipe & Supply Co., Fairbury, Neb. 


DoMEsTIC ENGINEERING, DECEMBER 1960 


How one wholesaler fights the 
spread of imports (turn page) 


“Vital industries should be protected, but not to the 
point that it would encourage waste and/or inefficien- 
cy.” Glendale Supply Co., Milwaukee. 

“This is not what made our industry great. When 
the shoe pinches, we should plan better, work harder 
and cry less.” Name withheld, St. Louis. 

“If we do not encourage our own industry to expand 
during times of peace, then when we need it in a 
national emergency, such as Pearl Harbor, it will be 
out of business and we'll stand a good chance in this 
age of ICBM’s to be defeated before we can tool up 
again as we did in 1941.” Rayes Pipe & Supply Co., 
Globe, Ariz. END 


Wholesalers who are handling 
imports stock these products 








Category of % of “Import” Whis. 
Imported Product Stocking Product 
eer eer rer rT re 78 
ere ieee 
Finished brass ....... ee ee ne 
Malleable fittings ......... aa er 
Brass valves .......... ee <a 
oo eee “ae eee 
Cast iron soil pipe fittings . ..14 
Welding fittings .... a ae! 
Welding flanges ...... Letra 
Stainless steel sinks ................ 7 
Titled BEGGS 2. erccec ss Pes eh 
Earthenware bathroom fixtures ...... 6 
Heating specialties ....... ai 
Plastic pipe ...... dees es, 
Cant iret eere We aos oon. wield: 5 
Water systeis...... 264s. 0c 2 
Cast iron bathroom fixtures 3 
TIOQGy WHINGS? Sooke Sass. er. 
Steel boilers ..... 1 


Note: Acording to the respondents, the above prod- 
ucts constituted about 8.7 percent of their total sales 
in 1960 and 7.5 percent in 1959. 

It should be pointed out that some imported prod- 
ucts are a much larger factor in the domestic market 
than these statistics would indicate, but they’re being 
sold direct to builders or others through outlets out- 
side the established distribution channels of the 
plumbing and heating industry. 





continued 


ONE OF THE Southwest’s big- 


gest wholesalers has “declared 


war” against the invasion of 
foreign-made plumbing and heat- 
ing goods. 
Momsen-Dunnegan-Ryan Co., 
with headquarters in El Paso, 


Tex. 
buquerque, N.M. and Phoenix, 


and branch houses in Al- 


Ariz., began its campaign when 
the El Paso municipal govern- 
ment purchased foreign pipe and 
several the 
started stocking imports. 
The firm mailed an 


suppliers in city 
“anti-im- 
port” letter (facing page) to 200 
of its contractor accounts in the 
El Paso With the 
was a post card questionnaire. 
The letter emphasizes that it 
is not MDR’s policy to handle 
imports, “and we do not anti- 
cipate stocking them unless you, 


area. letter 


our customers, create a demand 


Contractors are urged to help 
curtail the sale of imported 
plumbing and heating materials 


Wholesaler “Declares War’ 
on Foreign-Made Products 


we would have to fulfill. We hope 
this does not happen.” 

Says F. A. Huchet, of MDR’s 
p-h department: “Our major goal 
in sending out the letter, in ad- 
dition to arousing the contractors’ 
interest, was to cause them to 
convey their thoughts to other 
wholesalers.” 

Although the letter was mailed 
a short time ago, MDR has al- 
ready had 43 replies. The ques- 
One of the 


contractors is buying steel pipe 


tionnaire findings: 


and copper tube imports. Only 


two say they would purchase 
either of these items if stocked 
by their wholesaler. Most are op- 
posed to the city purchase of 
imports and say they’re going 
to make their opinions on for- 
eign goods known to city officials 
and other wholesalers. 

The post filled 


cards were 


with comments like these: 

“Thanks for taking action in 
this matter.” 

“Foreign products are too ex- 
pensive at any price.” 

MDR’s efforts to change mu- 
nicipal policy have been less 
successful. The city purchasing 
agent has interpreted state law 
to mean that he is obligated to 

lowest 
Huchet 
busily contacted other Texas cit- 


the 
bidder. 


purchase from re- 


sponsible has 
ies to find out what their policy 
is toward foreign p-h products. 
And the mailing program will 
continue. As the next step, MDR 
will circulate copies of a study 
on brass mill imports to drive 
home its point that “Everytime 
you buy or sell a foreign-made 
product, you help place your po- 
tential customer the 


on unem- 


ployed list.” END 

















Are you now purchasing any imported steel pipe? MOMSEN-DUNNEGAN-RYAN CO. 


800 E. Overland St. 
EL PASO, TEXAS 


Are you now purchasing any imported copper water tube? 


Would you purchase either of these items if offered to 0. BOX 240 


you by your local wholesaler? 








Are you opposed to the purchase, with public funds, of 


these imported products by your city officials? QUESTIONNAIRE post card and letter (on 


facing page) were mailed by an El Paso 
wholesaler in its fight to stem the flow of 
imports. Purpose of the mailing is to alert 
contractors to the “import menace” and to 
cause them to express their opinions to 
city officials and to other wholesalers. 


Will you 
and city 


make your opinions known to your wholesalers 
officials? 


Comment: 
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The New Markets Committee Is 
Evaluating These Possibilities 


How big are the piping markets overseas, particularly 
in Central and South America? 


What new piping processes are likely to be introduced 
by industrial designers and management counselors? 
How can mechanical contractors cooperate in planning 
pilot’ installations? 


What are the potentialities for piping in automated 
post offices and printing plants? 


What are the potentialities in prefabricating factories, 
in breweries and in food processing plants? 


What progress is being made to replace coastal ships 
used as salt water distillation plants with off-shore 
platforms? 


What are the possibilities for long-range maintenance 
contracts for all fields of piping in which the monthly 
price would also include the replacement of broken 
and obsolete equipment? 


What processes have been developed by which coal 
and other “‘solid’’ materials are transported in a fluid 
state via pipe lines? 


What's the progress of research on converting saline 
water into fresh? Where does the piping industry fit 
into the research? 


Ils it feasible to push the sale of juvenile plumbing 
fixtures in gasoline stations and other public places 
frequented by children? 


How can mechanical contractors work with the 
American Gas Assn. in its research and development 
programs? 


Industry explores... 


ew Frontiers 


EXPLORATION of new markets 
for the plumbing and pipefitting 
industry is picking up momen- 
tum under a program sponsored 
by the Joint Industry Program 
Committee 

Chief pilot of the look into the 
future is William Scott Jr., chair 

1 of the JIPC’s New Markets 

Scott is a big-j b 

contractor headquartered in 

Oakland, Calif. and immediate 

past president of the Mechanical 
Contractors Assn 

His associates on the New 
Markets Committee are William 
Dodd of the United Assn. (Wash- 
ington, D. C.) and Fred Barth of 
Grinnell Co. (Providence, R.I.), 
who r¢ presents the Pipe Fabrica- 
tion Institute 


»There are at least 10 new 
areas in which the piping indus- 
try can grow in the coming dec- 
ade,” Scott told Domestic ENGI- 
NEERING. “They range all the 
way from overseas work to 
process piping, missile installa- 
tion and wider use of pipelines 
to transport ‘solids’ in fluid form. 

“These are among the areas we 
propose to explore—and in which 
our committee hopes to amass 
data that we can make available 
to contractors and others. We 
hope to serve as a clearinghouse 
of information on what’s been 
done in these areas and where 
new markets lie.”’ 


eIn a 10-point letter to commit- 
tee members, Scott outlined the 
various ways in which he thinks 
the piping industry could take 
advantage of unexploited indus- 





for Plumbing and Pipefitting - - - 


Long-range study is revealing where the industry’s undeveloped markets 
are—and will show what it can do to keep pace with technological advances 


trial 


logical advances. 


opportunities and techno- 

Since issuing the 10-point dec- 
laration, Scott has laid the 
groundwork for further investi- 
gation in a tour of European pip- 
Upon 


his return, he was interviewed 


ing and related facilities. 


by a Domestic ENGINEERING re- 
porter to get a more complete 
statement on the objectives of 
the 10-point program and on how 
these objectives are to be accom- 


plished. 


# Here are his 10 points, stated 
in question form by the DomEstTIc 
ENGINEERING reporter, with 
Scott’s comments on each. 

Q.—How the 
piping markets overseas, particu- 
larly in Central and South Amer- 
ican countries? 


extensive are 


A—We believe there are many 
opportunities work 


abroad. The most important step 


for us to 


that can be taken with regard to 
expanding the piping industry 
there is to have a central clear- 
inghouse on the industry man- 
agement level for new processes 
and ideas. This would open up 
the possibility of selling these 
processes to our neighbors to the 


south and the 


elsewhere in 
world. 

Prefabrication of the piping for 
foreign installations could be per- 
formed in the United States. 


Suitable supervisory personnel 
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could be dispatched to the for- 
eign job sites to handle installa- 
tions. The matter of financing 
would be up to the individual 
companies. 

The clearinghouse could, per- 
haps, be located in Washington, 
D.C 


facturers 


It would serve those manu- 
who developing 
that marketable 
It would be a means 


are 
products are 
overseas. 
of exchanging ideas and informa- 
tion, rather than generating ideas 
itself. The operation of such a 
body could be handled through a 
Joint Industry Program Commit- 
tee subgroup. 


BIG-JOB CONTRACTOR William Scott Jr. (left 


Q.—What new piping processes 
are likely to be introduced by 
industrial designers and manage- 
ment counselors? How can me- 
chanical contractors cooperate in 
planning “pilot” installations? 

A.—We believe that the indus- 
try would greatly benefit by ap- 


>? 


proaching and working with de- 
signers and counselors such as 
Arthur D. Little; Booz, Allen & 
Hamilton; McKinzey Co.; the 
Stanford Research Laboratory: 
Cal-Tech 


etc. to find out what projects are 


Research Laboratory, 
being considered. 


Many of these groups are 


Ahk 


tells a DE reporter 


what the long-range study of the plumbing and pipefitting market 
is expected to accomplish. Scott is chairman of the New Markets 
Committee of the Joint Industry Program Committee. 





New Frontiers..... (continued ) 


called in as consultants to devel- 
op pilot plants for new processes. 
Often they are not in a position 
to make realistic cost estimates. 
Perhaps the services of contrac- 
tors could be offered to such con- 
sulting organizations. We could 
help them arrive at better esti- 
mates, as well as give them the 
opportunity to know contractors 
better. 


» Contractors, in turn, would be 


in a position to receive some 
knowledge of the processes un- 
der consideration when the time 
came for them to be translated 
into productive use. 

For example, on some missile 
work, the procedure is to first 
Actual 
operating proceed 
this With 


closer coordination between en- 


develop a pilot plant. 
installations 
from initial stage. 


gineers and contractors, the con- 


tractors would be familiar with 
the processes when they were 
ready for construction. 

Q.—What are the potentialities 
for piping in automated post of- 
fices and printing plants? 

A.—This could be a tremen- 
dous untapped market for piping. 
Automated post offices automat- 
ically read addresses and sort 
mail. They need a great deal of 
pneumatic equipment as well as 
electronic installations, principal- 
ly for operating conveyors and 
controls. 

Mail and card segregating de- 
vices are air-operated. Interna- 


tional Business Machines, for 
example, has automated facilities 
at its San Calif. 
plant. From the time that cards 
the 


presses until they arrive at the 


Jose, storage 


are packaged at printing 
tailgate of the truck for shipment 


to the market they move and are 


Alabama Hi-Jinks... 
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stored automatically. 

Q.—What are the potentialities 
for piping in prefabricating fac- 
tories, in breweries and in food 
processing plants? 

A. 
developed under the theory that 


: ; 
New processes are being 


a product should be manufac- 
tured within six hours’ transpor- 
tation time of the user, rather 
than at the source of raw mate- 
rials—since raw materials can be 
transported more easily than the 
finished product in many cases. 

What is of interest to us is that 
a lot of these raw materials are 
transportable by pipeline or by 
tank car, which would involve a 
wide use of our industry’s prod- 
ucts and skills 

As an example, the Petri wine 
company now ships its wine from 
the west coast to the east coast 
by tanker. At the termination of 


(Please turn to page 139) 


ALOOMING COMMODE at the Croak Plumbing and Meat 
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The Application of 
Gas Burners to 
Large-Size Boilers 


By E. W. Haedike Jr. 


Mid-Continent Metal Products Co. 


Chicago 


{ short course in atmospheric, power 


LAST MONTH WE BEGAN our discussion on 
the application of gas burners to large boilers 
by reviewing the three basic types of burners 

atmospheric, power and high-pressure. 

We then went on to discuss the qualities of 

the the 
right burner for a particular industrial, com- 


good combustion and selection ol 
mercial or institutional boiler 
Next the 


involved in the installation of 


we launched into actual 


the 


We covered ventilation, preparing t} 


steps 
burner. 
ie boiler, 
construction of the combustion chamber and 
the application of the chimney, flue pipe and 
draft controls 
Now we come to the control systems. This 


subject is so broad in scope that just a few 


| 
} 


basic types used on industrial boilers will be 


discussed 


@ Since it's common practice thi 


industry use instantaneou 


ystems on burners with « 
100,000 or 500,000 Btu, hi 
the well-known thermo-elect 
thermocouples fo provi 
eration 

Instantaneau 
pane ta pilot Harve 
ve Of TWO Benepal type 


ivpe where the vod 


flame, and (2) 


PANE) } 


thy ‘ 


arriet 


devine Ponabatins 


poneding tes OO VIAN 


phyicte ue ll re 


Domest Decemper LOGO 


W. Haedike 


and high pressure burners (part 


emitted by the pilot flame is used. There’s 
also an ultra-violet scanner that senses ultra- 
violet rays from the pilot flame. 

When a constant burning pilot is used, at 
all times there is a gas flame present for the 
ignition of any gases that may leak through 
the control valves for any conceivable rea- 
son. In spite of the many improvements in 
automatic valves, control systems, relays, etc., 
some malfunctioning that could permit gas 
to flow through the burner is conceivable 
and as long as it’s conceivable, we feel it 
should be taken into account 
s In the case of a constant burning pilot, this 
gas will be ignited immediately before it can 
accumulate, with no danger of explosion 

A frequently used main safety shutoff valve 
is the pressure-operated diaphragm valve 
When gas is bled from the top of the valve 
upon a call for heat, unbalanced pressure 
der the valve causes it to « pen 

When heat requirements are 
1} 


bieed tram the top at the valve 


pressure ‘he citte 


between 


applied 
the 


partion 


byinveding 
\ttey thy pdapyryrs 





Edwin Tidd, manager of field 
research, Bell & Gossett Co. 


You're invited to sit in on a de- 
bate between two distinguished 
heating engineers—Robert Emerick 
and Edwin Tidd. 

Their subject: What makes a 
quality heating installation? 

Tidd is manager of field research 
for Bell & Gossett and a man of 
some 30 years’ practical experience 
in hydronic heating. 


a Emerick, a consulting engineer 
from North Charleston, S.C. and a 
frequent contributor to our pages, 
is a man of equal experience in the 
field. He’s also a captain of engi- 
neering in the U.S. Naval Reserve. 

Two articles by Emerick in our 
October issue summarized the fac- 
tors that, in his view, go into a 
quality instaliation, with particular 
emphasis upon when you should 
pump into and when you should 
pump out of the boiler. 

Tidd has challenged the accuracy 
of some of Emerick’s recommenda- 
tions, and Emerick has rebutted his 
comments. 


# You decide for yourself which 
man is right, keeping in mind, how- 
ever, that few engineers agree en- 
tirely on anything. 

For the best understanding of the 
points under discussion, turn to the 
afore-mentioned articles in your 
October issue of DE and refer to 
them as each point is raised. 


Tidd says: 

As A CONSTANT reader of Do- 
MESTIC ENGINEERING I'd like to 
comment on two articles that ap- 
peared in your October issue on 
where to locate the pump in a 
hot water heating system. 

The articles are ‘‘Where 
Should You Put the Pump for 
Best Results in a Hot Water 
Heating System?” (page 96) and 
“Let’s Spend a Day with Con- 
tractor Smith” (page 100). 

I'm referring in particular to 
Fig. 3 on page 97 (shown on the 
facing page). This arrangement 
could be a source of trouble, 
especially in a hand-fired or 
stoker-fired boiler. The loop over 
the top of the boiler is a vapor 
trap that would prohibit a flow 
of water to the pump suction 
anytime over-firing occurred. 


eThe same condition could be 
caused by failure of an aquastat 
to shut off the burner, or by a 
gas valve “sticking open,” which 
sometimes happens. 

In the sketch shown in Fig. 3, 
pumping into the boiler would 
assure constant “prime” of the 
pump, causing vapor in the top 
loop to collapse. Normal circula- 
tion would continue. The radi- 
ator on the right holds enough 
water to provide flooding of the 
pump impeller. 

Back in the 1930’s, 168 hand- 


fired installations that I person- 


ally was acquainted with were 
installed according to the ar- 
rangement shown in Fig. 3. Each 
of them became a trouble job, 
because vapor in the overhead 
main pumped out of the boiler 
into the supply main. 

This group of installations 
caused considerable difticulty 
and expense until each system 
was corrected. If the pumps had 
been on the return side, pumping 
into the boiler originally, there 
would have been no problem. 

While the sketch in Fig. 3 will 
operate satisfactorily with a 
closed system and a_ properly 
sized compression tank on an 
automatically fired boiler, it is 
the writer’s opinion that contrac- 
tors would be tempted to use the 
piping design on just any job that 
falls into the category shown. 
They could have trouble, and 
that is exactly what we don’t 
need any more of in this heating 
industry. 


= Now let’s refer to contractor 
Smith’s advice to his men in the 
especially what 
he has to say on page 103 of the 


October issue on the use of air 


second article 


vents. 

I do not understand why con- 
tractor Smith, who is correcting 
trouble jobs, has not heard that 
automatic air vents are one of 
the principal causes of water- 
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logged expansion tanks—and 
trouble jobs. He is apparently 
instructing his apprentices in the 
art of counteracting trouble by 
adding more trouble. 


ein a tightly closed system (a 
system with a single automatic 
air vent is not closed) corrosion 
is no problem. Corrosion is 
caused by the admittance of 
fresh air or fresh water (contain- 
ing oxygen) into the system. If 
air is vented from the system, it 
is lost from the compression tank, 
which soon becomes water- 
logged, and must be air charged. 

Furthermore, in a tightly 


closed system, no allowance need 


be made for pipe scaling or losing 
diameter because of corrosion. 

The use of automatic air vents 
in hydronic systems is a carry- 
over from the beginning of 
forced hot water, when air pre- 
sented a problem. The idea was 
that automatic air vents worked 
in steam jobs, why not in hot 
water? They were used indis- 
criminately until it was proven 
in too many cases that they were 
responsible for corrosion prob- 
lems, water-logged tanks, failure 
of boiler tubes and other parts of 
the system, 

An adequate system of air con- 
trol eliminates all of these prob- 


lems. END 





BOILER 
190F 











ENGINEER TIDD disagrees with this heating layout from Emerick’s 
October article in DE. It creates a condition, he says, that might trap 
vapor in the loop over the boiler, thus prchibiting a flow of water to 
the pump suction when overfiring occurs. 
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Robert Emerick, consulting 
mechanical engineer 


Emerick replies: 


IF A MAN with Mr. Tidd’s back- 
ground and position didn’t com- 
ment when he disagrees on what 
goes into a quality installation, 
I'd consider him negligent of his 
duty. I’ve been in this heating- 
cooling land of spirits since 1930, 
and some of the sights I’ve seen 


might even out-ghost his ghosts 


=» They used to call me out be- 
tween midnight and cock crow 
and I learned the art of going in 
and 
making people mad. I was with 
Philadelphia Electric Co. then, 
and of course utilities were open 
season all night. 

I agree that the loop over the 
boiler in Fig. 3 can become a 
vapor trap, but it won’t if all the 


controls work as they should. 


out of bedrooms without 


And personally, I’d rather have 
the vapor in a pipe loop than in- 
which 
might develop if the pump were 
on top of the boiler. 


side the pump casing, 


#The downcomer on the pump 
suction in Fig. 3 is provided for 


the express purpose of getting 
water into the pump rather than 
vapor. A good plan, though not 
mentioned in the October article 
under discussion, is the practice 
of leaving this kind of suction 
pipe uninsulated, as a sort of 
condenser to kill off the vapor 
(Please turn to page 80) 





’ 
POPS SHOP 


POOR POP. BUSINESS HAS 
REALLY BEEN DROPPING 


Emerick: | 


(Continued from page 79) 

that might be leaving the boiler. 

The naked-pipe treatment was 
a must in dripping some steam 
rains I once knew. Until a cou- 
ple of feet of covering was taken 
off ahead of the 
traps, they just wouldn’t drip. 


immediately 


Mr. Tidd compares the results 
of putting the loop where I did 
in Fig. 
if the 
valve 


3 to what would happen 
aquastat fails or the gas 
“sticks open.” I disagree. 
Such eventualities could have far 
more dire consequences than the 
creation of steam binding, which 
is a temporary condition only, 
and clears up as soon as a little 
cooling takes place. I’ve had an 
explosion and a fire within the 
past two years (no, I didn’t de- 
sign the systems) for just these 
reasons. When the aquastat on 
one installation failed, the situa- 
tion found the relief valve also in 
a moribund state and bang went 
the boiler. 


«As for the problem I encoun- 
tered with a gas valve, it was on 
a warm air system and the stack 
control didn’t function either— 
and out came the fire engines. 
The point I’m trying to make is 
this: We’ve got to depend on our 


controls to a reasonable extent 
and while all kinds of failures 
are possible, fortunately in most 
cases we have no serious trouble. 

I’m not so sure that pumping 
into the boiler would collapse 
vapor in the top of the supply 
loop, as Mr. Tidd says. Pumping 
into the boiler puts the top of the 
This 


results in a pull down of pressure 


loop on the suction side. 


in the top of the loop, thereby 
promoting boiling rather than 
preventing it. 


= By operating at say 190F, we'd 


no real trouble either 
way, since the pulldown would 
not be enough to flash 190F wa- 
ter, in all probability. As for 


flooding the impeller, in a system 


expect 


filled with water the pump can’t 
help being flooded at all times, 
whether it’s on the floor, on top 
of 
between. 


the boiler, or somewhere in 


Having tabulated data from 
168 installations as Mr. Tidd has 
is a treasury of information rare- 
ly encountered beyond the pre- 
cincts of a research operation. I 
envy the possession of such valu- 
able data by Mr. Tidd. 

But surely such a treasury in- 
cludes causes for system misbe- 


"I've always contended that the only way to be 100 percent free of heating 
trouble is to live in the tropics, and then you'll have cooling trouble .. .’ 


havior over and beyond the pres- 
ence of vapor in the overhead 
main. In my experience, a trou- 
ble job is rarely as sharply de- 
fined as he suggests. I’ve found 
that the ultimate trouble is more 
likely to be the end product of a 
concatenation of errors. 

It’s like having pneumonia and 
heart of which 
while serious if suffered individ- 


trouble, either 
ually, can be survived in a fash- 
ion—while both together can be 
fatal. 

I agree with Mr. Tidd that con- 
tractors could have trouble if 
they made an installation accord- 
ing to Fig. 3 under certain con- 
ditions. Those are the conditions 
to be avoided. Contractors can 
have trouble no matter how they 
pump. In the heating business so 
much depends on the right doing 
of sc much else—like the per- 
ol 


said before, or the correct sizing 


formance controls as we've 
and placement of the compres- 
sion tank—that just about every- 
body has trouble with the heat- 


ing system sometime or other. 


= l’ve always contended that the 
only way to be 100 percent free 
of heating trouble is to live in the 


tropics, and then you'll have 
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WE NEED cate 
IDEAS ..... A BIG 
FRONT. \I’LL SURPRISE 
HIM WHEN HE GETS 
BACK FROM HIS 1 
VACATION TOMORROW. 
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cooling trouble. 

Mr. Tidd is critical of contrac- 
tor Smith’s advice on the use of 
automatic air vents (October is- 
sue, page 103). Personally, I be- 
lieve the trade would be grateful 
for some authoritative data con- 
cerning the elimination of auto- 
matic air vents. Perhaps with his 
research activities, Mr. Tidd can 
develop definite procedures to 
follow so that vents 


are not 


needed. 


» Excising the vent tradition 
would be just fine if it could be 
done, all right, but at 
that venting is 
Mr. Smith 
ommended an air separator on 
the 
vents 


present 


we're not sure 


‘Just a myth.” rec- 


boiler outlet, 


which then 


excess air to the atmos- 
phere, and such devices have 
been observed to do a good job in 
the past 

We know that the air separated 
from the 


temperature must go somewhere. 


the water by rise in 
Much goes straight into the com- 
pression tank, but even that de- 
vice has a limited capacity, be- 
cause it must accommodate a 
growing body of water in addi- 
tion to alr. 

If we use a diaphragm type of 
compression tank, water-logging 
of the tank won’t happen (unless 
the diaphragm breaks), and the 
air becomes a gypsy in the sys- 
tem, always looking for a corner 
in which to take up 


and block traffic. 


residence 


a Now for Mr. Tidd’s comments 
on corrosion problems when air 
vents are used. The fact is that 
low pressure heating boilers with 
which we are dealing, whether 
cast iron or steel, are likely to 
outlive the people who put them 
in. So corrosion is no problem in 
the life 


and usefulness of the 
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Who's Right? Tidd or Emerick? 
Win $35 for your opinion 


ANY CONTRACTOR who knows heating is likely to have 
his own strong ideas on what constitutes a quality instal- 
lation. Here’s your chance to voice your own expert 
opinions—and make a bit of money to boot. 

Domestic ENGINEERING is offering cash prizes for the 
three best letters written on the Tidd-Emerick debate. 
The letters will be judged by well-known technical con- 
sultants in the plumbing and heating industry. First 
prize will be $35, the second $15, and the third $10. 


* Your letter may support the arguments of either Tidd or 
Emerick, disagree with one or the other on any or all 
points, or differ with both. Just state your opinions fully 
and the reasons for them. Cite your own experiences. 
The letters may be any length, but must be postmarked 
no later than January 31, 1961. Send them to Domestic 
ENGINEERING, 1801 Prairie Ave., Chicago 16. 


heating system’s boiler. 

High pressure boilers are dif- 
ferent, of course, because the va- 
porizing of the water leaves all 
kinds of behind to 
plague the metal, such as calcium 
and magnesium hardness, oxy- 


nuisances 


gen, maybe a dash of sulfur com- 
pounds, depending on the source 
of the water and its pre-treat- 
ment. 


aIn some of our boiler plant 
work we've actually used wast- 
ing anodes in the feed water 
heaters, with a low-voltage, low- 
value electric current following 
the water road to the wasting 
element to the cathode. 

I’ve personally designed whop- 
ping big softening plants for the 
boiler feed water in utility sta- 
tions, plus de-aerators that pull 
oxygen out of the water almost 
as fast as the tax collector pulls 
the bucks out of my bank ac- 
count. 

All the things Mr. Tidd warns 
against when air vents are used 
—corrosion, water-logged tanks, 


failure of the boiler tube, ete.— 
are possible. It’s also possible I 
might become a millionaire, but 
I'd sell my chances for 10 cents 
on the dollar, and I don’t find any 
takers. The warns 


against are theoretically possible, 


things he 


in other words, but are most un- 
likely to happen 

I also agree with Mr. Tidd’s 
final statement on the value of 
an adequate system of air con- 
trol. I’d qualify his wording 
though. I wouldn’t say it “elimi- 
nates all problems”—I’d say it 


“eliminates air problems.” 


#To wind up this dissertation, 
let me say I really do thank Mr 
Tidd for his comments. I'd like 
to meet him someday. Id like to 
ask him: “How do you account 
for an extensive 2-pipe all-radi- 
ators-under-the-main installation 
working fine, although there’s 
not a diversion fitting closer than 
the plumbing supply store?” I 
saw it myself—and up in Maine, 
yet, where people really do get 


cold. 


END 





ye 
INDUSTRIALS 
MARKETING 


D. E. Wins Its... 


For THE 17TH TIME, the “Pulitzer Prize” of busi- 
ness paper journalism has gone to DoMEsTIc ENGI- 
NEERING. 

The coveted award was for the best single issue 
published in an 18-month period in the merchan- 
dising, trade and export fields and was won in the 
Editorial Achievement Competition sponsored by 
Industrial Marketing magazine. 

Industrial Marketing is a leading business pub- 
lication foremost 


and a editorial 


It has sponsored the competition for 


exponent of 
quality. 
business publications for about 20 years 

DomeEsTIc ENGINEERING had to come out ahead 
in a competition that involved 707 entries to take 
this top award. 

We did it with our June, 1960 issue—which fea- 
tured a 49-page special report on wholesaler Walt- 


This is the award: 


First place for the best single issue pub- 
lished during the 18-month period ending 
June 30, 1960 in the Merchandising, Trade 
and Export Classification of Industrial Mar- 
keting’s annual Editorial Achievement Com 
petition, embracing 707 entries. 


This is the magazine: 


Winner of the top award in its classification 
is Domestic Engineering’s June 1960 issue, 
which contains a 49-page special report on 
the direct-to-consumer selling program of an 
industry wholesaler. 


DOMESTIC ENGINEERING 


th Award for 


er Reichle’s direct-to-consumer sales plan. 

We're telling you about this latest achievement 
because we're naturally very proud of it. Seven- 
teen awards is more than four times as many as 
all other contractor and wholesaler magazines in 
the plumbing and heating field together have won. 

However, we're also telling you about it for a 
more important reason. 


Here's Why It’s Your Award, Too 


This award isn’t just ours. It belongs as much 
to you, our contractor and wholesaler readers. 

A magazine can be only as good as its readers 
want and expect it to be. Over the years, you’ve 
supported us with your readership, your sugges- 
tions, your plaudits, your criticisms, and your full 
cooperation when we've called on you to partici- 
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This is the technique that won the award: 


A six-man editorial team from DE inter- 
viewed the wholesaler’s contractor-customers 
to measure their reactions to his plan and its 
possible effect on industry distribution patterns. 
We evaluated the merchandising capabilities of 
contractors in the area. We talked to the whole- 
saler’s retail customers. 

Because of widespread misinformation about 
the direct-selling plan’s legality, we analyzed the 
plan from the standpoint of its legal implications 
(and found it to be legal despite an earlier dis- 
senting opinion from the industry’s largest con- 


tractor organization). We interviewed the plan’s 
originator on six separate occasions to probe his 
reasons for departing from established industry 
procedures. 

And finally, we evaluated the plan from the 
standpoint of its effect on the industry’s service 
to the consumer and the industry’s own self in- 
terest. We concluded that the plan is not in the 
best interests of either the industry or the con- 
sumer. And we urged the wholesaler to discon- 
tinue his plan, and the industry as a whole to 
discourage similar types of selling elsewhere. 





Editorial Achievement... 


pate in our numerous editorial depth surveys. 

You’ve also made a lot of demands on us. In 
striving to meet these demands, we've had to keep 
our editorial standards high. 

The way the “Reichle Plan Report” came to be 
written is a perfect example of what we mean. 

For a year after wholesaler Walt Reichle intro- 
duced his direct-to-consumer sales plan in 1959, 
it was milked dry for its news value by some seg- 
ments of the press. 

As one of the country’s leading wholesalers, 
Reichle’s name in the headlines was bound to 
attract attention. As one of the pace-setters in the 
industry, his “unorthodox’ departure from the 
established paths of distribution was bound to 
evoke a lot of interest on all levels of the industry 
—contractor, wholesaler and manufacturer. 
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So the industry was deluged with reports on 
the plan. But these reports were fragmentary, 
superficial, and, according to Reichle himself, 
“often inaccurate.” They failed to come to grips 
with the basic issues involved—issues that are of 
vital concern to every member of our industry. 

Precisely how did the Reichle plan work? It 
involved advertising direct to the consumer and 
opening Reichle’s showroom to the consumer, but 
it also made provisions for giving contractors a 
percentage of the retail profit if they 
pated” in the sale in any way. 


*partici- 


But what did this mean? What was the nature 
How were con- 
sumers handled in Reichle’s showroom? Where 
did the contractor come into the picture? What 


of the consumer advertising? 


did “participation” in the sale mean? Did it 





17th Award for Editorial Achievement.....continued 


reduce the contractor to a mere labor provider? 

These were among the questions left unan- 
swered. Most important of all was the question: 
What effect would the plan, if widely adopted, 
have upon the traditional methods of distribu- 
tion in our industry? What effect would it have 
upon the quality of service rendered to the public? 

Would contractors in large numbers go along 
with the plan, if it were introduced elsewhere? 
If it were widely adopted, would the contractor 
take less and less of a sales role and eventually 
become a_ hired installer of pre-sold equipment? 

What would happen to the personal contact 
deemed necessary to servicing the consumer in 
our industry? Who would guarantee and service 
the equipment if the contractor became merely a 


labor. broker? 


aJs giving the installing contractor a part of the 
retail markup on a sale made by a wholesaler 
ethical? Is it ethical for 
wholesale and retail? ! 


a man to sell at both 
such a wholesaler com- 
peting on the retail level with good merchandising 
contractors who are his own customers? 

Why was wholesaler Reichle selling at retail? 
Was there something drastically the matter with 
the retail effort of his contractor customers? Could 
other wholesalers justifiably use the same com- 
plaint «is a reason for adopting the Reichle plan? 

Thes¢ 
swering, particularly since the publicity given the 
Reichle plan in some segments of the press helped 
With Reich- 
le’s prestige behind it, the use of the plan could 
mushroom. A depth evaluation of its merits and 
consequences seemed to be called for. 

The National 


Assn. of Plumbing Contractors branded the plan 


were questions that sorely needed an- 


to encourage its adoption elsewhere 


Then came another bombshell. 


illegal and said it would expel any member who 
participated in such a plan. 

This naturally raised another important ques- 
tion. Was the plan illegal? We didn’t think so, but 
so serious a charge needed wide study before we 
stuck our necks out and said it was legal. 


aIn short, there were many facts to be dug out 
and questions to be answered. But there was 
more than that. There were issues to be resolved 

This called for a journalistic effort as far beyond 
simple fact-reporting as modern plumbing and 
heating are beyond the basic mechanics of laying 
a pipe. It called for getting the facts, evaluating 
them and taking a stand on the plan. This is what 
we did with your help. 

We came to the conclusion that the Reichle plan 
was legal and that in the hands of a man like Walt 
Reichle it would be wisely administered. 

We also came to the conclusion that such a plan 


must, nevertheless, be discouraged. If widely 
adopted, it would undermine not only the tradi- 
tional methods of distribution but the quality of 
the service rendered to the public. 

If the contractor abdicates his role as the prime 
contact with the public, we concluded, some of the 
functions inherent in the contractor-retailer role 
fall by the wayside. They don’t pass over to the 
wholesaler. They’re lost. 
offer the service, guarantee and personal knowl- 
edge of the customer’s wants and needs any more 
than a chain or a dtu can. 


The wholesaler can’t 


= The answer to any industry’s ills, the way to 
sell more products is not to change our distribu- 
tion methods, we concluded. It lies in a continued 
and continual upgrading of our merchandising 
techniques. It’s in getting behind industry pro- 
grams more. It’s in working to correct our pres- 
ent abuses and questionable practices. 

How did we evaluate the Reichle plan and its 
consequences? In researching our report, six DE 
editors spent almost two weeks in the Saginaw 
Valley, home of the Reichle Plan. We talked to 
an extremely cooperative Walt Reichle and to his 
contractor customers. We talked to consumers. 

We talked to dozens of wholesalers and con- 
tractors in other parts of the country. And we 
interviewed hundreds of you by mail. 

You showed 
your interest by answering our long question- 


Your response was magnificent. 


naires and by writing us long letters. A busy 
audience of contractors and wholesalers took the 
time to contribute substantially to a printed forum. 

In so doing, you signified your insistence that 
a high level of communication between us—your 
business publication—and you, our readers, must 
be maintained. 


# You proved to us that you’re interested in ideas 
and major issues. You proved to us once again 
that the amount of time, energy and money that 
goes into a project such as our research on the 
Reichle Plan is eminently worth while. 

We appreciate this vote of confidence as much 
as we appreciate your cooperation. In accepting 
the congratulations of the editors of Industrial 
Marketing, sponsor of the editorial competition 
in which we won the award with our Reichle 
Report, we want to include you, our readers, 
among the recipients 

The letter of congratulations we received from 
Industrial Marketing appears on page 25. We 
hope you'll read it. In reading it we hope you'll 
feel that it’s also addressed to you, the readers of 
DomEsTIc ENGINEERING, who help set our editorial 
standards for us and inspire us to award-winning 
editorial excellence. END 
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HERE'S MY VOTE ON HYDROMECHANICS 








Cut out and mail to tl 


Prairie Ave., Chicago 


The tabulation is based on (1) a 
mailed questionnaire from DE 
prior to publication of the story 
on hydromechanics and (2) re 
turns from a coupon that ap- 
peared along with the story. 

At press the sentiment 
favoring a name change—and spe- 
cifically a change to the 
“hydromechanics’ was running 
about 5 to 10 percent greater than 
thet shown in the table 


time, 


term 


Here's what our industry thinks of its 
“image” and the proposal for a new name 








(Figures are in percentages) 


Do you believe the public has an unfav- 
orable image of the plumbing industry? 


Contractors 
Wholesalers 
Manufacturers 


Do you believe a poor image of the 
plumbing industry is justified? 


Contractors 
Wholesalers 
Manufacturers 


Do you think a name change will help 
correct the unfavorable public image? 


Contractors 
Wholesalers 
Manufacturers 


If you favor a name change, do you like 


hydromechanics? 


Contractors 
Wholesalers 
Manufacturers 


Yes No 


70 30 
61 39 
71 29 


Yes No 
59 41 
56 44 
63 37 


Yes No 
44 56 
50 50 
25 75 


No 
42 
39 
85 








Name-Change Proposal 
Stirs Industry Debate 


Are contractors really hydromechanics 


A MANUFACTURER'S proposal to 
change the name of the plumb- 
ing industry to hydromechanics 
has met with a strong and mixed 
reaction. 

As in the case of similar name 
change proposals in past years, 
some people 


highly favor it, 
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? 


*. 
. 


some ridicule it. Interestingly, 
no one seems to be neutral or 
indifferent to the idea. 

This means, of course, that the 

behind the 
proposals—namely the 
nature of the public image as- 
sociated with the word plumbing 


“reason’ name 


change 


-is of deep and abiding interest 
to all members of the industry. 

The latest name change sug- 
gestion comes from Zurn Indus- 
tries, manufacturer of drainage 
system equipment. Last month, 
Melvin Everett Zurn an- 
nounced that they’re changing 
the their Plumbing 
Products Division to Hydrome- 
chanics Division (DE, Nov., page 
75). They invited the industry 
as a whole to accept the new 


and 


name of 


name as more correctly reflect- 
ing the true nature of our in- 
dustry today. 

Hydromechaniecs, according to 
the Zurns, is correctly descrip- 





Are plumbing contractors really hydromechanics? 


(Continued from page 85) 
tive of the plumbing industry 
today 
branch of physics that treats of 


because it means “a 
the mechanics or laws of equili- 
brium and motion of liquids.” 
Plumbing, on the other hand, 
means “the act of using a plumb 
This de- 


scription of the plumbing indus- 


or a worker in lead.” 


try is obsolete, the Zurns main- 
tain. 

ws There’s another good reason 
for a name change besides ac- 
curacy of definition, the Zurns 
The censumer public has 
an inaccurate and in many re- 
“unfavorable” 


say. 


image of 
This 


associated 


spects 
the plumbing industry. 
image is naturally 
with the name. If the name is 
altered, they believe, that will 
be a first and major step toward 
giving the plumbing industry a 
more accurate and 


new, more 


favorable public identity. 

What does the rest of the in- 
dustry have to say about this? 

To find out, Domestic Encr- 
NEERING surveyed all branches of 
the industry in person and by 
means of a 10-point mailed ques- 
tionnaire prior to the public an- 
nouncement in November 
We also invited our read- 


our 
issue. 
ers to send us their opinions via 
a “here’s my vote on hydro- 
mechanics” coupon that accom- 
panied our November report. 

The following is a composite 
of the replies from personal in- 
terviews, mail surveys and cou- 
pon votes. 

Seventy percent of contrac- 
tors, 61 percent of wholesalers 
and 71 percent of manufacturers 
agree that the public has an un- 
favorable image of the plumbing 
industry. 

About 59 percent of contrac- 
tors, 56 percent of wholesalers 


and 63 percent of manufacturers 
believe that the poor image is 
justified to some degree. 

However, only 44 percent of 
contractors, 50 percent of whole- 
salers and 25 percent of manu- 
facturers think a name change 
will help correct the public re- 
lations problem. 

And of those who favor a name 
change, 58 percent of the con- 
tractors, 61 percent of whole- 
salers and 15 percent of manu- 
like 


for the new name. 


facturers hydromechanics 


»QOur respondents were very 
articulate and outspoken in stat- 
ing the reasons for their opinions. 
In essence, those who like hydro- 
mechanics say that “it has a nice 
and 
the 


water, 


professional sound to it” 
that “the 
word ‘hydro,’ 
with 


combination of 
meaning 


‘mechanics’ comprises a 


good description of what the 





Here, in question and answer form, is what our respondents had to say 


on the state of the plumbing industry's image ... what the industry can 


and should do about its unfavorable aspects . 


. and what contribution 


to an improved public opinion a name change might make 


Q.—If you believe the plumb- 
ing industry image is unfavor- 
able, do you think it’s justified to 
some degree? Why or why not? 

A.—More than half the people 
queried said the poor image is 
justified to some degree. How- 
ever, the reasons they gave are 
varied and interesting. 

Many contractors and whole- 
salers feel that the public’s ma- 
jor quarrel with the plumbing 
contractor is on the matter of 
price. And since labor costs are 


so high and comprise much of 
the price charged the customer, 
there is little the contractor can 
do about it except take the time 
to explain his costs to his cus- 
tomers. 

contractors suggested 
that itemization of bills would 
of the 


Some 


reveal how much cost 
price goes for labor. 

One wholesaler put the case 
for the contractor very succinct- 
ly: “Itemize bills to show why 


the contractor can’t send a man 


and a truck out to install a 5 cent 
bibb washer and charge only 5 
cents for it.” 

Others disagreed on the item- 
ization, saying that their experi- 
ence with the practice has 
proved it impractical. 

“If you do a good job of selling 
offer 
quality work, your customer 
won't complain,’ was the way 
put it. 


your quality work and 


one contractor “If you 
itemize your bills, your customer 


will take the list apart, wanting 
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‘typical plumber’ does today.” 
Those who don’t like the name 
hydromechanics’ described _ it 


variously as “silly, ridiculous, 
too high-brow, too complicated, 


too long. 


«In general, those who oppose 
a name change do so on one of 
two grounds. 

1. There’s nothing the matter 
with the public image now. 
Every industry comes in for its 
share of criticism, and ours is no 
exception. 

2. The 


changing the name is not the way 


image is poor, but 


to correct it. Improved public 
relations and better service are 
the keys. Trying to replace an 
entrenched word like ‘“plumb- 
ing’ with “a long, complicated, 
unfamiliar word like hydrome- 
chanics” would meet with resist- 
ance from the industry itself and 


from the public. END 


— 


PLUMBING -HEaTinc. / 


“Fellow contractors, members and moonlighters. . . . 


Sm | 


a | 


” 





to know why ‘this costs this 
much’ and ‘that costs that much.’ 
Itemization gives you more head- 
aches than it takes away.” 
Many contractors asserted that 
it’s the “jackleg” who gives the 
plumbing industry a black eye. 
“They come into the industry 
to make a fast buck,’ was a 
typical comment. “They’re not 
technically qualified and they 
don’t behave like businessmen. 
They’re slovenly on the job and 
take their time getting to it. 
Their poor 


the whole industry a bad name.” 


performance gives 


the 
public for seeking out the jack- 
leg instead of going to a qualified 


= Many contractors blame 


contractor. 

“They go to the unqualified 
installer whose work turns out 
to be all wrong, then they blame 


us for their own poor choice,’ 
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was a contractor’s typical com- 
ment 

Other contractors said a tight- 
ening of local codes would go a 
long way toward correcting the 
poor public image because it 
would eliminate the unqualified 
man who the 


now operates on 


fringes of the industry. 


#Q.—If you think the image is 
unfavorable, what do you think 
the individual contractor or the 
industry as a whole can do to 
correct it? 

A.—This question was an- 
swered in large part by the fore- 
going comments. Many respond- 
ents added, however, that the in- 
dustry hasn’t worked hard 
enough at its public relations. 

“When a plumbing contractor 
hears the industry criticized, he 
should immediately take steps 
to correct the wrong impres- 


sion,’ was comment, 


“whether it’s by writing a letter 


one 


to a newspaper, putting an ad in 
the local paper, or personally an- 
swering by word of mouth.” 

The best thing the industry 
can do to correct a poor image is 
to remove the factors that create 
it, many respondents said. 

“Correct the conditions of 
sloppy workmen in their work, 
appearance and dress,” said con- 
Art Thimble of 
kins, Mo. “Dress up messy look- 
ing trucks.” 


tractor Pump- 


eMany of our other respond- 
ents agreed with him. They also 
reiterated the importance of 
holding the line on wages, more 
show- 

and 
““dip- 


active salesmanship via 
rooms, advertising, 


training journeymen to be 


etc., 


lomatie and tactful’ as well as 
(Please turn to page 88) 





(Continued from page 87) 
good mechanics on the job. 

One manufacturer summed 
up by saying: The image of the 
industry is created, in the last 
analysis, by the people who an- 
swer the telephones and the ones 
who work with the tools. It’s up 
to the contractor to train his em- 
ployees to be 


courteous, well- 


nformed and to do their jobs in 
a clean, workmanlike manner.” 

Q.—Do you feel that re-nam- 
ing the plumbing industry could 
help in changing a poor image? 

A.—As indicated, 44 percent 
of contractors, 50 percent of 
and 25 percent of 
manufacturers agree with the 


Zurns that the time has come to 


whe »lesalers 


change the industry's name. Few 
the Zurns 
themselves—believe that a name 
change will work miracles. 


and this includes 


Everyone agrees that such a 


change would be merely one step 
toward an improved public image. 
Improved service is among the 
other important factors. 
However, 


those who favor the 





LTHFUL * SAFE 


. BE sure It's ° 


fo ha gi ale 


SOUND ADVICE for Philadelphia property owners is enclosed with city tax 


bills in the form of this brochure 


“Before You Build or Remodel.” It 


tells 


what they can and can’t do to their buildings with emphasis on plumbing codes. 


Brotherly Advice on Plumbing Laws 


PHILADELPHIA—This city of broth- 
erly love is sending out some good 
advice with its bad news. Enclosed 
with city tax bills is a unique civic 
promotional brochure, “Before You 
Build or Remodel,’ which tells 
property owners what they can and 
can’t do to their buildings. 

“John 


faucets on and off 


Law lets you turn wate! 
and that’s about 
“Definitely 
forbidden to you, unless you are a 


registered plumber, 


all,” says the brochure. 
are installing 


new fixtures, water lines or drains.” 


a The opening spread of the broch- 
ure recognizes the basic objection 
to building and housing codes—that 
of “interference in the private af- 
fairs 


of a citizen.” It says: 


88 


“Your 


it’s 


copy 


castle—Be sure 
The 
then subtly interprets the impor- 
tance of such 


home is your 


healthful, safe, legal.” 
regulations to the 


homeowner’s health and safety. 


a The brochure also recognizes that 
many home projects 
your 


“are strictly 
It makes the 
point that householders, if they de- 
may refinish their walls, 


own business.” 
sire, “sky- 
blue-pink and the ceiling cerise, 
and no one can say you nay,” but 
when it comes to plumbing, heating 
or electrical installations, certain 
regulations are necessary 
protection that 


“for your 


own and 


of your 
community.” 

When the Philadelphia program 
was adopted, the 


mayor made it 


“Present slums and 
largely the re- 


a point to Say: 
blighted 
sult of years of 
vigorously the 


areas are 
failure to enforce 
city codes dealing 
To tear down and 
redevelop the unsalvageable areas 
will take a billion 

1 generation of effort. 


this job is proceeding, we 


with structures. 


of our city over 
dollars and 
While 
must prevent existing good housing 
from deteriorating into minimum or 
substandard housing 

“This can be done only by vigor- 
ous and efficient enforcement of all 
our city codes.” 

A copy of the brochure may be 
obtained from the Department o 
Licenses and Inspections, City Hall 
Annex, Philadelphia. Write to the 
commissioner. END 
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change feel strongly that it 
would be a major first step 
toward elevating the industry in 
the public mind—because it 
would disassociate the modern 
hydromechanic (plumbing con- 
tractor) from the jackleg or the 
outdated picture of a man in 
dirty work clothes. 


» Q.—If you favor a name change, 
how do you like “hydromechan- 
ics?” Would you prefer another 
name? 

A.—As already indicated, 58 
percent of contractors, 61 per- 
cent of wholesalers and 15 per- 
cent of manufacturers like the 
word. 

Here are among the reasons: 
“Hydromechanics are what we 
are. I’m not a plumber. Few con- 
tractors are anymore.’—Con- 
tractor Rudolph Landry, Port 
Arthur, Tex 

“T agree that a name change 
will ‘elevate’ us in the public 
mind. Here’s why. Yesterday I 
stopped and asked a lady where 
the undertaker’s residence was 
located. She promptly replied. 
The funeral director’s residence 
is on the next block.’”—Contrac- 


(Please turn to page 106) 


New Name? He Offers 
“Aquappliances ” 


WASHINGTON, D. C.— | like the 
term hydromechanics. 

The adoption of this word, or at 
least one beginning with “hydro,” 
“aqua” or some related root, 
would be effective as a first step 
toward gaining a new image for 
the plumbing industry. Perhaps 
plumbing fixtures could be re- 
ferred to as “aquappliances.” 

In addition, we should make a 
concerted industry effort to be 
worthy of a new image. 

W. E. KRAMER 

Executive Secretary 
Plumbing Fixture 
Manufacturers Assn. 
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BETWEEN sessions of the annual meeting of the Institute of Boiler & Radiator 
Mfrs., Dr. Arthur Secord, a guest speaker, finds himself between two I-B-R officers 


as he discusses hydronics with D. J. Quinn, chairman, left, and R. E. Ferry, 
general manager. Quinn is vice president of sales for American-Standard. 


Valance Cooling Gains 
Cited at I-B-R Meeting 


Research results on cooling are reported; 
heating tests with system now underway 


New York City—The valance 
system of cooling is showing “sub- 
stantial progress,” the Institute of 
Boiler & Radiator Manufacturers 
was told at its annual meeting here 
recently. 

The speaker was Warren Harris, 
who has been in charge of I-B-R 
research since its inception in 1940. 
He told of results obtained this 
summer at Urbana, IIl., at a test 
house built by the institute in 1959 
in a cooperative research agree- 
ment with the University of Illinois. 

Harris described the house as a 
tri-level, fully instrumented ‘field’ 
laboratory in which hydronic heat- 
ing and cooling equipment per- 
formance can be studied under ac- 


tual operating conditions. 


alin referring to the valance sys- 
tem tested, Harris said: “It is de- 
signed to heat the home with hot 
water in cold weather and to cool 
it with chilled water in hot weather. 

“The same valance units are used 
for both the heating and cooling 
cycles. These’ units are located 
along the outside walls of the 


rooms near the ceiling level. All 
air circulation, both summer and 
winter, is by gravity. The valance 
installation is a three-zone system 
with all units on each zone series 
connected. One zone serves each 
level of the house.” 


wHarris also said that thus far, 
orly the cooling tests have been 
made. The control system used 
during these tests consisted of a 
thermostat on each zone that 
controlled the operation of the zone 
valve. As long as any zone re- 
quired cooling, the circulating 
pump was in operation and the 
chiller operated to maintain a 
chilled water temperature of ap- 
proximately 40F. 

“The tests were designed to in- 
dicate the effectiveness of the val- 
ance system in producing a com- 
fortable cooling environment in a 
residence,” Harris said. “Winter 
performance is now being observed 
and will be reported to the insti- 
tute at the next meeting in June.” 

According to Harris, the evalu- 


(Please turn to page 112) 
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Thermoelectricity: 
Coming Power Plant 
for Heating Systems? 








4 new experimental space heater may bring 








a radical change to p-h technology. This one 
generates its own electricity without a sound, 


motion, or operational cost to the consumer! 


SPACE HEATER represents unique application of thermo- 
electricity to p-h industry. Motionless and noiseless gen- 
erators (circled area) convert small part of heat into 
electricity to power circulating fan and controls. Gener- 
ators could also be used to power hot water circulators 


IN A COMFORTABLE suburban home, a gas heater electric generators. Without a sound or motion, 


fan churns out volumes of warm air without the 
apparent benefit of electric power. At a coastal 
point, an unusually well lit buoy guides ships 
around a perilous reef. High above earth, an 
artificial satellite beeps strong, steady signals. 

What have these diverse objects in common? 
It’s an energy source to power their electrical 
functions which doesn’t have a moving part yet 
is not a battery. The principle behind its opera- 
tion is called thermoelectricity—the action by 
which certain substances can turn heat into elec- 
tricity or electricity into heat or cold. A thermo- 
electric device closes the fuel line of gas appli- 
ances when the pilot light goes out. 


# The unique space heater was produced in the 
St. Paul laboratories of Minnesota Mining & 
Manufacturing Co. as a “proof of principle” ac- 
complishment, and displayed at the recent Amer- 
ican Gas Assn. convention. 

The gas-fired heater is a standard model. But 
mounted on the front of its combustion chamber 
are a number of finned devices, each no bigger 
than the palm of a boy’s hand, called thermo- 


90 


the generators soak up a bit of the heat and 
convert it into enough current to power the fan 
to 1,100 revolutions per minute. What’s more, 
3M says the generators can just as easily power 
the pumps of hydronic systems. 


« Dr. R. W. Fritts, project manager of 3M’s 
Thermoelectric Products branch, says flatly: 
“With the new materials now available in com- 
mercial quantities, the entire electric power re- 
quirements of gas heating equipment can be 
supplied directly from a thermoelectric gener- 
ator.” 

Since the system generates its own electricity, 
it not only cuts the cost of operation but also 
permits continued heating during power failures. 
There are some comfort advantages as well: The 
output of the fan or pump is regulated not by an 
on-off switch but by the slow increase or decrease 
of heat in the combustion chamber. In the case of 
forced air units, this eliminates noise and sudden 
drafts. In both forced air and hydronic systems, 
sharp changes in heat output are avoided. 

In the 3M space heater, the generators are 
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COOL AIR 
THERMOELECTRICALLY 


POWER PACK: Heart of generator shown in circle at left 
is thermoelectric module (above). Small units are wired 
in series to build up current. Combustion chamber wall 
heats module’s plates (at top) and moving air cools fins, 
creating temperature contrast needed to make electricity. 


mounted near the intake fan so that while a tem- 
perature of 130F is maintained on the cooling 
fins of the devices, the parts pressed against the 
furnace wall are at 500F. The 8 watts and 2.3 
volts developed because of this temperature dif- 
ferential sets the fan spinning to push out 400 
cubic feet of warmed air each minute 

The firm points to its prototype heater only as 
proof that it can be done. Dr. Fritts predicts 
that the final generator design would probably 
be much 


more compact, 


amount of furnace surface. 


covering a_ smaller 


=» Contractors are most familiar with thermo- 
electricity as the 29-year-old safety device used 
in gas appliances to automatically close the fuel 
supply line when the pilot light goes out. 

3ut the history behind the principle goes back 
even farther to the early 1800’s. Then a German 
physicist named Seebeck found that he could de- 
velop a current by heating one junction of two 
dissimiliar electrical conductors. 

Until 1932, however, this effect remained mostly 
a scientific oddity because available materials 
weren't efficient converters. 
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INSTALLATION OF THE 3M THERMOELECTRIC 
GENERATOR ON A TYPICAL SPACE HEATER 


Thermoelectric generators are being consid- 
ered to power satellite and space probe equip- 
ment, using the heat of radioactive isotopes; to 
light navigational buoys, at much less cost and 
maintenance time than present battery-powered 
devices; and to provide a dependable source of 
current to combat electrolytic corrosion in gas 
pipe lines. 

Thermoelectric devices can cool as well as heat 
—when electricity is applied instead of heat—so 
“spot coolers” are now available to counter un- 
wanted heat in electrical equipment such as fluo- 
rescent lamps. 


= How close is the 3M space heater or hydronic 
system to marketing? The company says that 
much development work is still required to design 
equipment that will sell at competitive prices 
But some indication of the speed with which this 
can come is the rapidity with which thermoelec- 
tric devices came of commercial age. In 1958, for 
example, the generators cost several thousand 
dollars per watt output to produce. In the two 
years since, the price of construction has dropped 
nearly tenfold. END 
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2nd article of a series... 


New Tools, Techniques to 
Help You Cut Job Overhead 


Contractors who are shopping around for labor and time-saving 
equipment and ideas will be interested in the tools and techniques 
introduced by some of the major manufacturers in recent weeks and 
A PIPE DOPE in tape form for illustrated in these pages. 
fast, tight coupling of metal, 
plastic and other pipe mater- hel ‘ol al 
ee ian oceans Bahn can help you cut job overhead. 
Manville. It prevents joints in 
all types of piping systems corresponding numbers on the postage-free inquiry card on page 
from “freezing” and comes in 130. Allre nin with tee deine | f. ae mee 
pocket-sized rolls. For more de- ou. requests wl e forwarded to the manutacturers : 
tails, check No. 74 on postage- 
free reply card, page 130. 


This is the second article in a series featuring new products that 


For further information on the products shown, merely check the 


oe aes 


NEW ATTACHMENTS for its famous pipe thaw- TO DETERMINE EXACT.TYPE AND SIZE of 
ing machine that enable it to thaw, heat, 
solder and braze have been announced by 
Trind! Products. Check No. 75 on reply card. 


removable faucet 
seat needed to replace an existing worn, pitted or corroded 
removable seat, the J. A. Sexaver Mfg. Co. has developed 
this precision gauge. Check No. 76 on reply card for details. 


A HYDRAULIC PIPE CUTTER designed for fast, clean cutting 
jobs on 10 through 20-inch cast iron water mains is offered 
by Wheeler Mfg. Corp. The unit is installed by two men, 
and the pipe is cut by one. Check No. 77 on reply card. 


THIS 2-WAY DESK-STYLE RADIO with space-saving 
design is from Motorola Inc. With the unit, con- 
tractors can communicote with vehicles or per- 
sons carrying special radiophones. Check No. 78. 
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A HOLE CUTTER for manual or electric operation which will 
cut perpendicular holes up to 18 inches in diameter with- 
out cams, patterns or layouts in pipe and tanks is available 
from Steffan Mfg. For details, check No. 79 on reply card. 


A FITTING BRUSH with high-carbon 
steel bristles comes from Mill-Rose 
Co. Check No. 81 on reply card. 


A FUEL TANK which gives up to 2'2 
more hours of burning time at no 
increase in price is this 14.]l-ounce 
capacity propane fuel cylinder from 
Turner Corp. Check 82 on reply card. 


Continued on page 94 


PORTABLE LOCK ROLLER (for fabricating sheet metal 
rolls seams up to 30 feet per minute and follows 
sharp curves down to 10-inch radius. A product of 
Millers Falls Co., the roller operates automatically 
from a 5-amp motor. Simply position it on the open 
seam, bring down the locking bar and press the 
trigger. For details, check No. 80 on reply card 


A NEW CRAWLER TRENCHER, which features a jaw clutch mech- 
anism for ease in steering and maneuvering, is available from 
the Charles Machine Works. The crawler comes in two models, 9 
and 12 horsepower, and is an addition to the company’s Ditch 
Witch line. It is reportedly ideal for digging in rocky or frosty 
soil. Check 83 on reply card for further information. 
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PRECISION TAPS AND CUTTERS for preparing malfunc- 
tioning faucets and valves for new removable seats are 
now available from the J. A. Sexaver Mfg. Co. in Step 
1, a tap of proper size is screwed onto the shaft of a 
special reforming tool, and the tool is then attached 
to valve or faucet to tap the full length of diaphragm. 
In 2nd Step, a cutter is used to form smooth “sealing” 
surface in body of fixture. In Step 3, the new seat is 
screwed into place. Check 84 on reply card for details. 


FOR OVERHEAD DISTRIBUTION of steam, hot water, 
process liquids and refrigeration lines, Ric-wil Inc. has 
developed this prefabricated piping system. Aluminum 
foil and fiber glass cloth cover the pipe and insulation. 
Check No. 86 on reply card. 


A PORTABLE, AUTOMATIC DEVICE for cleaning 3 to 6- 
inch sewer lines up to 165 feet has been developed by 
Marco Products Co. Check 88 on reply card. 
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Continued ... 





A DRILL GUIDE for use with any portable drill is guar- 
anteed by its makers, Ames Precision Machine Works, 
to produce straight holes in any direction. Secured to 
the drill by a clamp, the new accessory assures true 
horizontal, vertical or angular holing, and may also 
be used for countersinking and reaming “in line.” Two 
graduated dials regulate the up-and-down and left-and- 
right positions of the drill. For further information, check 
No. 85 on the reply card, page 130. 


A FASTENING KIT is available from Ramset at a price 
below the cost of the items if each is purchased indi- 
vidually. Carrying case contains a fastening tool for 
close spaces, a shock-absorbing hammer, 100 drive pins 
and studs. Check 87 on reply card. 


A UNIT THAT CONVERTS a rotary drill to a power ham- 
mer for masonry anchoring is this drill-hammer from The 
Rawlplug Co. Check 89 on reply card for further details. 
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je oHERMETICALLY SEALED 
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MAWNITIZED 
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J}. CONSTRUCTION 


J 


THRUST 
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LINE OF DEPENDABLE 
DBMERSIBLE MOTORS 


e710 4Q we. 


® 
. SUNESTRUC (twin gto unitized For 6iWehvand larger 
construction extends Franklin Perfomainee and ~ © EY woll. UNO TS 
includes afh.time- 
fongevity. i higher ratings for pumps to serve. proved, ex€lupive 
institutions, motels, ranches, small. urban com 5; and ; Bronkiiafeatures that 
_ a make a better motor. 
for air conditioning, irrigatidtiG@nd industrial installations 
wewherever dependability is of first consideration. 


Write for UNESTRUC® illustrated brochure. 
a 


G) A Franklin Tradename 


Prahklin Electiic (e.. Inc. 


Check 12-095-01 on Reply Card 
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ETERS 
* MAID-O-MIST inc, 


Vent Air CONTINUOUSLY 
EASY TO INSTALL 


Eliminate air from hot water heating and chilled water cool- 
ing systems! Install on mains, pipe lines, unit heaters, chillers, 
convectors, radiant panels, coils, etc. 





The No. 7 Series Auto-Vents 


C f \ - Ve 
float operated valv« 


No. 7 Auto-Vent 
For vertical mounting only 
Size 436” x 214” with Ve 
1.P. female connection 


Jo. 77 Auto-Vent. The No. 77 is of R Auto-Vent, Bright Brass. 75 Ibs. pressure 
t um gn as the N xcept Auto-Vent, Bright Brass. 75 ibs. pressure 
Auto-Vent, Bright Brass. 75 ibs. pressure 
Auto-Vent, Bright Brass. 150 Ibs. pressure 
Auto-Vent, Bright Brass. 150 Ibs. pressure 
Bonnet Assembly for No. 71 and No. 74 
mG pigsvnd Bonnet Asscmbly for Nos. 7, 77 and 78. 
=> ; nvectors, pipe . 777 Self-Closing Valve Core for Nos. 7, 71, 
No. 77 Auto-Vent ¢ 4 | tiot WV here i 74, 77 and 78. 


Venting Overhead Hot \V ast ( , use ] 7A . 7A Connector for Safe Waste 
or Chilled : I eeie 


Water Heating Mains 





These products 
are only part 
of the large and 
complete 
MAID-O’-MIST 
line of Heating 
and Air 
Conditioning 
specialties. 
For more details 


see your jobber No.71 No. 74 No. 78 


Auto-Vent 4" Auto-Vent 1/4" Auto-Vent V/s" 
or send for Male 1.P.T. Female 1.P.T Male 1.P.T. 

Connection Connection Connection 
catalog. 


ST, 











wel) 
JTRS 
* MAID-O-MISTine 


Where water is used for heating or 

cooling, they automatically vent air on 

Radiators Convectors 

Fan Coil Units Baseboard Radiation 

Overhead Mains Radiant Panels 
Small Unit Heaters 








NO AIR CHAMBER NECESSARY 
No. 27 and 37 Auto-Vents are 





The 
No. 27 Auto-Vent pend i 
For Horizontal Mounting Only 

with Ve” IP struction rl 


e 
female side connection. N 7 
oO 


) 1 
l¢ opel es. Their co1 


SET 


Size 3” x 212”. ne same as 


11 
smalie S1zZ¢ 














Auto-Vent, Bright Brass. 50 Ibs. pressure 
Auto-Vent, Bright Brass. 50 Ibs. pressure 
Bonnet Assembly for No. 27 and No. 37 
Self-closing Valve Core for No. 27 and No. 37 
Connector for Safe Waste 


No. 37 Auto-Vent a : 


For Horizontal Mounting Only No. 7A No. 666 Valve 
with Ve” LP. vertical Connector for Core for No. 27 


male bottom connection Safe Waste & No. 37 
Size 3” x 21 





For convectors, baseboard and free-standing radia- 


tion. For vertical or horizontal mounting. Size 114” 


we 


x 2” with 's” LLP. male connection. 


The No. 72 Auto-Vent i: 
ieee, Breen All ex 


ex): 


the 
to f 
The No. 72 Auto- vel 
Vents are packaged 
in a counter display 
carton as shown 
above. Each carton 
con*ains 12 individ- 
vally boxed valves 


tv] 


No. 72 Auto Vent 


No. 72 


Auto-Vent 


For Convector Radiators For Free Standing Radiators For Baseboard Radiation 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILLINOIS 





Check 12-098-01 on Reply Card 
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ARIZONA PUBLIC SERVICE 
COMPANY SAVES 50% WITH 


ID PIPE 


made of ABS Plastic 


; css > 
Ten 20-Fft. lengths of rigid pipe after being coupled. 
Two workmen did this job in only 20 minutes! 


Pe 








Workmen joining two sections of 14" rigid pipe. 


RIGID PIPE GAS SYSTEM INSTALLATION OFFERS 
NEW PROOF OF SUPERIORITY OVER CONVENTIONAL TYPE 


Big news for happy housewives in Gila Bend, Arizona— 
the convenience of gas utility service for the first time! BE ABSolutely SURE... 
important news for utility companies everywhere—the INSIST ON RIGID ABS PIPE 

50% savings over cost of conventional pipe gained by 

use of Anesite rigid ABS pipe made of CYCOLAC : made of 

throughout the system! Saved precious man-hours, too! 

Arizona Public Service Company completed the job in @ ©) ff yA\ c 
record time . . . insured a failure-free system with this . fei 
lightweight, leak-proof, AGA-approved pipe. Another . 
example of better service ... bigger savings from rigid 


THE BORG-WARNER PLASTIC THAT IS 
plastic pipe in vital municipal installations! TOUGH, HARD AND CORROSION-RESISTANT 


Write for the name of your nearest supplier P MARGON 


MARBON CHEMICAL BW vivision BORG-WARNER 


WASHINGTON WEST VIRGINIA 
Check 12 Fenty Card 
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STABLE FLOW AT THE FAUCET ASSURED... 


regardless of 
water service line 
pressure variation 


... with a “I U = LLE R: 


H-9300 REGULATOR on the line... 


You can eliminate call-backs and complaints due to 
high water service pressures by installing a dependable 
Mueller H-9300 Regulator in the line. 


Accurately controlling the output pressure regard- 
less of the flow, you’ll find splashing and water hammer 
problems virtually eliminated. With the reduced pres- 


sure, faucet seats last longer, piping joints and valves 
For water, air 

and oil services with inlet receive less stress. The accurately proportioned seat 
pressures to 250 p.s.i. 
Outlet pressures 

from 5 to 125 p.s.i. 


assures stable flow at all pressures. 


MUELLER CO. 
DECATUR, ILL. 


Factories at: Decatur, Chattanooga, Los Angeles; 
in Canada: Mueller, Limited, Sarnia, Ontario. 


Write for com le te information 


and speci fications. 


Check 12-100-01 on Reply Card 
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PLUMBING 


CRANE CRANE 


HEATING 


best of all! 


Y 
* 
® 

* 

e 

# 

e 


AIR 


CONDITIONING 








Streamline your buying this way—and 
you'll find it easier to sell 
Plumbing —Heating—Air Conditioning 





You do everything to make it 
easy for prospects to buy from 
you. So why mix brands when a 
single brand can enhance the 
total value. Why specify just one 
Crane line, or two, and miss added 
sales that come with ease when 
you use all three? All three in 
every price range! 

Your prospects believe in Crane 
as a symbol of quality—in product 
and workmanship. Cash in on 


their interest and pre-sold atti- 


tude. A buyer who favors Crane 
Plumbing is one who wants Crane 
Heating. And when you write the 
specification for Heating, you’re 
two-thirds the way toward all- 
Crane quality. Air Conditioning 


by Crane gives you your full profit. 
Why settle for part profits— 
when all the Crane lines can give 
you so much more! Ask your 
Crane wholesaler for details on 
the full line of Crane Plumbing, 
Heating and Air Conditioning. 
Check 12-101-01 on Reply Card 
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CRANE 


PLUMBING 
HEATING ¢ AIR CONDITIONING 


P.O. Box 780, Johnstown, Penna. 
VALVES « ELECTRONIC CONTROLS « PIPING 
PLUMBING « HEATING « AIR CONDITIONING 
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Chancery of the Embassy of. Switzerland, where gas provides heat for com- 


National Rifle Association of America. New building is heated throughout 
fort through a Lo-Blast Burner. 


with Lo-Blast Gas Burners, installed on roof to save valuable space. 


\ 
im 


Nya | 
‘ase 7 hy O N Y's 


r “a 
St. Anthony's High School. The Lo-Blast Gas Burner keeps the entire 
building comfortably warm, from classrooms to the spacious gym. 


b comand WR vs 
a 


= 


es 


Economite and Lo-Blast Power Gas Burners operate silently, cost 
less to install, are well suited for down-draft boilers, and are avail- 
able in capacities from 70,000 to. 20,000,000 BTU. 


In Washington, D.C....cost-conscious 
building owners heat with LO-BLAST GAS burners 


Private homes, clubs, schools, government build- 
ings, industrial plants...all types and sizes of build- 
ings in Washington... get top heating efficiency and 
unbeatable fuel economy with Lo-Blast Power Gas 
Burners. Consistently low operating costs reflect the 
advantages of this type of burner. 

Versatile Lo-Blast burners adapt easily to any boiler 
or furnace. With their “inshot” design, all compo- 
nents are outside the firebox for easy access and 
longer life. Burners operate automatically with 
forced air injection, independently of variable chim- 
ney drafts. You get greater combustion efficiency 
with all the conveniences and economy of gas heat. 
For information on Lo-Blast Gas Burners—and their 
smaller counterpart, the Economite—contact your 
local Gas Company, or write to Mid-Continent Metal 
Products Co., 1960 N. Clybourn Ave., Chicago 14, 
Illinois. American Gas Association. 


Neisner Variety Store « Electronics Cleaners + Dickey’s Dry Clean- 
ers « American Security & Trust Co., Pa. Ave. Branch + Peeler’s 
Cleaners « Clothes Doctor + McBride’s Five and Ten + Call Carl’s 
Auto Repair » Holy Comforter School + Charles H. Tompkins Resi- 
dence « St. Paul’s Lutheran Church « Kensington Fire Department 
A. S. Aloe Building » Washington Loan & Trust Company « Electri- 
cal Workers Union Building + Second Baptist Church + Apartment 
—66 New York Avenue « Hungarian Relief Agency + Ransdell, Inc., 
Printing Shop and Office » Luther Rice Church + James Vito Apart- 
ment * Washington Maid Ice Cream Plant + Harvey’s Restaurant 
Farragut Medical Building + Bolling Field Mess Hall + Quick Car 
Wash Company, Inc. « Devitt School Building - Wissinger Chevrolet 
Garage « St. Matthew’s Church + Stidham Tire Company « National 
Bureau of Standards + Old Dominion Bank + Beverly Plaza Valet 
Service + Stratford Hotel « Town and Country Cleaners «+ National 
Professional Engineers Society Building + Best & Co. Retail Store 
O’Donnell’s Restaurant «+ St. Leo’s Catholic Church + Holy Name 
College » Telephone Company Garage » Temporary Building, Capi- 
tol Hill « Posin’s Delicatessen & Bakery + Arthur Capper Dwellings 
(Federal Housing) - IBM—Vanguard Headquarters - Takoma Park 
Presbyterian Church « 2117 E St., Apartment + 2116 F St., Apart- 
ment + 2500 Q St., Apartment + Cherrydale Methodist Church 
Bolling Air Force Base + 3300—16th St., Apartment + Crusty Pie 
Bakery « Firestone Recap Shop « St. Paul’s Lutheran Church « Grace 
Methodist Church + Hogates Arlington Restaurant +» Sulgrave Club 


FOR HEATING 6 GAS IS GOOD BUSINESS! 


Check 12-102-01 on Reply Card 
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Enqueervd lo 
?, RETAIN YOUR PRODUCT LEADERSHIP 





rblea Desigued i rtlea Descgued 
CONTOUR POWER ASSEMBLY : 


RAPID RESPONSE REMOTE 
Increases power element life as BULB AND WELL 
much as 10 tim pe q @ ark sian ute 


es over other 
designs by reducing extreme 


iTS alate Moh Mal Mello] olalgele lume iielale! 
ard construction on all ALCO '"'T 


Series and HTL" Series 


ALCO = 


*THERMO EXPANSION VALVES 


to 60 tons, PROPANE from 1 ton to 88 tons © 
ot ee a 


Call your ALCO WHOLESALER—Write for Bulletin 171-56 





° BUY SECURITY 
e BUY QUALITY 
e BUY ALCO 





The one complete line of refrigerant controls: Thermostatic Expansion Valves - Refrigerant Distributors - Solenoid Valves 
Refrigerant Filter-Driers - 


Suction Line Regulators + Flooded Evaporator Controls and Reversing Valves 
Check 12-103-01 on Reply Card 
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PACKING UNIT 
and 


brass gland 
prevents 
leaks here 


PATENTED 
SWIVEL 
STEM 
PREVENTS 
SEAT 
WEAR 
ai aallale hice 
leaks 
roFare| 
frequent 
repairs 


WALL 
SHOULDER 
FOR 
TIGHT 
FIT 


COT ILNL AAELIE SE! ELE SLOLL LELICE EOE 


peep TONY 


SWIVEL 
STEM 
PREVENTS 
WEAR 


SOLD ONLY 
THROUGH 
RECOGNIZED 
WHOLESALERS 


THREADED 
OR COPPER 
CONNECTION 


SWIVEL-SEAT 
Fhost-Proof 
FAUCET 


The only silleock with ALL the 
quality features, Designed for trou 
ble-free outside use regardless of 


Two types, either with Ya" 
or “a” copper combination connec 
tion; or with threaded 3” F.LP 
and ¥" M.LP. combination connec 
tion. =wriTe FOR PRICES AND 
QUANTITY DISCOUNTS 


BUCKEYE VALVE & MIG. CO, 


weather 


; 








Meund and 18th St 


COLUMBUS 5, OHIO 
Check 12-104-01 on Reply Cord 
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News 


(Continued from page 16) 
making repairs, we will gladly give 
it to you. 

And We Can Give You Credit: 

We maintain a credit department 
whose services are available to 
those who may need them. 

The letter concludes: 

This may seem like a long an- 
But 
asked it. It has 
given us an opportunity to review 
and 


swer to the fellow’s question. 
we are glad he 
our operation to strengthen 
our resolve to give you the finest 
wholesale supply service available 
anywhere. 

The services listed here are serv- 
ices we can perform for YOU 
every day in the year. We can do 
them better—and 


more econom- 


ically—because we are specialists 
in this field. If you are not taking 
advantage of these services, you 
are not operating as efficiently and 
as profitably as it is possible for 
you to do. 

Remember, you can get it from 
Kiefaber’s, where service is not a 


mere word, but a way of life. 


Chicago Group Honors 
the Late Dr. Bundesen 


CHICAGO Dr. Herman Bunde- 
sen, who died recently after serving 
for 38 years as president of the Chi- 
Board of Health, has 
honored by the Plumbing Contrac- 


tors Assn. of Chicago for 


cago been 
his long 


record of public health work. (De 


Grote Celebrates Opening of New 


tails of Dr. Bundesen’s work ap- 
peared in an item on page 13 of the 
April, 1960 DE.) 

The group passed a resolution at 
a recent meeting stating, in part, 
“our association and other industry 
groups will miss infinitely the con- 
geniality, counsel and 
Dr. Bundesen.” 

Dr. Bundesen was an honorary 


advice of 


member of both the Chicago and 
national plumbing contractor asso- 
ciations. 


Carrollton Challenges 
Trade with $10 Offer 


CarrOLLtTon, O.—To dramatize its 
claim that “no plumbing wholesaler 
or dealer has to carry more than 
one line of stainless steel sinks if he 
standardizes on Carlton,” a unique 
challenge is being made to the trade 
through advertising and point-of- 
sale posters this fall by the Carroll- 
ton Manufacturing Co. here. 


= Page advertisements state that if 
a Carlton sink “can’t be made to 
meet your specifications, the man- 
ufacturer will be glad to send you 
a 10 dollar check as compensation 
efforts.” All 


received must cover specifications 


for your orders thus 
calling for actual home, plant or in- 
stitutional installations. 

Carrollton has made. stainless 
steel sinks to meet custom specifi- 
cations for some years, but has ney 
er publicized the fact 

By adding 


new line scullery 


Indiana Plant 


LUNCHEON GUESTS at the dedication of the Grote Manufacturing Co.'s new 
plant in Madison, Ind., include, left to right, Mark Lytle, mayor of Madison 


Walter Grote, Sr., president of the firm 


president; Dr 


Fred Keyser, Grote financial vice 


John Horner, president of Hanover College in Madison; William 


O'Brien, vice president of the Standard Life Insurance Co. of Indiana; and 


William Grote, the company’s treasurer 
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sinks and stainless steel cabinet 
sink tops, the company now has 
available for immediate delivery 
200 different stainless steel 
sink models and sizes. 


over 


Further information on the new 
program is available from the com- 
pany here, or from Carlton sink 
representatives throughout the 
country. 


Form New Georgia 
Wholesaler Group 


ATLANTA, Ga.—Clyde Boggs of 
Boggs Supply Co. has been named 
president of the newly formed 
Wholesalers’ Assn. of Georgia, a 
group of 15 wholesalers of plumbing 
and heating materials in metropoli- 
tan Atlanta. 

Other officers are Clyde Roddbell, 
vice president; J. D. Childers, ex- 
ecutive secretary, and Everett 
Brooks, treasurer. 
Childers, the 
group’s prime objective is to “ac- 


According to 


tively promote those practices and 
methods of doing business that will 
provide for a stronger basic market 
the 
and contractor.” 


for manufacturer, wholesaler 


s Member companies in addition to 
the Boggs firm are Apex Supply 
Co., Atlas Co., Central 
Plumbing Supply Co., Cowan Sup- 
ply Co., Crane Supply Co., Ebcap 
Supply Co., Horne-Wilson, Inc., L 
& N Supply Co., Noland Co., 
Plumbers Specialty & Supply Co., 
Pyramid Supply Co., Slife Supply 
Co., and Stein Steel & Supply Co., 
all of Atlanta, 
Plumbing Supply Co., 


Supply 


and Southeastern 


Decatur, Ga 


Serfass Heads Air 
Conditioning Institute 


Bea h, Fla R K 
Serfasa was elec ted president of the 
Ai 


Institute at ite annual meeting here 


Holly wood 


Conditioning & Nefrigeration 


last month. Serfass, who ia mana 
ver of Weatinghouse Eleetric Corp,’s 
Air Conditioning Division at Staun 
ton, Va Rudolf 


chief executive offeer of the 


Berg es 
Tryet! 


Lee eods 


tute 
Other officers include three vice 

Russell 

president of Carrier Corp., 


cuse, N ai L. N 


of engineering 


vice 
Syra 

Hunter, director 
for Co.'s 


presidents Gray, 


Crane 
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Plumbing, Heating & Air Condi- 
tioning Group, Johnstown, Pa., 
(both re-elected); and F. J. 
Kreissl, president of the Detroit 
Controls Division of American- 
Standard, Detroit. 

The ARI president has 
served as vice president and chair- 
man of the Institute’s Planning 
Committee for the past year, and 
has been active in the affairs of the 
association over a long period. 

In addition to the officers, four 
new directors were named by ARI. 


Brady 


new 


They are: Cecil Boling, president 
of Dunham-Bush Inc., West Hart- 
ford, Conn.; Joseph Elliott, presi- 
dent, York Division of Borg-War- 
ner Corp., York, Pa. (both directors 
at large); L. P. Benua, executive 
vice president of the Ebco Manu- 
facturing Co., Columbus, O. (rep- 
resenting the Water Cooler Sec- 
tion); and J. G. Landrigan, general 
sales manager of the United Wire 
& Supply Corp., Providence, R. I 
(representing the Tubular Products 
Section). END 


AIR VOLUME CONTROL oun 


STANDARD OF THE WATER SYSTEM INDUSTRY SINCE 1939 











As original equipment and for 





























replacement, Brady air volume 
controls are the most dependable 
and economical units available. 
Copied, but not duplicated, Brady 
controls are completely self- 
contained units that have no 
parts extending into the tank. 
Rugged and compact, they are 
not easily damaged, and operate 
efficiently year after year. 




































































Factory-sealed and tamper- 
proof, the AV-100 Air Con- 
trol serves all tanks to and 
including 120-gallon, 


Five models of original 
Brady Aur 
tanks from the smallest to 
220 gallon 


Control serve 


Write today for catalogs and 


complete information, 


AIR CONTROLS, INC. 


18th & Ebright Streets, Muncie, Indiana 


Check 12-105-01 on Reply Card 





Are Plumbing Contractors Really Hydromechanics? 


(Continued from page 89) 
tor Wayne Crutchley, McLean, 
Ill. 

“Tt would virtually eliminate 
the jackleg, as 99 out of a 100 
wouldn’t be able to spell hydro- 
mechanics, let alone pronounce 
it."—Contractor M. Hays John- 
son, Summerville, W. Va. 


“Hydromechanics is a good 


name because a plumber is a 
skilled professional businessman 
and this name would finally give 
each plumbing con- 
tractor the respect and dignity 
he strives for and which he has 
earned.”—Contractor John Gal- 
lagher, Jersey City, N. J. 


“The name plumber in many 


individual 


people’s minds is associated with 


New! Balancing Valve 
That Never Forgets! 





Illinois “memory” device gives you 
one valve to do two different jobs! 





& A unique intern il “memory” device in the new 


Illinois Water Balancing Valve gives you one unit 
that does the work of two different valves 
It's a balancing valve 


Extremely accurate bal 


ancing is, assured with 360 degrees stem rotation 
ind a corresponding extension of the throttling 
range. Low pressure drop through the valve is 
achieved by internal streamlining and by having 
the bonnet mounted at a 45 degree angle to the 


piping. 


It's a shut-off valve 
in your system can be tightly shut-off and service 


performed. When the unit is returned to use, the 


Illinois “memory” device limits the valve opening 
to its initial balance point 


The Illinois Balancing Valve eliminates one 


complete valve and fitting in every unit, simplifies 


installation, and- reduces system maintenance. It 


prepares your system for both accurate water flow 


regulation and absolutely tight shut-off 


WRITE TODAY FOR OUR NEW BALANCING VALVE BULLETIN 


a Aix Fitter 


COMPANY, INC., 


LOUISVILLE, KENTUCKY 


Ulinois is a fomous brand among AAF products 


Check 12-106-01 on Reply Card 


The return line of any unit 


a low-class man. The new name 
would give the contractor more 
prestige as a 
Contractor 
Worth, Tex. 


businessman.” — 


Harry Kent, Fort 


»Some respondents registered 
firm disapproval of the 
Here are typical comments: 

“I object to hydromechanics 


because there’s more to plumb- 


word. 


ing than supplying water to gen- 
erate electricity.’ — Contractor 
Ralph High, Advanced Plumb- 
ing and Heating, Elkhart, Ind. 

“The impression I have is that 
when the public thinks of a me- 
chanic, it thinks of a man who 
works with engines. My choice 
of a name would be hydroengi- 
neer.”’ Contractor John Rin- 
gler, Reed City, Mich. 


=» “Hydromechanics leaves us 
wide open to accusations of pom- 
posity and obfuscation of basic 
activity.’—Contractor Bill Bell- 
weather, Whichmic, Mich. 

“Although changes do take 
place in our industry, resistance 
to drastic change is always 
This suggested name 
change is too drastic a departure 
from established 
Wholesaler Karl 
Mentz, Me. 

“You cannot break down gen- 
erations of living with an ac- 
ceptance of a term. You might as 
the word 
mountain or river.’—Wholesaler 
Jack Bright, New York City. 


strong. 


isage:’” — 
Pufetter, 


well try to change 


s“Hydromechanics suggests 
something out of this world. We 
should recognize the plumbing 
contractor for his ability 
Good are 
sanitary engineers and designers, 
and that’s what we should call 
them.”—Wholesaler D. W. Shef- 
fy, AAA Wholesale Inc., San 
Angelo, Tex. 

“lve been in the plumbing 
business for over 60 years and 
have never been ashamed to tell 
anyone I’m a_ plumber. The 
plumbing industry has been 
I’m proud to be 
called a plumber.’—Contractor 


and 


training. contractors 


good to me. 
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Filter 
Gage 


tells exactly when 
to change filters . . . 


\ 


= 


i 


Ea 
el oo: 
LATING 


lasts indefinitely .. . 


fits all furnace and air 
conditioning units... 


one hole, 60 second installation 


Individually packaged with 
display/merchandising counter 
sales carton. A foolproof filter 
gage that really works sold on 
a satisfaction or money-back 
guarantee. Write for free sam- 
ple and discounts. 


F. W. OWYER MFG. CO. 


P.O. BOX 373-E MICHIGAN CITY; INDIANA 
Check 12-107-01 on Reply Card 


Double 
Assurance 


ALL of Quality 
TOILET ‘iMputse 
TANK 

SWEATING 


JAYELITE #500 Pot'd. 


ANTI-SWEAT 


Tank Liner! 


Fits Inside the Tank 
A Real Money Maker for Spring and 
Summer 


Made of Dow Chemical STYROFOAM 


Famous Patented “BENDS AROUND COR- 
NERS” | 


Slotted Construction 


& Mastic 


GLO-BRITE prooucrs, inc. 


6415 N. Calitornia Ave., CHICAGO 45, ILL. 


Retail 


Mfg. 
Representatives 
Wanted 








Check 12-107-02 on Reply Card 
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Bill Watt, Acme Plumbing & 
Heating, Vancouver, B. C. 

“T’m enclosing an article called 
Title-Itis which deals with name- 
changing for the sake of prestige. 
It does not matter if the name 
derives from Latin or Greek. 
Plumbing and plumber are 
names I’ve been identified with 
for 38 years and I’m proud to be 
called a plumber.’”—Contractor 


John Boyer, Frederick, Md. 


2 Q.—What kind of reception do 
you think a new name for 
plumbing would meet? How 
should it be promoted? 

A.—In general, those who 
favor a name change themselves 
tend to believe it would eventu- 
ally be accepted by the industry 
itself and by the public—but 
only after a great deal of public 
education and a considerable ex- 
penditure of time and promotion- 
al money, mainly at the manufac- 
turer level, 

Few respondents believe the 
changeover would be quick or 
easy. It would take at least a 
generation to replace an en- 
trenched name like plumbing, 
they feel. And then it would 
catch on only if the new name 
were constantly promoted via 
such a mass medium as televi- 
sion, as well as by individual 


contractors in their advertising. 


s The consensus was that a new 
name would first meet with in- 
difference, inertia and ridicule 
not only from a large segment 
within the industry but also 
from the public. 

If those who are serious about 
a name change stick to their 
guns, however, and meet these 
obstacles with persistent and 
positive promotion of the name, 
the opposition would gradually 
wear down, many believe, and 
after that, acceptance would be 
accelerated. 

If enough good contractors re- 
placed the word plumbing with 
the word hvydromechanics in 
their company names, that 
would certainly hasten accept- 


(Please turn to page 108) 


‘I'm an expert 
on AIR 
CONDITIONING’ 


What he means by air condition- 
ing and what you mean by it 
are as far apart as the poles. He 
may be an “expert” but if you 
really want a full picture of the 
latest developments in air con- 
ditioning, you can do this best at 
the Heating & Air-Conditioning 
Exposition. 


Top executives, salesmen and 
design and production engineers 
will be on hand to provide spe- 
cific information and money- 
saving tips about use of related 
equipment, more efficient meth- 
ods of installation, maintenance 
techniques and anything else 
they know from which you can 


profit. 


More than 560 companies par- 
ticipating will constitute the 
most concentrated and versatile 
range of heating, refrigeration, 
air conditioning, and ventilating 
systems, equipment, and compo- 
nents available and applicable 
to your needs, Plan your visit 


now! 


/ Vth International Heating 
& Air-Conditioning Exposition 


Auspices ASHRAE 
CHICAGO, ILLINOIS 
International Amphitheatre 


Feb. 13-16, 1961 


Management: 


INTERNATIONAL EXPOSITION COMPANY 
480 Lexington Ave., New York 17, N. Y. 


Check 12-107-03 on Reply Card 
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(Continued from page 107) 
ance, said one wholesaler. 
Many wholesalers, however, 
feel that contractors themselves 
would resist a name change be- 
cause they’re tired of accusations 
that the plumbing contractor is 
an unpopular fellow. “They’d 
just want to keep the old name 
to prove they’re proud of it,” 
was a typical observation. 
This contention is borne out 


VANCE 


by what some contractors them- 
selves had to say. Most who voted 
against a change did so on the 
basis that “they’re not ashamed 
of being called plumbers.” 

Several practical considera- 
tions were raised as objections to 
a new name. 

Mrs. L. M. Tilton, wife of a 
Webb City, Mo. contractor, said 
the public probably would think 
hydromechanics means more 


the New 
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Underside view show- 
ing exclusive corner 
construction which 
gives “‘all around the 
corner” support and 
rigidity... 

No chance of rim 
puckering or wrinkling. 


View showing how Vance 
Uni-Seal Sink clamps to 
counter, giving all around 
pressure sealing. 





se Re 


Patents 
Pending 


embodying the new— 


“all around the corner’’ sealing and tighten- 
ing feature. Vance’s exclusive all-welded, con- 
tinuous uni-seal feature gives you all these 
advantages: 


1. Tighter seal all around—not just at sides. 


2. Reinforced and completely sealed corners. 

3. The weided under-support around corners AND 
edges gives extra strength to the entire sink. 

4. Installation easier—at less cost. 


5. Greater customer satisfaction due to better 
appearance—greater ruggedness. 


Available in all present Vance Models, including 
the new “Compact” size sinks, type 302, 18 and 20 
gauge and type 430-20 gauge. 


Specify a Vance Uni-Seal Stainless Steel Sink 
on your next job and see for yourself 


Write for details 


ANGE INDUSTRIES, INC. 


W. WILSON AVE.*¢ CHICAGO 31, ILL. 
Check 12-108-01 on Reply Card 
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than plumbing does, and conse- 
quently would cost more. 

“Think of the hundreds of 
textbooks and general literature 
that use the words plumber and 
plumbing,” was another fairly 
typical comment. “How in the 
world could you change every- 
thing where the words occur, not 
to mention the fantastic job of 
changeover in the public mind?” 

“How would you get tele- 
phone companies to list hydro- 
mechanics in the yellow pages?” 
was another objection. “Before 
the phone companies would 
change over, the new name 
would have to be firmly en- 
trenched. In between, you'd have 
a confused situation in which 
some people who were calling 
themselves hydromechanics 
would still be listed as “plumb- 
ers.” 

And so the lively debate on 
continues. 
Perhaps the best way to sum- 
marize opinion is that it’s very 
strong, very vocal and very 
mixed. It’s a subject that can 
stir as much interest and contro- 


“What's in a name?” 


versy in our industry as any. 


«The industry debate shows 
what a deep and abiding interest 
members of the plumbing indus- 
try have in its good name, re- 
gardless of whether they’re pres- 
ently satisfied with the status 
afforded the industry in the pub- 
lic mind. 

All those who favor a name 
change, all those who prefer to 
keep the old, all those who be- 
lieve the industry image should 
be improved by a name change, 
all those who believe it should 
be improved primarily by better 
service and better public rela- 
tions, all those who like hydro- 
mechanics and those who prefer 
plumbing or still another name 
—all these have one thing in 
common: The continued better- 
ment of our industry as an actu- 
al business force and the con- 
tinued betterment of its individ- 
ual members. END 


For more letters on hydrome- 
chanics, see page 110. 
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M. B. SKINNER CO., 


Cut assembly time with KEY-TITE®, the tight 
sealing waterproof pipe joint compound. It’s ideal 
for water, gas and low pressure lines —safe for 
potable liquids — contains no toxic ingredients. Actu- 
ally lubricates while it seals — joints don’t freeze 

Key-Tite is easy to apply with a brush —no 
crumbling or waste. Extra long open-can life elim- 
inates thinning and stirring 

Available in the following sizes: “% pint, Handy 
Dope Kit, % pint, 1 pint, quart, 1 gallon and 5 
gallon cans and 500 Ib. drums 


WRITE FOR CIRCULAR 239-B 


DIVISION OF GCS waverens ; 


— = NCORPORATEO 
Dept. AA-12. P.O. Box 2117, Houston, Tex 
~ 


Check 12-109-01 on Reply Card 


the ORIGINAL 


Pipe Repair 





The Skinner-Seal Emer- 

gency Pipe Clamp is an 

instant, lasting repair under any 

operating condition. Rugged malleable iron. Anyone 
can apply in o few moments. Made in all sizes, V2” 
to 12”, for steel and C. I. pipe. Stocked by practically 
all supply stores. The leading clamp for over 50 years. 


South Bend 21, Ind. — Established 1898 


Check 12-109-03 on Reply Card 
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automatic iron- 
removal filter 





The Model “‘AIR"’ 





8 Universal 
automatic ap 
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Services self, solves 
rust-stain problems 


Is there an iron condition in your area? 
Probably . . . very little of America’s 
water is iron-free. Here's a real oppor- 
tunity for filter profits in your area — 
UNIVERSAL style. The Universal solves 
rust-stain and iron-taste problems auto- 
matically: 

@ Needs no help. Removes both in- 

solution and in-suspension iron, and 
services itself. You install it, set it, 
forget it. 
Simplified control valve (only two 
moving parts) and stem - to- stern 
quality ensure trouble-free long life. 
Ten-year warranty on all parts. 


WRITE FOR COMPLETE INFORMATION 


UNIVERSAL 
WATER SOFTENER COMPANY 


24 North Bennett Street 
Geneva, Illinois 





Check 12-109-02 on Reply Card 





4 BURN-RITE 





SUBMERSIBLE 
Sump Pumps ! 


They Sell “Themselves 


TOP QUALITY BRONZE CASTING 


COMPLETELY CORROSION 
RESISTANT 


DISCHARGE 114” 
BALANCED IMPELLER 
COMPLETELY SUBMERSIBLE 


THREE WIRE CORD SET 
FOR GROUND CONNECTION 


Burm-Rite Products Co. 


354 Saw Mill River Road 


Yonkers, New York 


Check 12-109-04 on Reply Card 





More Viewpoints on Hydromechanics ...( Also, see pages 24 and 85) 


Votes No; Cites 
Lesson of History 


CuicaGco—I do not believe that 
a change in name is advisable. 

I know of some contractors 
who thought it would be a good 
idea to use the name “sanitary 
engineer.” They back to 
the name “plumbing contractor” 
after they found they were los- 
ing business by using a term the 
public did not understand. 

It would cost a fortune to pop- 
ularize a name to take the place 
of plumbing. 


went 


uInstead of spending this mon- 
ey to bring a new name into gen- 
eral use, it would be far better to 
use these funds to create more 
respect for the present name. 

This, of course, is a job 
which everyone in the industry 
has a responsibility. 

Some years ago, in writing a 


history of the National Assn. of 
Plumbing Contractors, I had oc- 
casion to go to the New York 
Public Library where I read the 
accounts of the formation of the 
organization which subsequently 
became the National Assn. of 
Master Plumbers. 

There is just no comparison be- 
tween the attitude of the news- 
papers toward the plumbing 
contractor back in the 1870’s and 
their attitude today. 

It seems to me that there has 
been a consistent improvement 
in the relations between the 
plumbing industry and the pub- 
lic. I base this opinion on my 
contacts with newspapers and 
magazines. They give me, I feel, 
a very accurate reflection of pub- 
lic opinion. 

NorMAN RaApDDER 

Editorial Director 
Plumbing-Heating-Cooling 
Information Bureau 


Says Union Wages Give 
Industry a Black Eye 


VaLE, OrE—I agree with the 
industry manufacturer who 
thinks the public has an unfavor- 
able image of the plumbing in- 
dustry. I’m not so sure, though, 
that changing the name is the an- 
swer, because I think the thing 
a black 
eye are the high union wages we 
have to pay. The customer thinks 


that gives the industry 


the contractor is gouging him 


price wise. 


we do consider a 
change, I like 
And Id say the way to 
get it accepted would be to use 
the word in 


= However, if 
name hydrome- 


chanics. 


on let- 
terheads and in everything per- 


advertising, 


taining to our business of moving 
water for home and industry. 

Pau. ALDRED 
(Contractor) 


q ® 


*“SURE-GRIP” FLANGES COVER PLATES 
eeeeees 


68 Ri 
i ‘s 


OVERFLOW PLATES 


. DECK COVERS SOAP TRAYS 


Peer eeeeee ee ert ee eeeeeeeeeeeeeeeees 


STRAINERS & GRIDS 


= 
( 


eceee eee eee ee eee eee eeeeeeeeeeee 


DOES THE LADY SCOUR? 


Don’t Worry...it’s Metallon stainless steel trim! 


The most important part of your sale is what happens after the sale is made — and 
your customer starts waging a detergent-and-scouring-powder war on her new kitchen 


and bathroom fixtures. That’s why more and more fixture manufacturers are chang- 
ing to *DeR*S® Detergent Resistant Stainless steel Trim. *“DeReS steel Trim and 
today’s powerful cleansers will live beautifully together in their new home throug 
years and years of constant scouring. 


*DeReS steel Trim offers your customers the same beauty, strength and durability 


they have learned to expect of stainless steel. It offers you the pre-sold perform- 
ance acceptance of stainless as a sales advantage. 


Manufacturers: Metalion manufactures to your specifications. Send us your print, 
or write for our catalog of *DeReS steel deck covers, soap trays, overflow plates, 
strainers and grids, cover plates and “Sure-Grip” flanges. 


STAINLESS aw STRIP DIVISION 
Jones & Laughlin Steel Corporation 


“Detergent Resistant Stainless Steel CANFIELD 1, OHIO 


Check 12-110-01 on Reply Card 
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Takes a Lesson from 
Funeral Directors 
McLean, Itu.—I like the sound of the 


term hydromechanics. Here’s one reason 
why I do: 

Yesterday, I stopped and asked a woman 
where the undertaker’s residence in our 
town is located. She promptly replied: “The 
funeral director’s residence is on the next 
block.” 

Maybe we need to dress up our name the 
same way the undertaker did. 

Wayne CRUTCHLEY 
(Contractor) 


New Name OK, but How 
About Merchandising? 


Cuicaco—Hydromechanics would be ok 
as a new name for plumbing. A name change 
would be helpful in correcting what we 
believe is an unfavorable image. However, 
most of the poor opinion is based on poor 
work by mechanics in the field, especially in 
repair work, and sloppy housekeeping on 
their part when the job is done. 
Besides changing the name of the indus- SOi i Pi pe 
try, many contractors should straighten out 
their shops and become up-to-date business- 
men. They should recognize that they’re 
competing for the same consumer dollar Meets Cast Iron Soil Pipe 
with aggressive and smart merchandising Institute's Specifications 


retailers in the fields of food, clothing, ye orem Stand- 
amusement, appliances and the automotive =. 


field. They should be merchandisers too 
D. E. Garrity Uniform grain and wall 
(Wholesaler) thickness give maximum 
(Letters continued on page 112) strength. 


Approved by all building 
Sam's codes. 
PLUMBING & HEATING 








Write for descriptive folder. 


Sperlesttingly Yours 


ALABAMA PIPE CO. 


General offices—Anniston, Ala 
Western Plant & Sales Office 
5335 SOUTHERN AVE., SOUTH GATE 


LOS ANGELES) CAL 
Sales offices in principal cities 
_ ee 

















‘‘He’s the shyest plumber in town!”’ 
Check 12-111-01 on Reply Card 
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(Continued from page 111) 


What's Wrong 
with Plumbing? 


Kouter, Wis.—We believe 
that plumbing is plumbing, and 
a plumbing contractor is a 
plumbing contractor. What is 
wrong with that? 

Perhaps the foregoing is over 
simplified. Nevertheless, we are 
not in agreement with the 
thought that the public has a 
“distorted and unfavorable im- 
age of the plumbing industry,” 
as suggested in your November 
article on the name-change sug- 
gestion by a manufacturer. 


= We have always felt that the 
finger was pointed in error, and 
that our industry doesn’t have a 
word in it that would convey an 
undesirable connotation, and this 
ineludes plumbing. We think it 
unnecessary to even suppose that 
the industry should have a new 
name. 


We of the Kohler Co. have a 


strong belief that the plumbing 
contractor, who is our industry’s, 
retailer, is occupying a position 
in his community closely par- 
allel to the so-called professions 
—doctor, lawyer, and so forth. 
Certainly people turn to him in 
emergencies—as well as when 
they are just planning new or 
improved sanitary facilities. He 
responds to the public’s needs at 
any time—day or night. 


Rather than concern ourselves 
with a new name, we prefer to 
emphasize programs such as the 
Plumbing-Heating-Cooling In- 
formation Bureau’s “Selling 
Fundamentals” course and sim- 
ilar efforts to create greater in- 
terest in more and better plumb- 
ing and heating facilities. 

NorRMAN HELD 
Sales Manager 
Kohler Co. 


Valance Cooling Gains Cited at |-B-R Meeting 


(Continued from page 89) 


of the for 
cooling made by the research staff 


ation valance system 
was based on a scale of: 

1, excellent; 2, good; 3, satisfac- 
tory; 4, poor; 5, unsatisfactory. 

The staff rated the system’s per- 
formance as 1.7, or “very good.” 
The and 
ceived a rating of 3.2, called “ac- 
ceptable, but with room for im- 
provement.” 


installation design re- 


Harris also reported a point-by- , 


point evaluation as follows: 


EASY-INSTALLING BRIGGS BEAUTYWARE 
MEANS MORE PROFITS FOR YOU 


Medallion Tub is credited by some plumbers with saving 
as much as $11 per installation. Manufactured of porcelain- 
enameled formed steel, it is far lighter yet stronger than cast 
iron. Installs quickly, easily. H-frame eliminates need for 
blocks, shims, extra supports. Seam-free, one-piece con- 


struction and leakproof wall flange. 





Air Temperature in Rooms (tem- 
perature of the air in each room 
3) inches above the floor and the 
degree to which it was held at a 
Rating—1.8, o1 


very satisfactory. There were cyc- 


constant value): 


lic temperature variations due to 
thermostat characteristics and sun 
effects, but these were no larger 
than would be expected with any 
cooling system and were not suffi- 
cient in magnitude to be really 
objectionable. 

Air Temperature Gradient (floor 


Chaucer Lavatory, produced of high density vitreous 
china, typifies the unmatched beauty of complete line styling 
by Briggs. Distinctive lines and useful wide shelf make the 
Chaucer welcome in any home. Spray spout, anti-splash rim, 
Installs in counter top, vanity or on legs. Choose Briggs for 


your residential, commercial, industrial installations, 


Check 12-112-01 on Reply Card 
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to ceiling air temperature differences in each 
room): Rating—1.4, or very satisfactory. Ceilings 
were warmer than when using the fan coil units, 
but there was little or no difference between the 
two in the zone extending from the floor to the 
five foot level. The higher temperatures near the 
ceiling did not have an adverse effect on one’s 
feeling of comfort. 

Room Temperature Balance (differences in air 
temperatures between rooms). Rating—2.8, 
satisfactory. There was a maximum tempera- 
ture difference from room to room on any one 
zone of about five degrees. 


s Air Movement in Rooms: Rating—1.6, or very 
satisfactory. In a few locations, a person sitting 
or standing directly under the unit could detect 
a slight draft. In all other locations there was no 
noticeable air movement. 

Relative Humidity: Rating—2.2, or good. Re- 
evaporation from surface resulted in high in- 
door humidity during morning hours and periods 
of light load 

Removal of Water from House (provision in 
the design of the units for collecting condensate 
and removing it from the house): Rating—3.7, or 
poor. The waterway through the trough and 
drain tube was small in cross-section and shal- 
low. While no trouble was experienced in the 
test installation, it appeared that complete o1 
partial stoppage of this system might occur and 
cause the trough to overflow. Some people 


might object to allowing the condensate to drip 


outside the house. To collect it from all units and 
conduct it to a drain would require an extensive 
drain system. 

Quietness: Rating—1.2, or excellent. No noise 
originating in the valance was observed. 

Appearance: Rating—2.0, or good. In most in- 
stances, the units can be made to harmonize with 
the room decor by proper painting or papering. 

Cleanliness: Rating—1.2, or excellent. No dust 
patterns were observed although it must be ad- 
mitted that the test period was of short duration 
for this type of observation. 


a Ease of Installation: Rating—2.7, or satisfac- 
tory. Comparable to a baseboard system except 
for installation of trough. There is room for some 
improvement in the design of the trough and the 
method of joining sections. 

In addition to Harris’ report, key talks relating 
to hydronics were made by various other speak- 
ers. Those representing the I-B-R included D. J. 
Quinn, American-Standard, chairman; R. E. 
Ferry, general manager; John Reed, vice chair- 
man; Hilda Eisenhart, assistant general manager; 
and John Woodworth, administrative assistant. 

Speakers from other segments of the industry 
included J. O. Hendrickson, executive secretary 
of the National Assn. of Plumbing Contractors: 
Franklin Green, executive director of the Better 
Heating-Cooling Council: and Joseph Schmitt, 
executive director of the Plumbing-Heating- 
Cooling Information Bureau. END 
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YOU ERECT THEM? 


Copper tube stacks save space — 
no need for wide plumbing walls 
or build-outs. The sub-assembly 
of these stacks in the shop or on 
the job cuts time and costs to a 
minimum. Fittings and joints be- 
come one integral piece after 
soldering, and may be handled 
with absolutely no chance of 
weakening the joints. For long 
lasting service and satisfaction in 
your fittings and valves, look to 
LEE! 


LEE 


Cast Brass 
& Wrot 


FITTINGS 
& VALVES 


The finest in CAST Brass and Wrot 
Fittings and Valves that experience of 
over 40 years and a multi-million dol- 
lar plant can produce. Quality built to 
the most exacting specifications and to 
fit your requirements. Specify LEE! 


Fach Tested Under Water 


Each LEE fitting and valve is individ- 
ually production-line-tested, then care- 
fully inspected and tested with 100 
ounds of air pressure UNDER 

ATER, assuring you each LEE is 
LEAK.PROOF! 











New Catalog! 60 pages 
of LEE’S TO PLEASE -- 
and valuable engineer- 
ing data. Write for 
Catalog No. 60. 


Tt: BROTHERS FOUNDRY CO., Inc. 


P. O. BOX 231 


2 ANNISTON, ALABAMA 


Check 12-113-01 on Reply Card 


20 pH? (Btu hy 277 thors GSU £6606 0% PMY II] YL 





BME MUELLER BRASS CO. port HURON 4, MICHIGAN 


Check 12-114-01 on Reply Card 
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The three and a half million dollar Atlanta Hilton Inn 
was developed and constructed by Hogan Bros., Inc. 
of Metairie, La. The architect was George Saunders, 
Walter E. Blessey handled the structural engineering, 
and Edward Sanford was in charge of mechanical 
engineering. The installation of the all-copper plumb- 
ing system was made by Hoffman-Wolfe Southern 
Corporation of Atlanta. 


When it comes to modern, rust-proof, clog- 
proof, life-time supply and drainage plumbing 
systems, more and more architects, builders 
and plumbers are saying: “All copper’. The 
jet-age Hilton Inn, just opened in Atlanta, 
Georgia, isan excellent example because Stream- 
line copper tube and solder-type fittings are 
used for supply and drainage plumbing in this 
ultra-modern 310 room structure. 


Because of solder joint strength and lighter 
weight of copper, even complex plumbing 
assemblies can be quickly shop prefabricated or 
assembled on the site with a minimum number 
of solder joints. With copper there’s more 
actual useable area in the building because 
furring-out is eliminated. The standard 20 foot 
lengths, uniform dimensions, com- 

plete range of sizes, weight-savings 

and lower labor costs make 

Streamline copper tube and 

fittings more economical, too. 


Send for catalog D-459, for 

all the latest factson Stream- 
line DWV copper tube and : 
solder-type fittings, the modern, 
sanitary drainage piping material. 


INCLUDING THE 
ALL-COPPER 
PLUMBING SYSTEM 
FABRICATED FROM 


TUBE AND FITTINGS 
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Products 
of the 
Month 


A COMBINATION WASHER-DRYER 
reduced jin‘size from its 1960 pre- 
decessor model (as ihdicated in the 
photo) is|being marketed by Whirl- 
pool Corp., St. Joseph, Mich. Despite 
the reductions, the new unit retains 
a 10-lb wash load capacity. Further 
Tabkeleulehite li Mmelaimisl-Meelelelilelsia-Mm aillaal 
incorporates several new features 
ite h Mola 14 -1h 1 -1e Ml ob Malta dale BA (ona 
on the reply card, page 130 


A HUMIDIFIER designed to be 

stalled in) the return duct of a heat 
ing system nas oeen Geveioped Dy 
Skuttle Manufacturing Co., Milford, 
Mich. The centrifugal atomizing unit 
made of stainiess. stee ind aiumi- 
num, discharges a |tine vapor of 


1 
ter an bh » 4-¢ ding ear 
wate ana as a ga Gaily capa 


city t wired paraliel with the 
oleh f-sammuslelicl ame late, series with the 
fan switch. Check N 2 ¢ 

- 


Domestic ENGINEERING, DECEMBER 1960 





DOMESTIC ENGINEERING 


VICE SECTION 


12 pages of products, literature, tools, methods, ideas 















section your 








in this section. 





How to use this special section: 

AT THE END OF THIS SPECIAL SECTION of new products, 
trade literature and free DE publications on management, 
selling and technical subjects, you will find a postage-paid 


reply card, numbered according to the items appearing 


*" For more data on any of the products or literature—or 
to obtain any of DE’s free publications—merely circle the 
appropriate number on the reply card and mail it. Do- 
MESTIC ENGINEERING’S Readers Service Department will 


rush the requested information back to you. 





Sump Pump Series 

Four column sump pumps and 
two submersible sump pumps are 
available from Hydr-O-Matic Pump 
Co., Hayesville, O. All feature a 3- 
port, 6-vane trash-type non-clog 
impeller. The units, with '%-hp 
motors, deliver 3,600, 2,600 and 600 
gph at 5, 15 and 24-ft heads re- 
spectively. Incorporated is a dia- 
phragm-type water level control 
that permits a ll-in. water draw 
between turn-on and turn-off. 


Check No. 4 on reply card. 





Bleach, Rinse Dispenser 

A bleach and rinse agent dispen- 
ser has been developed for manu- 
facturers of home iaundry equip- 
ment by Dole Valve Co., Morton 
Grove, Ill. Both products are pre- 
loaded into a machine’s dispenser 
reservoirs and are dispensed auto- 
matically by the appliance’s cycle 
control. The dispenser, utilizing a 
solenoid valve, features electrical 
operation. Bleach is introduced af- 
ter the wash cycle begins. 


Check No. 5 on reply card. 


Air Conditioner 

An air conditioner for use with 
a hot or chilled central water sup- 
ply system has been announced by 
McQuay Inc., Two 
types are available—a ceiling unit 
and a model for installation above 
a furred ceiling or other concealed 
location. Capacities range from 2 to 
10 tons. Features include 3-speed 
operation and a double drain pan 
with closed-cell insulation. 

Check No. 3 on reply card. 


Minneapolis. 


Toilet Seat Control 

A hydraulically operated control 
that raises the seats of water closets 
in institutional and commercial ap- 
plications has been developed by 
Tym Controls, West Terre Haute, 
Ind. The control provides delay 
action for a seat in lowered posi- 
tion. After each use, the seat is 
returned slowly to vertical posi- 
tion. The black, epoxy-finished 
unit can be installed on any stand- 
ard hinge seat with pliers. 


Check No. 6 on reply card. 
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Water Conditioner Valve 


A bronze valve that combines 
several actions in water condition- 
er applications has been develop- 
ed by Sall Bros. Co., Rockford, IIl. 
It performs the function of a stand- 
ard shutoff and bypass valving ar- 
rangement plus incorporating a 
built-in check valve and pressure 
relief valve to protect the appliance 
from hot water back flow. Two 
models of the valve are available. 
Check No. 7 on reply card. 


Packaged Boiler 

A packaged boiler for small high- 
pressure steam applications as in 
dairies, canneries and food process- 
ing plants has been added to its line 
by Cleaver-Brooks Co., Milwaukee. 
Built in sizes from 15 to 60 hp, 150 
psi, it can be fired with oil or gas; 
some units are available for com- 
bination fuel firing. The boiler is a 
4-pass, horizontal, firetube type 
with 5 sq ft of heating surface for 
each rated hp. 

Check No. 10 on reply card. 
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Flexible Connector 
A flexible connector to absorb 
pipeline vibration and misalign- 
ment and thermal expansion in 
pump installations has been intro- 
dueed by Allied Metal Hose Co., 
Long Island City, N.Y. Consisting 
of a short section of corrugated 
flexible metal tubing, protected 
against pressure elongation by wire 
braid, it is furnished with threaded 
or flanged end connections. 
Check No. 8 on reply card. 


Cordley & Hayes Presents 
Floor-Type Coolers 


Five floor-type water coolers in 
both air and water-cooled models 
have been announced by Cordley 
& Hayes, New York City. The units, 
which can be connected to plumb- 
ing in the wall or through the floor, 
provide connections for remote 
fountains and glass fillers. Capa- 
cities range from 6 to 22 gph. Each 
unit is equipped with a push-but- 
ton finger control and a foot pedal 
12 ins. wide. The automatic stream 
pressure’ regulator and thermostat 
are adjustable. The recessed bases 
of the cabinets are treated with a 
rust inhibitor. The front panel can 
be removed for access to parts. 

Check No. 11 on reply card. 


Double-Bowl Bar Sink 

A double-bow! model of its stain- 
less steel home bar sink has been 
announced by Jensen - Thorsen 
Corp., Addison, Ill. Over-all size of 
the unit is 24 ins. in width and 16 
ins. from front to back. The faucet 
ledge of the sink is provided with a 
3-hole drilling. Another feature of 
the mirror-finished product is that 
it is designed for installation as a 
self-rimming fixture. 

Check No. 9 on reply card. 


Use handy reply card on page 130... 


119 





The reply card at the end of this section will 











Foam Insulating Tape 

Its foam insulating tape has been 
improved for greater protection a- 
gainst heat, cold, shock, vibration, 
dust, sound, moisture and electri- 
city by Arno Adhesive Tapes Inc., 
Michigan City, Ind. It is available 
in three thicknesses of foam back- 
ing—%, % and %-in. Continuous 
high-temperature limit is 260F; in- 
termittent limit, 300F. Low-tem- 
perature properties are incorporat- 
ed in the pressure-sensitive tape. 

Check No. 12 on reply card. 


Submersible Pumps 

A line of submersible pumps util- 
izing above-ground control boxes 
has been introduced by Sta-Rite 
Products Inc., Delavan, Wis. The 
3-wire models come in % and %-hp 
sizes for 4-in. wells. Units deliver- 
ing to 23,100 gph are available to 
20 hp. The control box (illustrated) 
features “plug-in” electrical parts. 
The starting capacitor, relay and 
overload protector plug into a 
printed circuit panel. 

Check No. 13 on reply card. 
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Better Your Living 


Four-color poster can help you sell. . . 


If you sell remodeling, you'll want to display this handsome 
four-color poster in your window or showroom. The 32 by 
40-in. display illustrates kitchen, bath and heating-cooling re- 
modeling. For your free copy ... 


Circle “Better Your Living Poster” on reply card. 


REMODEL... 


p> your kitchen 
> bathroom 
p> heating-cooling 
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Mirror Vanity 

A mirror vanity which can be 
sold three ways—mirror and cabi- 
net separately or in combination 
—has been developed by Grote 
Manufacturing Co., Madison, Ind. 
The mirror is framed in stainless 
steel and has 6-in. hanging slots. 
The cabinet’s 1-piece top and sides 
are of stainless steel. Cabinet doors 
are of clear glass with a check de- 
sign. In the cabinet, part width, is 
an additional shelf for small items 

Check No. 14 on reply card. 


Central Air Conditioner 

A 3%-ton gas-fired air condi- 
tioning unit has been developed by 
Arkla Air Conditioning Corp., Lit- 
tle Rock, Ark. This absorption-type, 
chilled-hot water central 
permits remote outdoor 
tion. In addition to a forced-air 
system’s duct and coil arrange- 
ments, the unit makes possible in- 
dividual room control, baseboard 
radiation, ceiling or floor radiation. 

Check No. 15 on reply card. 


system 
installa- 


DoMEsTIC ENGINEERING, DECEMBER 1960 





bring you details 


on any of these products and services 





Tank-in-Tank Softener 

A completely automatic water 
softener designed for compact in- 
stallations has been developed by 
Modern Water Equipment Co., 
Freeport, Il. Employing the con- 
struction of the softener tank in the 
brine tank, the single unit carries 
high-capacity, triple-purpose resin 
to permit use of a small tank. Wa- 
ter containing to 5 ppm of iron can 
be handled by the unit with a 
weekly 100.000-grain capacity. 

Check No. 16 on reply card. 
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Third Contour Bathtub 

The third model in its line of 
Contour bathtubs—a 5%-ft recess 
unit—has been announced by A- 
merican-Standard, New York City. 
It measures 32 ins. wide at both 
the center and ends. Width of the 
bathing area is 25% ins. Over-all 
length is 66 ins. The fixture is con- 
structed of enameled cast iron, and 
it is furnished in 6 colors as well 
as in white. 


Check No. 18 on reply card. 


Domestic ENGINEERING, DecEMBER 1960 


Shower Fixtures for Schools Introduced by Bradley 


A series of fixtures for school 
applications has been presented by 
Bradley Washfountain Co., Mil- 
waukee. Included are stainless steel 
column showers, stainless steel 
semi-circular, wall-hung showers 
(illustrated) and a 36-in. semi- 
circular washfountain. The self- 
contained, wall-mounted fixtures 
come in 2 or 3-student models and 
can be installed at any height. The 


KitchenAid Announces 
Redesigned Dishwashers 


An improved line of built-in 
dishwashers has been announced 
by the KitchenAid Home Dish- 
washer Division of Hobart Manu- 
facturing Co., Troy, O. Featured in 
the 3-series line are increased ca- 
pacities, 3 new washing cycles and 
push-button control. Also included 
is a dual-detergent dispenser with 
a choice of pre-wash or pre-rinse 
plus a built-in automatic rinsing 
agent dispenser to prevent spotting. 
The units come in white, stainless 
steel, 2 copper tones and unfinished 
white birch for custom finishing. 
Trim kits which allow the changing 
of front panels are provided. An- 
other feature is a safety switch 
that makes it impossible to start 
appliance if the door is unlatched. 

Check No. 19 on reply card. 


11 by 38-in. units include panel 
with cornice and cover, adjustable 
shower heads, control valves with 
interior pfping and soap trays. On 
both the wall-hung and column 
showers, hot and cold valves for 
each shower head enable users to 
regulate temperature independent- 
ly of each other. Angle of water 
spray can be changed 15 degs. 
Check No. 17 on reply card. 





The latest new 


and improved product 





Motor of Aluminum 

An integral hp motor constructed 
of alurninum is available to manu- 
facturers of water systems from 
Franklin Electric Co., Bluffton, 
Ind. The lightweight unit’s motor 
frame, end-bells, bearing caps, ro- 
tor and conduit box are made of 
aluminum alloys. Bearings are pre- 
packed. The motor is available as 
both a single and polyphase model 
with icientical frame sizes. 

Check No. 20 on reply card. 


Shock Absorber 

A shock absorber to eliminate 
water hammer in the supply line of 
residences and apartments has been 
developed by Josam Manufacturing 
Co., Michigan City, Ind. Molded of 
extra - strength thermoplastic, it 
contains a tube that expands to 
absorb shock and vibration. Its 
displacement is 4 cu ins. The shell 
is impervious to corrosion from 
most chemicals and 180F water. 

Check No. 21 on reply card. 


Mueller Adds 2-Hp Unit 


to Waterless Condensers 
A 2-hp model has been added to 


its line of remote, waterless con- 
densing units by the Mueller Clim- 
atrol Division of Worthington Corp., 
Milwaukee. It features a large, 
extra-capacity centrifugal blower 
for quiet operation. The blower is 
designed to operate slowly to re- 
duce wear and air noise. Both side 
panels are removable for access to 
components for installation and ser- 
vice. The units are shipped assem- 
bled, pre-charged with refrigerant 
and pre-wired. Other capacities in 
the series are rated at 3, 4 and 5 hp. 
Check No. 23 on reply card. 


Use handy reply card on page 130... 


122 


Air Filter Warning Device 

A flush-mounted model of its 
clogged air filter warning device 
for use with forced-air furnaces, 
air conditioners or heat pump units 
has been introduced by Minnea- 
polis - Honeywell Regulator Co., 
Minneapolis. Using a template, the 
installer cuts a hole in the side of 
the blower compartment, clips the 
flag to the mounting plate and fas- 
tens the plate to the chamber. 

Check No. 22 on reply card. 


Lavatory Additions 

Two porcelain-on-steel lavator- 
ies have been added to its line of 
fixtures by Norris - Thermador 
Corp., Los Angeles. Illustrated is 
the 18-in. diameter round lavatory. 
The other model is an exposed- 
front countertop unit made especi- 
ally for installation in plastic ma- 
terials. Both basins have integral 
overflows and come in white, pink, 
tan, yellow, blue, green and gray. 

Check No. 24 on reply card. 
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Oil-Fired Boiler 

A packaged oil-fired boiler has 
been announced by Rheem Manu- 
facturing Co., New York City. Btu 
hr ratings are 98,000, 135,000, 172,- 
000 and 210,000. In models having 3 
to 6 sections, the boiler utilizes the 
firm’s design of placing asbestos 
wicking between sections for leak- 
proof joints. It also comes in 3 to 
8-section knocked-down models, 
with or without tankless heaters. 

Check No. 25 on reply card. 


High-Pressure Pipe Fittings 

A line of high-pressure pipe fit- 
tings featuring a rustproof finish 
has been added to its line by Clay- 
ton Mark & Co., Evanston, Ill. The 
line has forged steel screw at.d soc- 
ket welding fittings to meet 2,000, 
3,000, 4,000 and 6,000-psi specifica- 
tions. Included are 45 and 90-deg. 
L’s, T’s, cross and lateral fittings, 
couplings, reducers and caps to fit 
% to 4-in pipe sizes. 

Check No. 27 on reply card. 
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Allis-Chalmers Adds 2 Crawler Tractors to Line 


Two crawler tractors have been 
added to its line by Allis-Chalmers 
Manufacturing Co., Milwaukee. One 
is powered by a 43-hp gasoline en- 
gine; the other, by a 40-hp Diesel 
engine. Both are in the 3-ton clas- 
sification. Additional equipment 
available includes 3 angle dozers, 
¥g-yd he»vy-duty loaders, a back- 
hoe capable of trenching to 13 ft 
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Paste-Form Solder 

A paste-form solder especially 
formulated for bonding copper tub- 
ing has been introduced by the 
Force Chemical Division of Ameri- 
can Solder & Flux Co., Philadel- 
phia. It also can be used for gene- 
ral-purpose tinning. A combination 
of finely powdered 50/50 solder al- 
loy and active flux, it has a wetting 
property permitting its brushing 
onto metal surfaces. 

Check No. 28 on reply card. 


deep, 3 or 5-tooth hydraulically 
operated scarifiers and others. Over- 
all length is 108 '%¢ ins.; width is 
62 ins. Direction reversing is ac- 
complished by a shuttle clutch hav- 
ing 3 positions—forward, neutral 
and rearward. The transmission has 
4 gears, providing speed ranges 
from 1.3 to 4.8 mph. 
Check No. 26 on reply card. 


Metering Faucet 

A self-closing, water-saving bas- 
in faucet for applications requiring 
single-handle, cold water service 
has been introduced by Speakman 
Co., Wilmington. Del. The chromi- 
um-plated brass unit has a %-in. 
od slip connection. It is non-ham- 
mering and has an “O” ring design 
to eliminate dripping. The faucet 
may be fitted with a splashproof 
aerator. 

Check No. 29 on reply card. 
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Back-Pressure Regulators Announced by OPW-Jordan 


Sliding-gate, back-pressure re- 
gulators, 4 and 6-in. sizes, are a- 
vailable from OPW-Jordan, Cin- 
cinnati. The line-operated valves 
have capacities of 50,000 psi steam 
per hr and 2,500 gpm water. The 
entire system can be purchased 
from the firm, or just the main 
valve and pilot. The system is suit- 


Room Air Conditioners 

A series of remote, individual 
conditioners has been introduced 
by Bohn Aluminum & Brass Corp., 
Danville, Ill. It consists of 4 units 
in 5 sizes each from 200 to 600 cfm, 
providing room control of tempera- 
ture and humidity in buildings with 
central hydronic heating and cool- 
ing systems. Cabinet models can be 
semi-recessed to 3%4 ins. 


Check No. 32 on reply card. 
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able for pressures to 250 psi wsp 
and temperatures to 500F. The main 
valve is available in cast iron or 
ductile iron. The pilot is a stand- 
ard screwed end control valve with 
special seats. Sliding gate and plates 
used in both valves are designed 
to give accurate regulation. 
Check No. 30 on reply card. 


Hole Saw in 28 Sizes 

A hole saw in 28 sizes from % 
to 314 ins. has been introduced by 
Mill-Rose Co., Cleveland. Its cut- 
ting edge is high-speed tool steel, 
forge-welded to a chrome vanadi- 
um steel blade. Knockout slots al- 
low removal of coras. The blade is 
made to cut steel, cast iron, alumi- 
num, copper, brass, stainless steel, 
wood and plastic. 


Check No. 33 on reply vard. 
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Water Softeners 

Water softeners with mineral and 
brine tanks made of glass fiber have 
been announced by Stover Water 
Softener Co., St. Charles, Ill. Avail- 
able as either fully automatic o1 
clock models, the units have cop- 
per and brass fittings and piping 
and brass valves with 1 moving 
part. An auxiliary control for “in- 
between” regeneration is provided. 


Check No. 31 on reply card. 


Pediatric Bath 

A pediatric bath designed for 
hospital use has been introduced by 
American-Standard, New York 
City. It can be mounted at counter 
height. A 5-in. wide back shelf is 
integrated in the fixture having a 
tub size of 22 by 28 ins., with a 
back height of 17% ins. and a 
height of 11 ins. at its rim. A bell 
supply fitting is used for filling. 


Check No. 34 on reply card. 
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Gasoline-Driven Water System 
A self-priming water system, 
gasoline engine-driven, has been 
announced by Barnes Manufactur- 
ing Co., Mansfield, O. Having oper- 
ating pressures to 70 psi, the unit 
is offered in 2 hp with capacities 
to 2,700 gph for depths to 180 ft 
The convertible pump comes with 
a line of ejectors for a range of 
settings and well casing sizes. 
Check No. 35 on reply card. 





Packaged Generators 

A series of packaged generators 
has been developed by Iron Fire- 
man Manufacturing Co., Cleveland. 
The units are 3-pass, low-pressure 
steam or hot water firebox models 
employing the principles of sealed 
combustion and forced draft. Fired 
by oil or gas or a combination, 
the generators are rated at 355,000 
to 2,009,000 Btu, 10.6 to 60 hp. 


Check No. 38 on reply card. 
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Water Purifier 

Its “chlorinjector” for purifying 
private water systems has been 
redesigned by H. E. Anderson Co., 
Muskogee, Okla. The water-pow- 
ered equipment sterilizes, disin- 
fects, controls algae, lime scale and 
corrosion. Made in 2 units for 20 
and 30-gpm capacities, it is designed 
to operate automatically once it is 
installed and the feed rate set. 

Check No. 36 on reply card. 


Floor-Type Salamander 

A floor-type salamander featur- 
ing a heavy 14-in. diameter base 
made of 13-gauge steel has been 
announced by Insto-Gas Corp., De- 
troit. Maximum capacity is 150,- 
000 Btu/hr at 100 psi. It operates 
on LP gas; a high-pressure hose 
connects the unit to a fuel cylin- 
der. The hose can be supplied with 
an excess flow check. 

Check No. 37 on reply card. 








Add a non-salaried saleslady to your staff 


and watch her ring up one toilet seat replacement sale 
after another. Her name is Blushing Betty, and she appears 
in DE’s kit of promotional literature, posters, jumbo postcard 
and suggested advertisements to stimulate toilet seat replace- 


ment sales. To receive this free, helpful kit . . . 


Circle “Blushing Betty Kit” on reply card. 











Consult your wholesaler for local availability 





Submersible Switch for Pumps 
A fully submersible switch for 
most models of its Enpo pump line 
is available from Piqua Machine & 
Manufacturing Co., Piqua, O. It is 
installed by plugging it into the 
pump housing, thereby making it 
suitable for “on-the-job replace- 
ment without special tools or 
skills.” The firm states that break- 
down tests on the switch exceed 
2% million cycles. It has been 
designated as the Quick-Change. 
Check No. 39 on reply card. 





Gas-Burning Salamander 

A gas-burning portable salaman- 
der has been introduced by Hauck 
Manufacturing Co., Brooklyn. With 
a capacity of 50,000 Btu (85,000 to 
100,000 upon request) the unit ra- 
diates heat by means of a heat 
equalizing baffle and distributor 
shield. Weight of the all-steel heat- 
er is 22 lbs. In the event of flame 
failure, gas shutoff is automatic. 
It burns LP, butane or propane. 

Check No. 42 on reply card. 
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Lavatory Legs 

A series of lavatory legs has 
been added to its line by Grote 
Manufacturing Co., Madison, Ind. 
There is a maximum leg height of 
30% ins. to allow flexibility for 
lavatory roughing-in height, 3%- 
in. leg adjustment built into a posi- 
tive - lock escutcheon plate and 
heavy-duty adjustment bolt, %-in. 
hexagonal leg tubing and %-in. 
towel bar tubing. Four models are 
offered in this series. 

Check No. 40 on reply card. 


Countertop Lavatory 

A rectangular countertop lava- 
tory has been announced by Rheem 
Manufacturing Co., New York City. 
Made of vitreous china with con- 
cealed front overflow, anti-splash 
rim and 2 cast-in soap depressions, 
the unit is supplied in widths of 
16, 20 and 24 ins. Models are avail- 
able for use with 8-in. combination 
supply fitting or a 4-in. centerset 
supply fitting. 

Check No. 43 on reply card. 


Water Filter 

A water filter for use in house- 
hold and small commercial applica- 
tions has been announced by 
Calgon Co., a division of Hagan 
Chemicals & Controls Inc., Pitts- 
burgh. It handles flow to 10 gpm, 
pressures to 130 psi and tempera- 
tures to 100F. The filter removes 
from water all precipitated iron 
oxide particles, sand, silt and any 
sediment visible to the eye. It has 
a replaceable cartridge. 


Check No. 41 on reply card. 
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Copper Tube Hangers 

A series of copper-plated hang- 
ers in a range of copper tube sizes 
from % through 6 ins. has been 
announced by Grabler Manufac- 
turing Co., Cleveland. The adjust- 
able ring, hinge and clevis-type 
hangers are extra-heavy copper- 
plated to resist corrosion. The base 
material is steel. The firm carries 
a line of pipe hangers, supports 
and accessories. 

Check No. 44 on reply card. 
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Gas-Fired Disposer 

A gas disposer featuring full 
firebrick lining and triple insula- 
tion has been announced by E. L. 
Mustee & Sons Inc., Cleveland. 
Waist-high controls are located at 
the front of the 36,000-Btu/hr in- 
put models as well as a positive 
seal top with offset safety handle 
to protect a user from arm burn. 
More than 13 ins. of burner and 
after-burner ports insure complete 
combustion and smoke removal. 

Check No. 45 on reply card. 
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Defrost Unit 

A defrost unit incorporating an 
automatic, time-initated, temper- 
ature-terminated defrost system 
has been announced by Dunham- 
Bush Inc., West Hartford, Conn. 
Capacities run from 4,500 to 72,000 
Btu/hr at 10F TD. An inner fin 
evaporator is combined with a heat 
cycle exchanger to produce fast 
defrost. When it is completed, a 
switch terminates the cycle. 

Check No. 48 on reply card. 
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Steel Packing Tools 

All-steel packing tools for re- 
moval of old mechanical packings 
in the maintenance of pumps and 
valves are available from Flexrock 
Co., Philadelphia. They come in 
sizes for all stuffing boxes and in 2 
standard styles—rigid and flexible. 
The flexible hooks are constructed 
of 2 sturdy spiral steel shafts, 1 
inside the other and wound in 
directions. Hooks of the 
rigid tools can be bent. 

Check No. 46 on reply card. 


opposite 


Bruner Water Softener 
Adjusts Capacity 


An adjustable-capacity soft wa- 
ter appliance has been developed 
by Bruner Corp., Milwaukee. It is 
for installation in homes where 
water hardness is up to 40 grains 
per gal. or where the iron content 
is to 1 ppm. A dial adjusts capacity 
from 4,000 minimum to _ 15,000 
maximum grains without affecting 
its 300-gph flow rate. The dial 
controls the amount of brine solu- 
tion used to recharge its bed of 
softening material. When set at 
minimum, a small amount of brine 
is used. At maximum, it is charged 
to its full 15,000-grain capacity 
which supplies soft water for a 
family of 8, living in an area of 
37-grains water hardness. 

Check No. 49 on reply card. 





Dishwasher Drain Gap 

A dishwasher drain gap, especi- 
ally made for countertop installa- 
tion, has been announced by Amer- 
ican Sanitary Manufacturing Co., 
Abingdon, Ill. Connecting between 
the dishwasher drain and the waste 
line, the gap comes in kit form, 
ready to install. It prevents waste 
from backing up into a dishwasher 
by isolating it from the main drain 
line. The item is adaptable to most 
dishwashers. 

Check No. 47 on reply card. 











Turn the card for trade literature listing 





Zurn Develops Backwash Pipeline Strainers 


A line of backwash pipeline 
strainers has been introduced by 
Zurn Industries Inc., Erie, Pa. A 
reverse flow of backwash fluid 
rinses the strainer free of all for- 
eign matter at the turn of a valve 
and then discharges debris-laden 
waste directly into the existing 
drainage system. One feature is 





that maintenance personnel are not 
exposed to toxic, caustic or noxious 
fluids or high-temperature water 
as the entire straining and back- 
washing process is concealed. The 
strainers are furnished in either 
single or double gate or plug-type 
models for a range of pipe sizes. 


Check No. 50 on reply card. 


Sterling Faucet Co. 
Modifies Two Fittings 


Two units in its line of bathroom 
faucets have undergone changes 
according to Sterling Faucet Co., 
Morgantown, W. Va. 


"In keeping with the trend to- 
ward bold and massive design” the 
company has added a canopy-type 
lever handle. In addition, the fit- 
tings (illustrated at left) incorpor- 
ate the firm’s stem design modified 
it include “O” construction. 
This feature prevents water from 
flowing over the stem’s threaded 
area, thereby designed to increase 
the service life of the units. 
Check No. 52 on reply card. 
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Use handy reply card on page 130... 


Gas, Oil-Fired Furnaces 

A gas and an oil-fired unit have 
been added to its furnace line bv 
Waterman-Waterbury Co., Minn- 
eapolis. Both come in 4 sizes. The 
gas-fired are rated at 100,000, 125,- 
000, 150,000 and 175,000-Btu input, 
and the oil-fired at 84,000, 112,000, 
140,000 and 168,000 Btu at bonnet. 
Featured design is the firm’s wrap- 
around heat exchanger. 

Check No. 51 on reply card. 


Heating Unit, Boiler Package 
A heating unit and boiler installed 
as a combination package has been 
introduced by Atlantic Steel Boiler 
Co., Philadelphia. It is suited for 
laundromats, small laundries, auto- 
matic car washes and other such 
establishments requiring a large 
volume of hot water. Seven sizes 
are available to effect 550 to 2,100- 
gph recovery rates. Recovery takes 
12 mins. from cold start to 212F. 

Check No. 53 on reply card. 
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FA DETAILED INFORMATION 
be 


ON PRODUCTS, LITERATURE, SERVICES 


Your no-postage reader service reply card, attached at the right, enables you to obtain 
free information on new products, equipment and services described in the Service 
Section; on trade literature listed on the back of this card; and on products advertised 
throughout this issue. Merely check the key number.* 


1. Read adversisements and note the number below the ad. Place an X in the box at 
the left of this number on the reply card for complete details. 


2. Review the New Products described in this issue starting on page 117. Check num- 
bers on the reply card corresponding to the items listed. 


3. Read the Trade Literature reviews on the reverse side of this page. To obtain your 
free copies, use the handy reply card and mark the appropriate numbers. 


4. A special feature on labor and time-saving tools and techniques appears in this 
issue, beginning on page 92. For further information, check the appropriate 
numbers on the reply card at right. 


*EXPLANATION OF KEYED NUMBERS FOR ADS: 


First number, “12,” represents this issue, the twelfth month. Second set of digits 
indicates page on which item appears, thus “-002-” means page 2. Third set of dig- 
its describes position of item on the page; for instance “-01’’ identifies the first ad 
(or the only ad), “-02” the second ad, and so on. 
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[] 12-135-02 Exposed Shower 
Installations 

([) 12-136-01 Vacuum Breaker 
Faucets 

(] 12-137-01 Humidifiers, Filters 

[] 12-137-02 Oil Burner Parts 

C) 12-139-01 Plumbing-Heating 
Specialties 

 12-139-02 Pipe Joint Compound 

[] 12-139-03 Oil Fired Boilers 

() 12-141-01 Electric Pipe 
Thawer 

( 12-141-02 Faucet Washers 

[] 12-143-01 Replacement Parts 


SERVICE SECTION PRODUCTS 


1—Combination Washer-Dryer 
2—Humidifier in Return Duct 
3—Air Conditioner 

4—Sump Pump Series 
5—Bleach, Rinse Dispenser 

6— Toilet Seat Control 

7 Water Conditioner Valve 
8—Flexible Connector 


[ 13—Submersible Pumps 

[] 14—Mirror Vanity 

[] 15—Central Air Conditioner 
[] 16—Tank-in-Tank Softener 
( 17—School Shower Fixtures 
[] 18—Third Contour Bathtub 
[| 19—Redesigned Dishwashers 
[ 20—Aluminum Motor 

[] 21—Shock Absorber 

) 22—Filter Warning Device 
[] 23—Waterless Condenser 

[] 24—Lavatories 

f] 25—Oil-Fired Boiler 
 26—Crawler Tractors 

[] 27—High-Pressure Pipe Fittings 


TRADE LITERATURE 


(1 54—Copper Tube 

[] 55—Flexible Metal Connectors 
{] 56—Water Closet Seats 

C] 57—Heat Exchangers 

[) 58—Portable Electric Tools 





[) 12-143-02 Faucet 
-143-03 Solder Joint Polisher 
-143-04 Market Manual 
-144-01 Laundry Tub 
-144-02 Water Filter 
-145-01 Couplings, Nipples 
~147-01 Self Forming Packing 
-147-02 Frost-Proof Valve 
-147-03 Time Cost Book 
~147-04 Sink Frames 
~148-01 Humidifier 
12-149-01 Copper Tube 
12-150-01 Hydronic Safety 
Devices 
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(C) 28—Paste-Form Solder 


[] 30—Back-Pressure Regulators 
( 31—Water Softeners 

[] 32—Room Air Conditioners 

( 33—Hole Saw in 28 Sizes 

C) 34—Pediatric Bath 

oO ear ~~ mee Water 


ystem 
[] 36—Water Purifier 
CO) 37—Floor-Type Salamander 
( 38—Packaged Generators 
[) 39—Submersible Pump Switch 
[] 40—Lavatory Legs 
] 41—Water Filter 
( 42—Gas-Burning Salamander 
[ 43—Countertop Lavatory 
[) 44—Copper Tube Hangers 
[ 45—Gas-Fired Disposer 
[) 46—Steel Packing Tools 
[] 47—Dishwasher Drain Gap 
 48—Defrost Unit 
[] 49—Water Softener 
C] 50—Backwash Pipeline Strainer 
fl) 51—Gas, Oil-Fired Furnaces 
(0 52—Bathroom Faucets 
CO 53—Heating Unit, Boiler 


[) 64—Air-Powered Tools 

[ 65—Swimming Pool Heaters 
C 66—Bathroom Accessories 
(1 67—Gas Venting 

[7] 68—Submersible Pumps 
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COPPER TUBE is described in a 32-page hand- 

book from Scovill Manufacturing Co., Water- 

bury, Conn. Included are technical and installa- 

tion data and size-and-type selection guides. 
Check No. 54 on the reply card. 


FLEXIBLE METAL CONNECTORS in carbon steel 

and stainless steel are illustrated in a catalog 

from Cobra Metal Hose, Chicago. Pressures, 

temperatures and installation are discussed. 
Check No. 55 on the reply card. 


WATER CLOSET SEATS in its new line are de- 
scribed in a pamphlet from Crane Co., Johns- 
town, Pa. Colors of the seats are reproduced 
in the folder. 

Check No. 56 on the reply card. 


HEAT EXCHANGERS are the subject of a detailed 

catalog from Old Dominion Iron & Steel Corp., 

Belle Isle, Richmond, Va. A thumb index gives 

access to statistical charts and piping diagrams. 
Check No. 57 on the reply card, 


PORTABLE ELECTRIC TOOLS for heavy-duty ap- 

plication are listed in a catalog from Milwaukee 

Electric Tool Corp.,, Milwaukee. Included are 

aawa, shears, sanders, hammers, core drillers, 
Cheek No, 58 on the reply card 


TUBING AND PIPE for corrosion-realatant and 
elevated temperature and/or pressure service 
are analyzed in a brochure from Babeock & Wil 
cox Co, New York City 

Cheek No, 69 on the reply card 


A SOLUTION PEEDER for residential and com 
mercial well water avyatema is deseribed in a 
bulletin from Calgon Co,, Pittsburgh 

Cheek No, 60 on the reply eard, 


ITS CAST IRON BOILER SERIES of 8 models, gas- 
fired, is the subject of literature from Peerless 
Heater Co,, Boyertown, Pa, 

Cheek No. 61 on the reply ecard, 


A COLOR DECORATOR GUIDE for aid in coordin- 
ating bathroom fixtures with walls, ceilings, 
counters, floors, woodwork and accessories is 
available from Kohler Co., Kohler, Wis. 

Check No. 62 on the reply card, 


CEILING AIR DIFFUSERS, grilles and registers, 
high-velocity equipment, air recovery and pur- 
ification cells are shown in a bulletin from Con- 
nor Engineering Corp., Danbury, Conn. 

Check No. 63 on the reply card. 


EVERY PORTABLE AIR-POWERED and eleciric tool 

that it manufactures is covered in a 72-page 

catalog from Buckeye Tools Corp., Dayton, O. 

It divides products and services into 7 groups. 
Check No. 64 on the reply card. 


INDIRECT SWIMMING POOL HEATERS are de- 
scribed in a folder from Bryan Steam Corp. 
Peru, Ind. Included is a heater size chart and 
diagram of a typical pool heating system. 

Check No. 65 on the reply card. 


BATHROOM ACCESSORIES—lavatory legs, holders 

for soap, tumblers, tissue and toothbrushes, 

grab bars, hooks, etc.—-are covered in a catalog 

from Grote Manufacturing Co., Madison, Ind. 
Check No. 66 on the reply card. 


“PROPER GAS VENTING" is the title of a bulletin 

being issued in a series by the Gas Vent In- 

stitute, Chicago. Venting installations are illus- 

trated, diagrammed and discussed in detail. 
Check No, 67 on the reply card, 


SUBMERSIBLE PUMPS and applications are cov- 

ered in a catalog from the Kenco Pump Division 

of American Crucible Products Co,, Lorain, O, 
Cheek No, 68 on the reply ecard, 


TRANSITE PIPE FOR FIRE PROTECTION ayatema in 
industrial planta ia discussed in literature from 
Johna-Manville Corp, New York City, 

Cheek No, 69 on the reply ecard, 


CHAIN LINK GATES AND PENCES for residential, 
induatrial, institutional and reereation area tn- 
atallation are covered in a guide from Robert. 
aon Steel & Iron Co,, Cineinnati, 

Cheek No, 70 on the reply ecard, 


SILENCING PIPING SYSTEMS with the use of 

check valves is the subject of a bulletin from 

Combination Pump Valve Co., Philadelphia. 

Photos, diagrams and oscillographs are shown. 
Cheek No, 71 on the reply ecard, 


THREE TYPES OF TANK HEATERS—vertically and 
horizontally-mounted and immersion-type— 
are described in a bulletin from Brown Fintube 
Co., Elyria, O. 

Check No, 72 on the reply card, 


WELDED STEEL TUBING available as fabricated or 
semi-fabricated items in 5 different steels is 
discussed in a folder from Armco Steel Corp., 
Middletown, O. 

Check No. 73 on the reply card, 
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| marsh 


valve 


READY-T0-SHIP 
INVENTORY 


— 


means the { {| 


} 
tt 
} 


VALVE, 


in the 


- 


RIGHT ON TIME! 


To contractors the MARSH VALVE policy 
of ready-to-ship inventory of its extensive line 
of quality-made valves means no costly on-the- 
job hold up and missed performance dates. 
To the wholesale field it means you can 
depend on MARSH VALVES to meet your 
day to day requirements without tying up 
money in large valve inventories of your own. 
You can bid with assurance and deliver with 
certainty when you quote and order MARSH 
VALVES! 

Be safe, be sure, be economy-wise! Specify 
and sell MARSH VALVES...the standard of 
quality in the industry for 50 years. 


marsh valve comrany 
general offices and plant: DUNKIRK, N. Ws 


manufacturing quality valves since 1910 


Check 12-134-01 on Reply Card 


Application of Gas Burners 
to Large-Size Boilers 


(Continued from page 77) 
of several methods—such as applying soapy 
water to see if it bubbles or using a meter— 
to make sure no leaks are present, it’s purged 
of air by bleeding gas, preferably outside of 
the building. Then we can proceed with the 
initial startup of the burner. 

Both main and pilot gascocks must be 
closed. In the case of atmospheric burners 
the firing dcor should be open, where pos- 
sible, to make sure’ that the combustion 
chamber of the boiler has been purged of any 
gas possibly collected during installation. 

In the case of power burner equipment 
the blower of the burner should be operated 
in accordance with the manufacturer’s in- 
structions as a means of performing the same 
purging function. The firing door of the 
boiler should always be opened and left open 
until the main burner has been ignited. The 
pilot cock should then be opened and the 
pilot ignited in accordance with the manu- 
facturer’s instructions. 

In the case of intermittent, automatic-spark 
ignited burners the starting button should be 
closed and the pilot ignited automatically, 
but in all cases at this phase the main gas- 


cock should be kept closed. 


= The operation of the flame detection cir- 
cuit should then be checked, with the main 
hand valve still off. This can be done by 
closing the pilot cock and observing the relay 
of the pilot protection device which, in the 
case of most electronic equipment, should 
drop out in a period of approximately 1 to 4 
seconds. 

The pilot can now be relighted and the 
main gas valve should be slowly opened to 
the wide open position. 

The burner is now in full operation, and 
the gas input should be checked by reading 
the meter. The pressure regulator can be 
adjusted to set the input at the desired range 
within certain limits on atmospheric burners 
and, in the case of power burners, for broad- 
er limits. 

Atmospheric burners should not be op- 
erated at less than 24-inch water column 
manifold gas pressure. Power burners that 
do not rely on the inspirating ability of the 
gas for combustion air, can be set as low as 
¥4-inch water column manifold gas pressure 
if desired 

Once the gas input has been set at the de- 


(Please turn to page 136) 
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War is a strong word, HYDAPIPE 


but the latest U.S. 

Shield-Bearer prom- 

ises to be such a cham- + nifies 

pion gladiator in the 

arena of modern com- Beautifies 
petition, that high 

prices, outmoded styl- 

ing, faulty flushing + 

mechanisms and all Simplifies — 

other enemies of the 


industry are being 
challenged. 





This latest contender for milady’s boudoir is a 
new-from-the-floor-up toilet dubbed 


"WARRIOR" L 
EXPOSED 
<4 SHOWER 

| INSTALLATIONS 











This new U.S, 
toilet is be- 
lieved to be 
the finest flush- 


ing, washdown Lf : 
salle? combine- : This beautiful, one-piece brass, 


: chrome-plated unit encloses and 
tion ever built. j conceals the piping. It includes: 
/ : e The famous SAFETY MIX, 


Non-scald Shower Valve, 
flush-mounted 

A one-piece, flush-mounted 
: head bracket unit with inte- 
Completely new inside and out, this high-style gral stops, and %” I.P.S. or 
vitreous china fixture features two sensible ad- - seer ecsigniges = ine gpg ah. 
; : : —* : cae 

vancements of standard flushing mechanisms ead Senior ‘ 
that seep on sight . ea features that prevent All piping is enclosed in fully- 
rod-wobble and assure drop-tight seating of the chromed heavy gauge brass cas- 
flush ball every time. Even the famous U.S: Life- ing, factory assembled, ready to 
time Guaranteed integral ceramic features have anchor to the wall. It is easy to 
i - , + ri ; Tes » | instail, onnection ° ot anc co Cc 
been improved .. . all with no increase in price! Ask now for supplies is all that is needed with 
Hydapipe bulletin. Hydapipe. Minimum maintenance 


Descriptive literature is 
: and housekeeping is required. 


yours for the asking. 


¥ < See SWEET’S ARCHITECTURAL FILE, 

DOMESTIC ENGINEERING CATALOG 

; or write us direct for further information 

PLUMBING FIXTURE 


HEATING AND COOLING CORPS. 
1130 CITY PARK AVE., COLUMBUS, OHIO 


Yreniored “ENGINEERING COMPANY 
~—..Dept. 2-G 445 C STREET, BOSTON 10, MASSACHUSETTS 
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The most complete line of 
VACUUM BREAKER Faucets 


- 


To prevent pollution of water 
supply, more and more codes 
are calling for integral vacuum 
breakers on faucets where pos- 
sibility of back syphonage 
exists. You'll find your most 
complete selection at Chicago 
Faucet—for slop sinks, bed pan 
flushers, laboratory sinks, 
shampoo fixtures, etc.—with in- 
terchangeable spouts and sup- 
plies to meet every need. The 
vacuum breaker proper is sim- 
ple and positive in operation, 
compact in size, and meets every 
code we know of. The faucet 
mechanism is the famed Chicago 
Faucet interchangeable unitthat 
permits minor repair or com- 
plete replacement in a matter 
of minutes. 














Bed Pan Flusher No. 904, with 
integral vacuum breaker, tem- 
pering and control valves, 
integral cut-off and check valves, 


and rubber hose with rose spray. 


Slop sink faucet No. 897, 
with integral vacuum breaker, 
adjustable wall brace, pail hook, 
adjustable supply arms with 
integral stops. 





(Continued from page 134) 


sired rate, we can adjust the air shutter for 
suitable flame appearance. This flame ap- 
pearance varies with the type of burner and 
the manufacturer’s instructions should be 
consulted on this point. The main switch can 
now be turned off, then re-energized to pro- 
tect the full automatic operation of the 
burner equipment. 

We can now close the firebox door and 
check the combustion air setting with an 
efficiency testing instrument, re-adjust the 
air shutter and lock it in place. Efficiency 
charts that give a complete picture of the 
combustion of natural gas are available from 
manufacturers and should be referred to 
during testing. Eighty percent efficiency is 
considered good. 

Now let’s return to a review of the vari- 
ous types of burners available and the kinds 
of installations to which each of the different 
types apply. 


# Two of these are used mainly for specific 
applications. The high-pressure inspirator 
burner is used where high-pressure gas, gen- 
erally of 2 pounds per square inch or more, 
can be supplied. This type of burner is often 
used in areas near oil refineries and in con- 
junction with fuel oil as an alternate fuel. It 
is also used in extremely large capacity 
boilers of 1,000 horsepower or more, such as 
in power-generating stations. 

Where extremely large loads such as this 
are used, gas at relatively high pressures 
often is supplied by the local utility. How- 
ever, in smaller industrial boilers it is not 
common practice to supply gas much over 
144-pound pressure maximum. 

Where the high-pressure inspirator type 
of burner is used at pressures of 10 pounds 
per square inch or more, its operating char- 
acteristics are similar to that of the power 
burner insofar as independence of draft con- 
ditions and turndown are concerned. 


a The pre-mix burner also is used in specific 
applications, mainly because “conventional” 
boilers are so designed that extremely high 
gas-air mixture pressures are not required. 


The Chicago Faucet Co. 


3 : Nor are the high Btu-per-cubic-foot heat re- 
Chicago 339, Ill. Chicago Faucets 


nog diaitbitind leases provided by the pre-mix type usually 
through the necessary. The pre-mix burner is used in the 

plumbing trade steam generator type of boiler where re- 
exclusively stricted flues are utilized to maintain high 

velocities with consequent high draft loss. 








Thus, the majority of gas burner applica- 
tions to boilers come to a choice of low-pres- 
sure atmospheric burners of either the in- 

Check 12-136-01 on Reply Card 
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shot or upshot type or the power or fan- 
assisted burner. The choice made is a matter 
of individual judgment relative to the speci- 
fic job situation. 

The American Gas Assn.’s commercial 
processing committee has published “Infor- 
mation Letter No. 87” in which a comparison 
of the advantages of these two types of 
burners are made. Here’s what the letter 


says: The advantages of atmospheric burners 


. Fewer parts with less maintenance. 
No cost of operating a blower motor. 
Quieter operation in many cases. 

4. Upshot burners require little refractory 
in combustion chamber construction. 

The advantages of power burners are: 

1. Require less draft. 

2. Not affected by fluctuations in draft. 

3. Higher heat release in a given volume. 
1. Greater efficiency for more complete 
combustion. 

5. Generally prewired and factory tested, 
thus reducing expensive field labor. 

6. Eliminates secondary air openings 

It is often true that the initial cost of at- 
mospheric burners is less than that of power 
or fan-assisted burner equipment. However, 
in many cases this lower first cost is offset by 
an additional cost of field labor in installing 
burner equipment and/or induced draft fan 
equipment in the field 


«The power burner is supplied as a com- 
plete package that’s installed in the face of 
the boiler with no construction work within 
the confines of the boiler other than the com- 
bustion chamber. 

Both power and _ inshot aimospheric 
burners are factory-tested and wired, avoid- 
ing the possibility of errors in installation 

In making final adjustments of burners of 


~ Servicing — 
Oil Burners . 


YOU NEED THIS 


any type, it’s necessary to wait until the 
boiler has reached an operating temperature. 

_In the case of the atmospheric burner 
equipment, it is advisable to set the combus- 
tion of the burner so that approximately 40 
or 50 percent excess air is present in the flue 
gases. This is necessary to assure ample 
combustion air to burn the fuel completely 
during the earlier stages of a burner opera- 
tion, when the boiler surfaces are colder and 
less draft is available to induce combustion 
air. 


ain the case of power burner equipment, 
excess air can be set to as little as 10 or 20 
percent since a constant volume of air is 
supplied regardless of whether the boiler 
surfaces are hot or cold. 

Since the air is supplied to the burner 
under pressure through small openings, it is 
not subject to variations that would other- 
wise be experienced because of differences 
in boiler and stack temperatures. 

Closer adjustment permits higher effi- 
ciencies both as to higher carbon dioxide 
readings in flue gas analysis and lower stack 
temperatures. END 


Spats QUALITY LINE 


of Humidifiers and Filters 
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andy 20 page Popular 
QE PLACEMENT PARTS and SERVICE TOOLS 
to make yOur ServiciAg easier 
@ FUEL UNIT PARTS © CONTROL PARTS 
© CIRCULATOR PARTS © SHAFT SEALS 
®@ STRAINERS © GASKETS 


® IGNITION TERMINALS 


Your friendly Oil Burner Jobber stocks the 
HYDROVALVE Line. 
Ask him for a copy of Catalog #60, or write direct. 


Hydra "7-71 - oe 


1319 Utica Avenue, Brooklyn 3, N. Y./ BUckminster 4-1330 
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Light face advertisements, fifteen cents per word, including head- 
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PLUMBING-HEATING MAN 


Experienced on wholesale level for large 
distributor. Goecd pay, pension, benefits. 
Address Key 414-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cazo 16, Illinois. 


PURCHASING DEPARTMENT 


Large plumbing and heating supplier 
needs experienced man. Confidential. 
Address Key 413-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Ilinois 





SITUATIONS WANTED 


=e 





Experienced salesman, well known to 
purchasing agents of plumbing and 
hardware wholesalers in Tenn., Miss. 
Ark. and Louisiana wants situation with 
manufacturer or agent on craw basis. 
Formerly traveled for Plumbing Manu- 
facturer as District Manager. Address 
Key 430-E, “DOMESTIC ENGINEER.- 
ING,” 1861 Prairie Ave., Chicago 16, IIli- 


nois 
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advertisements, $3.00 per insertion. 


Rates for bold face adver- 





tisements, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC 
Ave., Chicago 16, Illinois. 


ure payable in advance! Closing date 


Advertising Department, 


Prairie 


cedn g publication date 
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REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED 





ENTS WANT 


REPRESENTATIVES WITH 
WAREHOUSE FACILITIES 
WANTED 


A leading manufacturer of top quality 
line of shower stalls and receptors with 
national distribution desires represent- 
atives with warehouse facilities in Chi 
cago, Atlanta, Memphis, New Orleans, 
Northern Ohio. Indiana. Send complete 
information includ‘ng lines carried, num- 
ber of men traveled, territories covered 
warehouse location and facilities. Ad- 
dress Key 422-E, “DOMESTIC ENGI- 
NFEFRING,” 1801 Prairie Ave., Chicago 
16. Illinois. 


WESTERN PENNSYLVANIA 
WEST VIRGINIA 


Full line quality manufacturer tubular 


brass needs exverienced representation 


Address Key 427-E, “DOMESTIC EN.- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





Manufacturer of expansion tanks wants 
capable representation Illinois, Ohio, 
W. Pa., New York State, New England, 
Warehouse preferred but not essential. 
Priced to meet competition. Address Key 
399-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


COMPLETE LINE 
GAS FIRED INFRA-RED 
HEATER 


Manufacturer seeks representatives call- 
ing on Plumbing & Heating wholesalers 
and distributors. Send full particulars as 
to lines handled, territory covered, etc. 
to: LAMBERT INDUSTRIES, INC. 


Pox 88, Virginia Minnesota. 
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FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 140, 142 AND 144 
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New Frontiers for 
Plumbing and Pipefitting 
(Continued from page 76) 
their run they need pumps, tanks and piping 

Q.—What progress is being made to re- 
place coastal ships used as salt water distilla- 
tion plants with off-shore platforms 

A.—The replacement of ships with off- 
shore platforms in the harbors along our 
coasts is on the increase. The piping industry 
could prefabricate such platforms—it means 
construction work for us. It must be borne 
in mind that piping and plumbing would be 
required for the people who man the plat- 
forms. They will need fuel tanks, water 
tanks and many other facilities. 

A single platform may not be a very large 
undertaking, but a project calling for hun- 
dreds can be very big indeed. 

Q.—What are the possibilities for long- 
range maintenance contracts for all fields of 
piping, in which the monthly price would 
also include the replacement of broken and 
obsolete equipment? 

A.—It would be a rather complicated pro- 
cedure to determine what the life of piping 


(Please turn to page 141) 


PREVENT LEAKS 
CORROSION 
THREAD FREEZING 


... plumbers’ 
pipe joint compound 


Brush this superior compound on threads where its 
Atomized metallic zine additive will go to work as a 
lubricant, protecting fittings from rust and corrosion. 
Due to a homogenized process, FORCE Plumbers Pipe 
Joint Compound will not cake or harden; remains leak- 
proof for the life of the connection. Even years after 
application, threads will loosen easily, and threaded 
units can repeatedly be used elsewhere. 

FORCE is insoluble in steam, gas and many chemi- 
cals; withstands expansion, contraction, vibration, Ideal 
for all plumbing uses including boiler fittings, high 
temperature pumps, suction heaters, ete, 

FORCE is easy to use directly from the can — will 
not settle or separate, remains ready for use at all 
times. Packed in 14 pint cans, 


WRITE FOR PRICES 
FORCE CHEMICALS DIVISION 
of American Solder & Flux Company 


3224 North 19th Street, Philadelphia 40, Pa. 
Check 12-139-02 on Reply Card 
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The Name MAR-COIL 
Is Your Assurance of 
Top Rate Quality. 





va 





MAR-COIL 
SILENCERS 


Size Cu. 'n. of Cushion 
1 


Lay ~ ae a 
REINFORCER PIPE 3/4" LAS> 
(SUPPLIED BY INSTALLER) 
END MUST BE FREE OF BURRS 

A AiR BELL MUST REST + — 

, ON BOTTOM OF TANK MAR-COIL SILENCERS eliminate 
water hammer from hot or cold 


ie water lines! Corrects every job. 

Above: MAR-COIL DISTANT READ Below: MAR-COIL RIGID 

ING FUEL OIL TANK GAUGE BOILER STAND 

For inside or outside jobs. Installed Simply and quickly assembled 

at any height or distance. Specify . . 
f Can be set up at any height. No 

size of tank and length of copper bottom obstruction. Eight sizes 

tubing when ordering. to fit 12” to 54” boiler diameter 


- 


4 
TOMMOOVSS 


Left: MAR- 
COIL MOTOR- g 
IZED GATE 
VALVE 


Used with any 
steam, water 
or vapor job 
Sizes 114” to 


OUTLET SOE 
SOLER SHE ASK YOUR JOBBER FOR 





MAR-COIL PRODUCTS 


MAR-COIL HEATER COMPANY 


200 PATERSON PLANK RD., UNION CITY, N. J. 
Check 12-139-01 on Reply Card 


{i 
BETHLEHEM 


‘OMATHER 


THE UNIT THAT BURNS THE 
HELL OUT OF EVERY DROP OF OIL! 


+ | ssoct ecm 


ke reading! 


perature! 


JLLARS FOR YO 
sq. ft. of NET WATER 











Check 12-139-03 on Reply Card 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED 





MANUFACTURER'S AGENT 


To sell for manufacturer of complete line 
plumbing fixtures, heating boilers and 
water heaters, exclusive product pro- 
gram. A few territories open. Send com- 
plete information, lines now handled, 
territory covered to P. O. Box 221, 
Columbus 16, Ohio. 


MANUFACTURER’S REP 

tives wanted. Nationally 
manufacturer of cor 
tic pipe and fittings 
tories open to 
on plumbing and heating 
ing material jobbers and hardware 
bers Reply giving territory cover 
number of field men and other lir 
now represented Reply CONSOL 
DATED PIPE COMPANY OF AMERICA 
1066 Home Avenue, Akron, Ohio 


PLUMBERS BRASS-FLEXIBLE 
SUPPLIES 


Several territories available for repre- 
sentation to plumbing wholesalers. Ad- 
dress reply including lines handled and 
territory to Sales Manager, HAR- 
CRAFT BRASS, A Division of Harvey 


Aluminum, Torrance, California. 


REPRESENTATIVES WANTED TO 
call upon rated plumbing supply 
wholesalers, hardware stores, farm and 
home stores for a complete line of Sum] 
Pumps Laundry Tray -umps, and 
Plumbers Specialties. We 
sive representative who 
selling our competitively priced qual 
line High commissions paid Addres 
Key 372-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois 


AGGRESSIVE REPRESENTATIVE 
calling on the plumbing jobber 
wanted by specialty manufacturer. High 
commission, good volume. Texas, Lou 
isiana, Mississippi, Alabama, Oklahom: 
Tennessee, Kentucky, West Virginia 
and Virginia open Address Key 327-E 
‘““DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


Aggressive men who call on plumbing 
wholesalers, warehouses, mill suppliers 
to sell fast moving patented sack and 
carton order picking cart. Liberal com- 
missions most territories open. MOBILE 
EQUIPMENT CORPORATION, 5249 
Kingshighway, Brooklyn 34, N.Y. 


MANUFACTURER'S AGENT PRO- 
tected territory. Croker Fire Preven- 
tion requires manufacturers agents for 
lir of underwriter's ay 
equipment Old 

over fifty years 
calling on build 

contractors M 
ts or similar service 

Croker Fire Preve 
oO F & Croke 
., 656 Gerard Av ie, N ork 


MANUFACTURER'S AGENT 


Calling on wholesale plumbing supply 
outlets in the state of Virginia to sell 
fuel oil and gasoline storage tanks for 
an established tank manufacturer. Send 
complete information. Address Key 
421-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


po you 


present 


TO INCREASE YOUR 
s? Then se lifelong 
brass, seats Cl ties, pipe fittings t 
ontractors st f first 
etter, confidentia mmissio 
basis. protected LIFELONG 
COMPANY 1150 E iel Avenue Ir 


lianapolis Indiana 


? 


HOTTEST LINE OF 
nd oil fired boiler 


CHECK AND FOOT VALVES 


New manvfacturer in field with top 
quality, new design and competitively 
priced line. A few territories still open. 
Exclusive territories. Full range of 
sizes. TYPHOON PRODUCTS, 131 
San Lorenzo, Coral Gables, Florida. 


EXCLUSIVE PROTECTED TERRITO 
ries open for nationally distributed 
unique washer replacement plumbi 
‘ialty item packaged for sale 

lumbing supply houses, hardware di 
ibutors and retailers Unique demor 
tration sells 8 out of 10 on first call 
Address Key 328-E, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


€ 1 


WASHINGTON—OREGON 


Quality tubular brass manufacturer de- 
sires experienced representation. Ad- 
dress Key 426-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


MANUFACTURER'S REPRESENTA- 
tives for complete tubular. brass 
manufacturer. Many territories open 
State territory covered, lines now 
experience, etc. Address Key 
“DOMESTIC ENGINEERING,” 

Prairie Ave., Chicago 16, Illinois 





MANUFACTURER'S REPRESENTA 
tives for full line of commercial ,resi 
dentia industrial heating, and air con 
ditioning equipment Protected terri- 
tories. Nationally known manufacturer 
expanding distributorship for sales-ax 
tive priced line 
ent ines 


Fill us in on your pres- 
territory, and qualifications 
Our sales representatives know of this 
ad Address Key 405-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi 
cago 16, Illinois 





LINES WANTED 





SEEKING ADDITIONAL LINES 


Chicago manufacturers’ representative 
agency with complete warehousing fa- 
cilities seeking manufacturers who want 
large movement of their products. Con- 
centrating on plumbing supply houses 
in Illinois, Indiana, Wisconsin and East- 
ern Missouri. If you want the job done 
properly with young aggressive organi- 
zation, Address Key 331-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


WELL ETAB- 
imber lines, selling 
attending CSA, ag 
Address 
ENGINEER- 
Chicago 16 


NORTHERN OHIO 
shed, limited n 
leading whoiesaler 
gre ve, intelligent coverage 
I5-E, “DOMESTIC 

1801 Prairie Ave 


INDIANAPOLIS, INDIANA 


Home base of manufacturers’ repre- 
sentative who can handle one additional 
line covering entire state excluding 
Lake Porter county. Concentrating on 
plumbing and heating wholesalers. Ad- 
dress Key 332-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


WESTERN PENNSYLVANIA AND AD 
jacent areas, 5 years selling leading 
jobbers, carrying few lines, will devote 
time to good line Address Kev 336-E 
‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


CONCENTRATED COVERAGE 
Manufacturers’ agency calling on whole- 
salers in Eastern Ohio, Western Penn- 
sylvania and West Virginia seeks addi- 
tional lines in Plumbing & Heating field. 
Send full particulars to: Address Key 
416-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 
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ADVERTISEMENTS 
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(Continued from page 139) 
should be with the kind of maintenance it 
generally receives now, as compared to first- 
class maintenance. 

It may require a tie-in with an insurance 
company, and from certified 
public accountants on the matter of develop- 
ing financial reserves. But this could be one 
of the major aspects of our proposed activity 


information 


We should mention that by “long range” 
we mean in the neighborhood of 20 years. 
Equipment would be guaranteed to be as 
good at the end of that time as when original- 
ly installed. 

Most people are able to recognize a drop 
in the efficiency of their automobiles, for 
example, and have been educated to the 
idea of preventive maintenance. But when 
an air conditioning plant gradually becomes 
more inefficient through poor service, the 
owner has not been trained to realize that he 
is paying for performance he isn’t receiving. 

Under our plan, we would take over re- 
sponsibility for the Worn 
parts would be replaced immediately before 


manufacturer. 
they caused a major breakdown. 


a The maintenance plan is no more of a risk 
for the industry than a medical insurance 
plan is for doctors—but it would require a 
reserve. The job is to establish the correct 
amounts to be set up as a reserve for major 
work—something like actuarial tables. 

Q.—What processes have been or could be 
developed by which “solid” materials are 
transported in a fluid condition via pipe 
lines? 

A.—The first items that come to my mind 
are food products and paper pulp, but the 
potentialities are endless. Various ores could 
be piped. We intend to get information on 
what such transportation installations have 
been made and to make that information 
available to our members when they have an 
opportunity to propose similar systems 

Such questions as rights of way would be 
up to the individual companies to work out. 
As a body we are merely concerned with the 
exchange of ideas. 

Q.—What’s the progress of research on 
converting saline water into fresh? What 
part can the piping industry play in it? 

A.—Many countries are extremely inter- 
ested in conversion of sea water into fresh 
water. These include France, Israel, Ger- 
many and the United States. Only the United 
States has set up several testing laboratories 
to research different approaches. If we keep 
our members informed of progress in re- 

(Please turn to page 143) 
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“The New, Tuproved ° 
TRINDL PIPE THAWER 


Easy to Operate—Portable 


IDEAL FOR PLUMBERS 
FARMERS — MERCHANTS 
INDUSTRIAL PLANTS 
HOME OWNERS 


Only 39 8 


FOB Chicago 
Fully Guaranteed 4 
for one year. a : 





Prevent broken water lines ! Stop costly shut downs ! Save 
time, money and labor thawing frozen pipes of iron, copper or 
lead the Trindl way. No need to dig up frozen ground, break 
concrete or tear up floors, plastered walls or ceilings. The 
Trindl Pipe Thawer is portable and can be carried from spot 
to spot or job to job. Unlimited year around use for sweating 
copper tubes and pipes, soldering, brazing, bending, etc. Easy 
to operate. Plugs into 110 or 220 volt outlet. Comes complete 
only $98.50 f.o.b. ready to use with 40 feet of heavy duty 
output cable, power cord with plug attached and simple 
operating instructions. Order from this ad or send for details. 


DEALERS’ INQUIRIES INVITED 
MANUFACTURED 


TRINDL MANUFACTURES A COMPLETE LINE OF 
ELECTRIC WELDERS FROM 80 AMPS TO 400 
AMPS, WELDING ACCESSORIES AND SUPPLIES. 


TRINDL PRODUCTS, LTD., 


DEPT. TP-37N - 1807 S. CLARK ST., CHICAGO 16, ILLINOIS 
Check 12-141-01 on Reply Card 

















Sully, Super Seal 


MARK 


FAUCET WASHERS 


It costs you MORE to install a poor quality washer than 
a good one 
SCULLY SUPER SEAL exceed Government Specifications 
TOO HARD TO SPREAD—TOO TOUGH TO SPLIT 
Top Verdict by Leading Testing Laboratory 


U Can’t Tear ‘Em 


Avoid Frequent Replacements 
All Sizes Beveled or Flat 


ASK US FOR SAMPLES 








, 
. 
4 
J 
renee 











Scully Rubber Mfg. Co., Baltimore 24, Md. 
Gentlemen: 

Please send FREE Samples of 

SCULLY SUPER SEAL FAUCET WASHERS 
SCULLY SUPER SEAL TANK BALL 





Name 





Address. 





City Zone State 








Name of Supply House 





Check 12-141-02 on Reply Card 
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NEED DISTRIBUTION? 


14 representatives with over 1,000 active 


accounts. Can serve you on Regional 


or National Sales Agency Basis. Write 
Address Key 411-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


l7-E DOMESTIC 


Pra Ave 


ST. LOUIS AREA 


Plumbing wholesalers contacted twice 
monthly by aggressive representative 
agency. Can handle two additional 
quality lines. Address Key 334-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


WISCONSIN 


Manufacturers’ representative selling 
plumbing supply jobbers desires addi- 
tional allied lines. Address Key 333-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MICHIGAN 
Ty! Will 
vit 


cha 
der 
dronic fie 
MESTIC 
Ave } 


ds \dadre Key 
ENGINEERING 


IOWA 


contacting plumbing wholesa’er 


Now 


jobbers in lowa only. Doing an effective 


iob. Will give concentrated coverace. 
Address Key 230-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


CLARKE SALES COMPANY 
12 Years Service 
VIRGINIA & WEST VA. 
OHIO RIVER CITIES 


407 Beech Ave., Charleston, W. Va. 


142 





SEEKING ADDITIONAL LINES 
Established well rated Plumbing Spe- 


cialty Manufacturer with National Sales 
and Distribution Organization of qual- 
ity plumbing specialties to Wholesale 
Jobbing Trade will take on additional 
items on an exclusive National Sales 
and Merchandising basis. Manufactur- 
ers of plumbing specialties desiring to 
concentrate on production problems 
will find this an unbeatable opportunity 
to substantial increased sales of their 
products. Send full particulars for early 
personal discussion. Address Key 409-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


NEWHOUSE and SON, INC. 
4619 Pershing Ave. 
St. Louis 8, Missouri 
25 years service to Missouri 


and Kansas Jobbers 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative 

one or two major competitive 
Ample coverage. Warehouse facilities. 
Address Key 337-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


desires 
lines. 


MAJOR LINES WANTED 


If you are not properly represented or 
are contemplating making a change in 
your present representation for Metro- 
politan Chicago, Northern Indiana and 
Wisconsin, contact the longest and best 
sales organization in this area. Address 
Key 407-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


BOSTON 


Manufacturers’ representative with long 
experience selling to New England 
plumbing and heating supply jobbers, 
can give aggressive, concentrated rep- 
resentation to one additional major 
quality line. Address Key 429-E, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





FLORIDA 


Aggressive manufacturers’ representa- 
tive seeking additional lines for plumb- 
ing, refrigeration and irrigation supply 
wholesaler. State wide coverage with 
available warehousing. Address Key 
420-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


ILL. GROUNDED 
t - , t 
t 


Ke 


ENGINEERING 
16, I 


NEW YORK AND NEW JERSEY 


Well organized manufacturers’ repre- 
sentative sales organization seeking ad- 
ditional lines for representation through 
plumbing supply wholesalers in New 
York and New Jersey. Warehouse 
available. Address Key 329-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


SOURT, KANSAS 
{ : — 
errite 

( 
red \dadr 
ENGINEER 
Chicago 1¢ 


FLORIDA 


men covering the State with 15 
years experience in the area. Want fast 
moving non-specified type plumbing 
items competitively priced. Also sprin- 
kler and irrigation items. Address Key 
No. 403-E. “DOMESTIC ENGINEER- 
ING.” 1861 Prairie Ave., Chicago 16 
Illinois. 


Two 


MAX ROTHENBERG CO., INC. 
11-05 38th Avenue 
Long Islond City, N.Y. 


Manufacturers’ agency covering New 
York and New Jersey—Warehousing 
available. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 138, 140 AND 144 
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(Continued from page 141) 
search, they will be in a position to recom- 
mend to people everywhere the type of con- 
version system most suitable to their specific 
with 
New 
techniques will be required of mechanics. 
The United Assn. 
skiils as the need for 


needs—and to proceed more rapidly 


the actual installation of these systems 


will train men in these 


them is made known. 


The fast development of cheap conversion 
thinking of 


lators in western states, where com a cated 
1 
lf 


processes may change the legis- 


and costly water storage and distribution 


struc 
the fores« 


systems are now under con tion or con- 


sideration. Success lies in 
future. 
Past methods of conversion relied o1 


New 


developed include obtaining fresh wat 


oration or condensation methods | 


means of refrigeration and by electro-chemi- 
Both methods are now 


Adoptic 


require 


cal methods 


becoming economically feasible 


the would 


reirigeration system 


frigeration compressor plants with pun 


tanks 


to be designed 


piping, and related equipment 


needing installed, opera 


and maintained by our industry 


TAPCO 


(Exclusive) 
World and National Supplier for Genuine 
SCHAIBLE 
FAUCET REPLACEMENT PARTS 
and AMERICAN KITCHEN 


Genuine Replacement Parts . . . 


for the Faucets, Dishwashers, Disposers and Cabinets. Price 
List Catalogue available upon request. For name of- your 
nearest wholesaler jobber, write to: 

TRACY AMERICAN KITCHEN PARTS COMPANY 
P. O. Box 7346 Pittsburgh 13, Penna. 


ee 


Check 12-143-01 on Reply Card 


‘ R 
7) 


4 Polish Fittings to 2 
Dichs only 12 Ibs 
Uses stant 


, pipe to 1' 


37 Operated by small motor 
geared to slow speed so 
as not to score the copper 


ONLY 
$69 50 RETAIL 
GARRETT MFG. CO. INC. 401 WASH., NORTON, KAN. 


Check 12-143-03 on Reply Card 
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Q.—Is it feasible to push the sale of juve- 
nile plumbing fixtures in gasoline filling sta- 
and other public 
buildings frequented by children? 

A.—While this is not in the area of big job 
its potentialities are considerable. 


tions, airports, schools 


piping, 
Juvenile plumbing, especially in colored fix- 
tures, could mean a lot of additional dollars 
per year for us 

Q.—How can contractorors 
work the Assn 


research and development programs? 


mechanical 
with American Gas in its 
A.—It’s been only in the past year that 
and the 


have gotten together to coordinate their sales 


mechanical contractors gas people 


programs. Several school jobs have been the 
result of their joint efforts. 
We've also 


the operating costs of hydronically 


worked together to appraise 


heated 
We've suc- 


and electrically heated schools. 


cessfully challenged the claim that electric 


heat is more economical. These are among 
the areas in which we can continue to work 
together 

20 report to the JIPC, Scott 


of his European experiences: 


In an October 
itemized some 
Ple 


se tur 


n to page 145) 





Kohler Fixtures 


deserve 


Kohler All-brass 
Fittings 
Distinguished new designs. 
Positive action. 
Finger-tip control. 





KOHLER CO. Established 1873 KOHLER, Wis. 


KOHLER or KOH LER 


Enameled and Vitreous China Plumt 


Electric Plants + Air-cooled Engines 


Check 12-143-02 on Reply Card 


Attention 


Two beautifully bound, rt igged- 
ly constructed | 2 leaf price 
data books for the P & H 
wholesaler. 24 sections of vital 
information, fully illustrated 
MASTER copy advises on mar- 
ket changes, inc 

sheets. Size: 814" 9 

expanding to 5”. 
PLEMENT, for wholesaler and 
jobbers desiring additional cop- 
ies for salesmen and counter 
use. Size: same as Master. 
Published by publisher of Brad- 
ford Price Book. 


The 
_Mac EWAN MARKET MANUAL 


QUINCY 69, MASSACHUSETTS 


Check 12-143-04 on Reply Card 


PLUMBING & HEATING WHOLESALERS 
HERE IS YOUR 
SOLUTION 
To 


oc SWAN MME, i Z 
FOR | THE 
PLUMEMNG LMEATING B 
TRA DE V4 


ANSWERED 


QUICKLY aad 


Published In 2 editions 
The MASTER and 
SUPPLEMENT Copy 
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TEXAS 


Manufacturers representative contact- 


ing wholesalers, covering the state of 
Texas, needs one or two volume lines. 


Address Key 419-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 
Manufacturers Agency Selling 


Important Mid-Northwestern Jobbers 


MANUFACTURER'S REPRESENTA. 
Asano a “pes ee eg ie b- 
ing only. DORSEY SALES COMPANY 
922 East Pico Blv« Los Ang s, Cali 
fornia. 





duratub | 


NOW WITH HOSES 


FURNISHED ; 
FOR COMPLETE 


LINES WANTED 


LINES WANTED 





WESTERN PENNSYLVANIA 
& 
WEST VIRGINIA 


If you are looking for young, aggres- 
sive, intelligent representation in the 
above territory, please contact us at 


once. Address Key 383-E, “DOMESTIC 


ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





MANUFACTURERS’ AGENCY 
STARTING FIRST OF YEAR 


Desires several additional lines, 20 years 
experience and well known in area. Ad- 
dress Key 418-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


EASTERN PENNSYLVANIA AND AD 
cent arear Experienced, agg essive 
conce trate n good line Addre 

396-E, “DOME STIC ENGINE E R 


1801 Prairie Ave Chicago 1 


3 GOOD MEN with 
3 ESTABLISHED LINES 


Will aggressively promote one addition- 
al line to the plumbing wholesalers in 
Northern Illinois, Eastern Iowa, Wis- 
consin and Minnesota. 


LATIMER, HART & HADLEY, 


4628 West Lawrence Ave., Chicago 30, 
Ill. 


NEW MEXIcC« 
One high volume 


obbers n 3 r 
MESTIC ‘EB NG INE FE RING 
Ave Chicago 16, Illinois 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
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Models 10K 


™ 
utilatub 
laundry installations with a | 
Fiberglas tub priced competi- 
tively with concrete tubs. 


Models 20K 


and 10 and 20 


Dress up your 


For Full Information Write: 


E. 1. MUSTEE ond SONS, INC. 


6911 Lerain Av 
duratub ond vtilatub 


cre trademarks of E.L. Mustee and Sons, Inc. 


Model 9TH 


Potented ond Fatents Pending 


Check 12-144-01 on Reply Card 


144 


venue + Cleveland 2, Ohio 


| PROBLEM WATER? 


e ODORS 


e DISCOLORATION 


@ CHLORINE 
@ SUSPENDED MATTER 


with a 


DIAMOND 


ACTIVATED CARBON 
FILTER AND PURIFIER 


Diamond Filters and Purifiers re- 
move the undesirable taste... the 
cloudy look, yes...and even the 
smell of chlorine, phenol, fishy 
sediment and organic tastes to 
provide a crystal clear, palatable 
water...to rival the finest spring 
water. Activated Carbon actually 
adsorbs objectionable substances. 
No chemicals are added. Compact, 
well designed, easily-installed. 


For complete details, write 


OSHKOSH FILTER & SOFTENER CO., OSHKOSH, WIS. 


Check 12-144-02 on Reply Card 
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(Continued from page 143) 

“Because of my official standing in the con- 
struction industry,” he said, “I was able to 
visit a fabrication plant in Leningrad and 
one in Kiev. The Russians are prefabricat- 
ing apartment houses on a massive scale. I 
found that their workmanship in the shop 
was good but in the field it was not compara- 
ble to our standards. In the shop they are 
prefabricating complete bathrooms—walls, 
floors and ceilings—complete with all piping 
and ready for installation. They are using 
jigs which are quite similar to procedures 
used in this country. However, it is my belief 
that their material is inferior to ours and 
the standards of accuracy are not satisfac- 
tory. In short, except for their methods of 
curing concrete by steam, thus enabling them 
to turn out finished concrete walls in seven 
hours, these are the only things in which 
they exceed our methods. 

“I visited a new Russian power plant that 
was almost completed. Their welding was 
quite satisfactory; however, again I saw 
nothing that compared to our standards. 

“At the Industrial Exhibit in Moscow, I 
did see in operation a portable automatic 
welding machine used for cross cut pipe lines 
which performed quite satisfactorily. It was 
rapid and I was assured that the welds easily 
passed X-ray. I have seen nothing like it in 


this country and I think it is the only piece 
of equipment which might interest us. 

“In France,” he reported, “I visited four 
different organizations. The first was a plas- 
tics firm. They have developed a plastic heat- 


ing panel which will handle hot water up to 
400F and is quite inexpensive. It has been 


used in several large installations.” 


= As the report indicates, no time has been 
lost by the New Markets Committee chair- 
man in laying the groundwork for a clearing 
house of information and ideas useful to the 
piping industry and related fields. 

When Scott had finished explaining the 
10-point program, he pointed out that it’s 
possible only because it will be the con- 
certed effort of all interested groups that 
make up the Joint Industry Program Com- 
mittee. This includes the following groups: 

The United Assn., the Mechanical Con- 
— Assn. of America, the National Assn. 

f Plumbing Contractors, the Refrigeration 
and Air Conditioning Contractors Assn., the 
Pipe Fabrication Institute, the National 
Constructors Assn., the Lead Burning Insti- 
tute, the Pipeline Contractors Assn. and the 
National Automatic Sprinkler and Fire Con- 


trol Assn. END 
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We come into this world innocent and right 
away things are being pinned on us! 
“X-L” Couplings 
Production is the answer to inflation, to illustrate, 
we point out that rabbit fur is cheaper than mink! 
“X.L” Nipples 
As far as the dollar is concerned, confiden- 
tially, it shrinks! 
“X-L” Couplings 
Salesman Sam sez that his first horse race was a 
big disappointment . . . until then he thought the 
SPORT OF KINGS was QUEENS! 
a) Py Nipples 
Lady Gorilla: “Keep your hands off me, you 
big ape!” 
“X-L” Couplings 
Every purpose, all sizes... eXceL Pipe Couplings 
and Pipe Nipples are precision engineered to industry 
standards. 
“eXceL” Products 
We think it’s about time they put the de- 
signers of women’s bathing suits in charge of 
all government budgets. 
“X-L” Couplings 
OVERHEARD: “She felt like a colt but looked 
more like an old .45!” .. . “Remember, it’s the fresh 
that gets x he in the pan.” 
: Nipples 
Same-Day Service is a specialty with Wheeling 
Machine, your order is invoiced and SHIPPED 
the SAME DAY we receive it. You ean depend 
on “X-L” Service! 
“X-L” Same-Day-Service 
Never put off ie IE there’s no time like the 
pleasant! (Thanks to Mr. Cuspidor who claims he’s 
the spittin’ image of his “ld man) 
“X-L” Couplings 
If you're careless enough, your car will last 


a lifetime. 
“X-L” Nipples 
Contrary to medical opinion, tight clothes do not 
stop a girl’s circulation, 
Wiel is Products eXcel 
This country has always been fighting the 
Reds—skins, coats and Russians! 
“X-L” Quality Control 
If you want quality to do the specific job you have 
at hand, ask vour jobber tor “x ] - Products. there 


are none better. 
“X-L” Couplings 
Sure, science is making great strides .. . it’s 
obvious. Now it’s only 50 years behind comic 
books. 
“X-L” Nipples 
Order “X-L” Pipe Couplings, Pipe Nipples and 
Fittings in bulk or in the easy-to-store, one-size to a 


carton packs. “X-L” Products, by all means. 
Happy Holidays from the Wheeling Machine Gang! 








Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 
he ht COMPANY 


WEST VI IRGINIA 


_ FACTORY PHONE: CHapel 2 2- 2000 


Nii ia 


Check 12-145-01 on Reply Card 











Ace Tank & Heater Co. 
* ACF Industries, Incorporated 
W-K-M Division c 
Alabama Pipe Co. Div., 
Woodward Iron Company 
Alco Valve Co.... - 
American Air Filter Co., Inc 
American Gas Association 
American Solder & Flux Co., 
Force Chemicals Div 
American Telephone & 
Telegraph Co. 
* Anaconda American Brass Co 
Armco Steel Corp., The National 
Supply Co. subsidiary 
*xArmstrong Machine Works 


*Beaton & Cadwell Mfg 
*Bell & Gossett Co. 
Bethlehem Foundry 
Machine Co. 
Borg-Warner, Marbon Chen 
Div. Faia als 
Brady Air Controls, Inc.. 
*Grass-Craft Mfg. Co 
*Briggs Mfg. Co. 
Bryan Steam Cory; 
Buckeye Valve & Mfg. Co 
Burn-Rite Products Co 


Carrollton Mfg. Co ‘ 

Chicago Faucet Co., The 

Committee of Steel Pipe 
Producers 

Crane Co. Plumbing-Heating-Air 


Conditioning Group . 101 


Delco Appliance Div.., 
General Motors Cory 
Domestic Engineering 
Publications 
*Dunham-Bush, Inc 


Dwyer Mfg. Co., F 


Eljer Div., of The Murra, 
Corp. of America 


Flexrock Co 

Ford Motor Co : 

Force Chemicals Dit 
Solder & Flux Compan 


Franklin Electric Co., Inc. 


See Our Catalog 





ADVERTISERS 


Garrett Mfg, Co., Inc 
General Filters, Inc 
General Motors Corp 
Delco Appliance Div 
Glo-Brite Products, Inc 
Goulds Pumps, Inc 


KitchenAid 


Hydromechanies Div. of Zu 
Industries, Inc 
Hydrovalve Co., Inc 


International Heating & Air 
Conditioning Exposition 


Jenkins Bros 

Jones & Laughlin Steel Corp., 
Stainless & Strip Din 

Josam Mfg. Co 


*Just Mfg. Co 


KitchenAid Div 
Hobart Mig. Co 
Kohler (¢ 
*xKuhns Brothers Co. 


*Lee Brothers Found 


* MacEwan Market 
* Maid-O’-Mist, Inc.. 
Marbon Chemical, Di, 
Borg-Warne1 
*Mar-Coil Heater Co.. 
* Marsh Valve Co 
McDonnell & Miller 
Inc 
Mid-Co 
Co 
* Mueller Brass 
Mueller Co 
Murray Corp. of 
The, Eljer Diy 


*Mustee & Sons, Inc., 


National Supply C 
Subsidiary of A 
Steel Corp 

National Tube Div., 
U.S. Steel Corp., Columbia- 
Geneva Steel Div 
U.S. Steel Export Co 
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Oshkosh Filter & Softener Co 


tegulator Co., T 


Reading Tube 

CORD: eas Inside Back Cover 
Republic Steel Corp.... 23 
Research Publishing Co cS 147 
Revere Copper and Bri iss, Inc..34 & 35 
Ridge Tool Co., The... . 41 


*Scully Rubber Mfg. Co 
Selck & Co., Walter E 
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*Sherwood Brass Works 
*Skinner Co., M. B.. 
Skuttle Mfg. Co.. 

Sloan Valve Co. 
*Symmons Engineering Co 


rush & Co., A eee 
racy Americ: Kitchen 
Parts Co. . 

Trane Co., The 


*Trindl Products, 


United States Plumbing Fixture, 
Heating and Cooling Corps. 
U.S. Steel Corp., National Tube 
Diy., Columbia-Geneva Steel 
Div., U. S. Steel Export Co.. 
Universal Water Softener Co 


Vance Industries, Inc 


® Vogel Co.. Jost ph A 


N-K-M., Div. of ACF 
industries, Inc 109 
kWatts Regulator 
Co . ; Inside Front Cover 
*Wheatland Tube Co. a ae 
*Wheeling Machine Products Co....145 
Wheeling Steel Corp 28 & 29 
Woodward Iron Company, 
Alabama Pipe Co. Div. , 111 


Zur Industries, Inc., 
Hydromechanics Div 


catalog File Folder 
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J WHEN YOU 
“er INSTALL A 

SELF-FORMING PACKING 


SELF 
@ Especially for odd-shaped, odd sized washer problems \V (0) G EX lh, anne 


@ Eliminates stocking different sized packings 
Plumbers’ Special is self-forming—Shapes itself into any size, FROST-PROOF 
any shape leak-sealing, self-lubricating washer on valves, FOOT . OPERATED 


centrifugal pumps, radiators, faucets, pipe unions, swivels and 
swing joints, flush valves, spigots, shower heads—any place 

where a water-tight seal is required. Plumbers’ Special can he T R E A D LE VY ALY E 
quickly applied on a variety of fittings handling hot cr cold 
water, and brine at temperatures ranging from 14°F. (minus 


10°C.) to 160°F. (plus 71°C.). Only 3/32” in diameter, THE BEST FOR 


application is simple—just wind around fitting and compress 


Seal is completed quickly, saving time and assuring DRINKING FOUNTAINS 


customer satisfaction 
LAV 
SENO FOR FREE SAMPLE TODAY ! ATORIES, URINALS 


FLEXRQCK COMPANY MANUFACTURED BY 
3642 CUTHBERT ST., PHILA. 4, PA. JOSEPH A. VOGEL COMPANY 


Check 12-147-01 on Reply Card WILMINGTON, DELAWARE 


Lahor Calculator Book Saves 
Money Figuring Time Costs! 











Check 12-147-02 on Reply Card 


A proven time-saver for esti- 
mating time involved for com- 
pletion of a unit of work! A 
70-page book, designed to as- 
sist mechanical contractors and 
mechanical engineers in figuring 
labor-time cost of a job. Each 
left-hand page blank for your 
area hourly rate, etc. Hand-book 
size, this book will save you 
many times its small price! A 
proven assist on Pacific Coast, 
now offered nationally, Quickly, 
it will help you in figuring labor 
time on your next job. 


“MECH-O-LATOR” comes in 7 indexed sections deal- 
ing with such jobs as Air Conditioning, Plumbing 
Heating Equipment, Fittings, Valves, Pipe, Pumps, 
Misc. (Insulation, Water Meters, Tanks, Etc.) 


RESEARCH PUBLISHING CO. Dept. D.E. 
P. O. Box 42004, Los Angeles 42, Calif 


Send copies of ‘The MECH-O-LATOR 
@ $10 each. (Calif. add 4 tox) 


Enclosed is [] Check (] Money Order BY MAIL, 


NAME 


109 


meewotinee by WALTER E. SELCK & CO. sere] 


ADDRESS 


225 WEST HUBBARD ST., CHICAGO 10. ILLINOIS 
Check 12-147-03 on Reply Card Check 12-147-04 on Reply Card 
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THE 
ARMSTRONG 


Hfumid()maker 


A Humidifier That Really Works 
For Buyers Who Insist on the Best 


The Humid-i-maker is not cheap. It’s just 
about the highest priced unit on the market 
today, in both first cost and installation cost, 
but it really works. It will provide controlled 
relative humidity at the most healthy and 
comfortable level all winter in a good sized 
house. (A unit that won’t do this is more ex- 
pensive at any price.) 

You can’t sell a Humid-i-maker to every- 
one but you have a hard core of gilt-edged 
prospects who insist on, and can afford the 
very best. You have’a hard core of ready- 
made prospects who must have it for health 
reasons. You have a hard core of business 
offices and commercial establishments to 
whom the cost is low for the benefits pro- 
vided. It all adds up to the best kind of busi- 
ness—solid and lucrative. 


The Humidity Control Market 


There are probably more people confused 
about winter-time humidity than any other 
element that affects their health and comfort. 
The humidifiers that have been available 
haven’t helped matters very much. Most of 
them have been troublesome gadgets that 
couldn’t do the job and caused the owner 
and contractor a lot of grief. Some contrac- 
tors got to the point where they didn’t even 
want to talk about humidifiers. 

However, humidification is here to stay. 
As more and more people learn of the health 
and comfort advantages of properly main- 
tained and controlled relative humidity, the 
bigger your profit potential will become. 


What to Do About It 


The awakening of interest in humidification 
means that you had better be prepared to 


serve the market. And if you wish to come 
out with the big end of the profit, you had 
better push humidification. 

You may have tried it and been disillu- 
sioned. Perhaps the prospect wasn’t suffi- 
ciently informed. But today he can be sold 
with the right approach and the right prod- 
ucts. 

For the most profitable segment of your 
potential customers the Humid-i-maker will 
answer your requirements as well as his. 


How Good Not How Cheap 


Five years ago the Armstrong Machine 
Works, manufacturers of industrial and com- 
mercial humidifiers for over twenty years, 
introduced the Humid-i-maker. It was, to 
the best of our knowledge, the first residen- 
tial humidifier that could do a completely 
adequate job of maintaining the desired rela- 
tive humidity throughout the heating season 
in hot water or steam heated homes. 

In the ensuing five years the unit has been 
tested and refined until we sincerely believe 
it to be the finest residential humidifier made. 

Take a moment to think about your hu- 
midifier experience and where you could sell 
such a quality humidifier with a nice profit 
on the unit and on the installation. Remem- 
ber, too, that the unit requires annual clean- 
ing, and provides you with an opportunity 
for service business. 

The next step is to get in touch with your 
nearby Armstrong Factory Representative 
—or write direct if you prefer—for full infor- 
mation. Ask to see the sales aids and custom- 
er educational material available to contrac- 
tors handling the Humid-i-maker. 


13-HM 


ARMSTRONG MACHINE WORKS 


8446 MAPLE STREET ¢ THREE RIVERS, MICHIGAN 


Established 1900 
Check 12-148-01 on Reply Card 
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Reading Tube Corporation Specializes in the Making of 
Copper Tube, Exclusively, Starting in Its Own Refinery 
and Continuing with Complete Quality Control, thru 
All the Integrated Processes, to the Packaging of the 
Finished Product. Complete Stocks at Eleven 
Strategically Located Distribution Depots Assure 
Prompt Shipment of Orders. 


Always Specify READING COPPER TUBE! 
READING TUBE CORPORATION 


EMPIRE STATE BUILDING, NEW YORK 1, N. Y. ° PLANT: READING, PA. 


Wholly Owned Subsidiaries 
READING METALS REFINING CORP., Ontelaunee Twp., Berks Co., Pa. 
READI-FIN MFG. CO., Inc., Reading, Pa. 
MACKENZIE WALTON CORP., Pawtucket, R. I. 
READING “‘LEKTRONEAL’’® COPPER WATER TUBE « READING COMMERCIAL BRASS & 
COPPER TUBE e READING ‘‘LEKTROSEAL’’® COPPER REFRIGERATION TUBE « READING RED 


BRASS & COPPER PIPE © READING THREADLESS PIPE « READING COPPER DRAINAGE 
TUBE @ READI-FIN® INTEGRAL FINNED TUBE e SMALL SEAMLESS PRECISION COPPER TUBE. 


WOODSIDE, L. 1., N. Y., 57-17 Northern Blvd. 
PHILADELPHIA, PA., 921 No. Penn St. 
ATLANTA, GA., 690 Murphy Ave., S.W., Unit 5, Bldg. 
NEW ORLEANS, LA., 1102 St. Thomas St, 
CHICAGO, ILL., 305 W. 3ist St. 
CLEVELAND, OHIO, 1562 E. 55th St, 
DENVER, COLO., 2635 Wainut St. 
DALLAS, TEXAS, 9000 Sovereign Row 
HOUSTON, TEXAS, 1121 Rothwell St. 
LOS ANGELES, CALIF., 120 No. Santa Fe Ave. 
OAKLAND, CALIF., 410 Hegenberger Rd. 





yvater; out of business! 


That goes for boilers too—both steam boilers and 
hot water boilers. Everyone in the heating business 
knows this, but our problem and your problem is to 
make the boiler owner equally conscious of it. 
It’s a job that’s far from completed. There’s still 
a lot of work to be done in the places where “‘out of 
water’”’ literally means “‘out of business’’— places like 
Hotels Bakeries 
Motels Schools 
Apartments Stores 
Greenhouses 


Laundries 

Dry Cleaners 
Filling Stations 
Office Buildings 
Bottling Plants 


Churches 
Theatres Garages 


Boiler owners and operators know how important 


it is to keep boilers, tanks and heaters operating. 
But they may not realize how important a role the 
right boiler controls can play in bringing this about. 
To help you explain the what-why-how of Basic 
Safety Controls we have compiled these 
two companion booklets—one on steam 
controls and one on hot water controls. 
They are complete, but simple; contain 
all the reasons, all the conditions, in 
A-B-C form that anyone can under 
stand. 
Why not put them to work for you. 
Just write and ask for the “Basic Safety 
Control booklets.”’ 


M<Donnell & Miller, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 
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" Pump 
Control, Cut-off 


and Alarm Switch 


Series Pressure Relief 
bination—for most 


Low 
Water Cut-off 


—for all steam 


Valves—for hot 


automatically fired —for boilers up water space heating 


heating boilers to 150 psi. Also available boilers with pres 
sures up to 20 psi. Other 


types for hot water heat 


boilers, and domestic 


operating at pres- with integral water a hot water tanks and 
heaters, Comply with ASME Boiler 


Code. Btu.-rated by National Board 
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